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Gothic Chalice and Crystal Goblet with Silver-Gilt Mounting; from the Treasure of Baron Karl von Rothschild. 
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Gift 








Pieces 


When you have 
sold one piece of Alvin 
Toiletware to a customer 
you have started a series of 
purchases that will continue. 
Most customers will buy 
until the toiletware set is 
complete. 

Here is a gift suggestion that 
insures many additional sales. 


Recommend it—Alvin Toilet- 
ware—an excellent gift. 


Price lists sent on request 


ALVIN SILVER COMPANY 
Sag Harbor, New York 


New York Chicago 
20 Maiden Lane 


10 So. Wabash Ave. 


ead TARE 





— 


gee 










Featuring the 
La Parisienne 
Pattern 


ALVIN 


STERLING 


PEL VER 






























































—————————— 





























WITH WHICH ARE 


AMERICAN HOROLOGIGAL JOURNAL 


CONSOLIDATED 
























Vol. LXXXII 


WEDNESDAY, MAY 18, 1921 


No. 16 




















—— 


“Several Centuries of Table Manners” 





Miss Marguerite. Walker Jordan Outlines Development of Table Silverware in 
Lecture During “Home Beautiful” Show at Boston 
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O more interesting lecture has been de- 

livered in Paul Revere hall during the 
“Home Beautiful” show in Boston than that 
of Miss Marguerite Walker Jordan who on 
April 29 spoke on “Several Centuries of 
Table Manners.” She sketched the an- 
cestry of our table utensils from the day 
when the knights of King Arthur sat about 
a round table upon which the first eatable 
to be placed was salt. They had no forks 
in those days; even bonny Queen Elizabeth 
was accustomed to lift to her mouth with 
dainty fingers the second joint of the turkey 
and gnaw it at her pleasure. 

Spoons and knives were then brought to 
the feast by the guests, not furnished by 
the host, who only equipped his servant 
with a knife for cutting the roast. The 
guests conveyed food to their mouths with 
their hands and threw the refuse on the 
floor, dogs and cats being freely invited to 
all feasts to dispose of it. In the “Book of 
Courtesy” of that time it is set down as 
very bad form to stroke an animal not 
availing itself of the general hospitality, 

“The silver service of early days was 
most simple,” said Miss Jordan, “consisting 
of silver bread baskets for notables, cups, 
occasionally stands for dishes of meat 
called ‘messes,’ knives and sometimes spoons. 
A most interesting ornament was the ‘nef,’ 
of shiplike structure, usually of silver, 
which contained the salt cellar and towel 
or napkin of its lordly owner. Five cen- 
turies ago the people of Merrie England 
lived thus, and so people live today in some 
lands; the rise in the scale of living is 
definitely marked by table setting standards. 

“Forks came from Italy about the time 
that America was discovered. A writer of 
the time remarked it as of more moment 
even than the fact that Columbus had 
found a new continent. It soon became bad 
manners to take meat from the common 
dish with the fingers or to eat with them. 
At first silver forks were used only by 
gentlemen; commoners had them of iron 
or steel. 

“Queen Elizabeth had at least three, even 
though she didn’t use them, two of gold 
and one of coral, all set with jewels. They 
were only curios in her household, how- 
ever. By 1650 forks had come into more 
common use and in the days of Charles IT 
everyone used them. Yet the silver fork 
was rare up to much more recent times. 

“The introduction of the fork made pos- 
sible finer and choicer table linen and man- 
ners improved and culinary art advanced. 


Social amenities developed rapidly in the 
time of Queen Anne, and a more attractive 
service for meals came into vogue. Silver- 
smiths were set to work to achieve higher 
standards and more delicate methods of 
eating became the fashion. This was a 
gay age, for wealth was pouring in from 
the American colonies. Choicest heirlooms 
of today are silver table ware of. those days 
and the Georgian period of George I, II, 
III and IV. 

“The scene of silver making now shifts 
to America, for here even in the earliest 
days, was made silver table ware of the 
finest. Many of our early colonial pieces 
were of such quality of craftsmanship that 
they have wrongly been credited to England. 
Silversmithing is one of the earliest Amer- 
ican arts, 

“A silversmith named John Mansfield was 
working in Charlestown, Mass., in 1634, and 
14 years before one Thomas Howard, a 
silversmith, came to Jamestown, Va. From 
1650 to 1730 most excellent work was pro- 
duced, domed and globular teapots—or fat 
and thin, as they were often called—and 
tankards, beakers, cups, and always the salt 
cellars which still held their place of prom- 
inence on the table. 

“With the advent of Paul Revere in the 
latter. 1700s there came a broadening of 
design. He often used scroll embellish- 
ments and sometimes birds. More kinds of 
spoons came along, too. 


“The first American forks were made 
by John Noyes of Boston, who lived from 
1674 to 1749, and are now in the Boston 
Museum. While New York, Philadelphia, 
Maryland and other sections produced good 
silver, the center of the industry has al- 
ways been in New England. Jabez Gorham 
was recorded as a silversmith in Providence 
in 1792 and John of the same surname in 
1820. Miles Gorham antedated both and 
lived for 90 years in New Haven, dying 
in 1847. He was a silversmith from the 
time he had finished his apprenticeship till 
he died. 

“Porringers of silver were in early use 
and were perhaps the earliest of hollow 
table ware in silver. Teapots, coffeepots, 
cups, tureens, sugar bowls, and platters, all 
these followed, as well as the silver patch 
boxes to carry the universal piece work of 
the time. As the wealth of the colonists 
increased their living grew more comfort- 
able and silver expressed best the choicer 
family pride and gave evidence of richer 


family tradition. That tradition and those 
ideals are still with the descendants of 
those pioneers who carved out a home in a 
new land, and left us so much of which to 
be proud.” 

Miss Jordan is assistant to the president 
of the Gorham Co. 








Engraved Diamonds 





Witk the engraving of diamond as one 

of the hardest of lapidary feats we 
may well suppose the product of such diffi- 
cult work is scarce. But, such being the 
case, it is equally likely that, from their 
extreme rarity, the few existing specimens 
are pretty well known in inner circles. Per- 
haps the late W. R. Catelle’s list published 
in his work “The Diamond” is the fullest 
in our language. He says: “It is said that 
Jacopo or Como da Trezzo, or his pupil, 
Clement Birazo, discovered the art of en- 
graving the diamond at Milan in 1556. Ac- 
cording to Blum, Ambrosius Caradossa was 
the first to sculpture it. A specimen of 
Jacopo da Trezzo’s work, set in a ring, was 
exhibited in the Italian section in the Paris 
Exposition of 1867, and another by the same 
artist, on which the arms of Charles V. 
are engraved, is in existence. 

“Streeter says that the Duke of Bedford 
has one with the head of the philosopher 
Posidonius. He also mentions a portrait 
of the Spanish Prince, Don Carlos, by 
Clement Birazo; the arms of Queen Mary 
of England by Jacobus Thronus; a signet 
of Mary of Modena, Queen of James II., 
with an interlaced cipher ‘M. R. surmounted 
by a crown; five fine examples, of which 
four are signets, in a collection at Florence, 
consisting of one which belonged to Cather- 
ine de Medici, with the monogram M.C. 
and a coronet; one with the Medici shield 
crowned; one with the crowned arms of 
Portugal and another with a shield, arms 
and coronet. Three in the Hope collection 
have the portrait of a philosopher, the head 
of Emperor Leopold II. and one with an 
engraved cross. A thin stone with the head 
of Napoleon was exhibited in the Paris 
Exposition of 1867. In the Streeter & Co. 
collection was an old marquise ring which 
formerly belonged to Marie Antoinette. On 
an oblong diamond in the centre was en- 
graved ‘Marie.’ 

“Old records show that on January 16, 
1628-9, £267 was paid to Francis Walwyn 
for cutting, polishing and engraving the 
Arms of Charles I. with the initial letters 
of the Queen on each side, upon a diamond. 
This was the signet of Queen Henrietta. 
There is another of Walwyn’s, signet ring 
of Charles I. when he was Prince of Wales, 
in the collection of gems at Windsor Castle. 
Tt has the Prince of Wales’ plume of feath- 
ers cut in it.” 
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Gothic Period 
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The Shrine of St. Genevieve, that far famed 
masterpiece of Bonnard; the famous reliquary 
of the celebrated German goldsmiths, the “Great 
Relics”; the works of Cornielle de Bonti, of Ghent, 
and the great Donatello, bear silent witness to 
the grandeur of the Gothic period, zenith of the 
goldsmiths’ art. . 


It is to artists of this great period of the Middle Ages that 
Larter craftsmen have turned in evolving this modern 
Larter Ring, embracing in its magnificent workmanship the 
very dignity and charm of the stately Mediaeval. 


Rich in the markedly individualistic aspect of their design, 
this notable series of modern “LARTER RINGS FOR 
MEN” is destined to win a unique place in ring artistry of 
the present. 


Set with Amethyst, Garnet, Topaz, Aquamarine, Bloodstone, 
Sardonyx, Green Tourmaline. Also furnished as a Signet. 





Gothic Ring, 13th Century, (Mothes) 


LARTER & SONS 


21-23 Maiden Lane New York City 


Pacific Coast Representative 
A. I. HALL & SON., INC. 
Jewelers Bldy., Post Street, San Francisco, Cal., 
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The third of a notable series depicting Period Rings. A different period illustrated each week. 
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Overhead Expenses—How to Distribute Them in Good 
and Bad Times 








By E. W. McCullough, 


Manager, Fabricated Production Department, Chamber of Commerce of the United States 
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(Epitor’s NotE—The Fabricated Production De- 
partment is one of the special service departments 
created by the Chamber of Commerce of the United 
States to assist its members in dealing with their 
common problems, especially those concerned in 
manufacturing and the production. These include 
such subjects as Cost Accounting Standards, Elim- 
ination of Excess Variety, Production Statistics, 
Industrial Relations, etc. The service will be 
largely educational and co-operative in character.) 





[* our pamphlet “What a Cost System 
Should Do for You” we called a good 
system an insurer of profits. Some may 
question this statement in times of depression 
when they find their unit costs rising 100 
per cent. or more, largely because of the 
increasing overhead on their low or sub- 
normal production. Let us examine the 
situation by calling to mind those facts and 
fundamentals with which we are more or 
less familiar. 


A MANUFACTURING ENTERPRISE—ITS 
ELEMENTS 
A manufacturing enterprise in its simplest 
terms consists of: 


a. A place to work 
b. Machines to work with 
c. Men to do the work 
d. Material to work upon 
e. And management to co-ordinate the 
whole. 
Let us see what all this means. A place 
to work requires maintenance. It must be 


repaired and cleaned, heated and lighted 
and watched. A place to work bears 
taxes, rent and insurance and it also depre- 
ciates. Machines consume power and sup- 
plies, require insurance, attendance, repairs 
and cleaning and also depreciate. Men to 
do the work entail wages, liability insur- 
ance and supervision. 

Materials include provision for receiv- 
ing, sorting, handling and shipping. Deliv- 
ery of material alone may demand a heavy 
investment in trucks and garage, teams, 
wagons, and stable, forming, in fact, a 
compact separate miniature organization. 

Management takes care of the buying, 
selling, financing and administration, pur- 
chasing agents, salesmen, accountants, sten- 
ographers, stationery, postage, telephones, 
legal expenses, engineering, advertising, 
traveling, and so right down the line of 
what are known as general or commercial 
overhead expenses. 

Such is your manufacturing enterprise 
in crude outline. Elaborate it, department- 
alize, unify and combine it, as suits your 
_ own requirements. 


WORK—THE ACTIVITIES INVOLVED 

That which gives life and vitality to your 
manufacturing enterprise is work,—some- 
thing to do. It stirs the slumbering or- 
ganism into action, starts the wheels 
a-grinding, the chimneys to smoking. How 
much work you can turn out,—what are 
the latent possibilities of your organiza- 


tion,—that is not often shown or demon- 
strated. Ordinarily your plant is idle six- 
teen hours out of twenty-four, and a day 
and one-half out of seven. Only in a great 
national crisis or emergency such as the 
recent war do we really speed up produc- 
tion and extract from our facilities the_last 
ounce of usefulness. Otherwise we strike 
a steady normal gait of healthy activity 
below the limit of what we can do, above 
the limit of slacking or lagging. This 
norm, this mean or middle ground or pos- 
sible capacity, is an ever-present fact in 
industry. It is there and should be recog- 
nized as a starting point in the discussion 
and treatment of industrial problems such 
as costs. Normal capacity is your 100° 
mark, above which your organization reg- 
isters in times of excessive or unusual ac- 
tivity, below which it drops in times of 
curtailed production and demand. 


NO WORK—OPERATIONS CEASE, BUT DO 
EXPENSES ? 


The even flow of work is subject to many 
interruptions. There are strikes and trans- 
portation tie-ups, machinery breakdowns, 
seasonal fluctuations, as in the ice business, 
and years of light demand, such as we are 
at present experiencing. What happens 
when there is no work or little work? Do 
the expenses incident to running a business 
cease or recede accordingly? Your building 
still carries its taxes, rent and insurance, 
and needs about the same degree of repair- 
ing, heat, light and watching, and mean- 
while it depreciates. Likewise your equip- 
ment continues to depreciate and requires 
insurance and some maintenance. Theoret- 
ically you can discharge your men, but 
practically you find odds and ends of work, 
nonproductive tasks, for the best of them, 
and of course you retain your superintend- 
ents and many of the foremen. You stop 
feeding the machines materials, but your 
money is still tied up, and the material 
deteriorates, and must be insured, prop- 
erly stored and cared for. When it comes 
to the management, you cannot sacrifice 
your executives, your office, your best sales- 
men, your best engineers, accountants or 
clerks. Such are the considerable expenses 
incident to not. doing business; expenses 
which go on for a considerable time whether 
or not you are doing a dollar’s worth of 
business or work, expenses that must go 
on if the organization is to remain intact. 


THE CONSUMER PAYS? 


Since such interruptions of industry are 
still an ordinary incident of business, and 
carry a cost that must be reckoned, the bus- 
iness man hopes the consumer will pay for 
them. “I am offering a service to the com- 
munity,” he says. “If for considerable por- 
tions of time my facilities are unutilized, 
my plant and equipment idle, or marking 
time, I must include in my price an allow- 
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ance for this item of suspended operation 
(inoperative contingencies, the paper indus- 
try calls it); otherwise I cannot exist.” 
Where facilities are based on and attuned to 
the needs of the market, and are not a war- 
time mushroom growth, the demand of the 
business man does not appear unreasonable. 
The trouble very often is that his cost sys- 
tem does not show him how he can recoup 
such losses, 

When the very considerable expenses of 
not doing business are applied in full to a 
reduced activity, very high costs result,— 
costs out of all relation to the true costs of 
production, and costs bearing no relation to 
what the market will bring. In such times 
two opposite tendencies develop. On the 
one hand the business man who is a firm 
believer in his cost system refuses to take 
business except on a basis of his inflated 
costs and thereby further restricts business 
at a time when the crying need is for more 
and not less business. The more skeptical 
business man feels there is something wrong 
with his cost system, proceeds to ignore it 
and sells his product for whatever he can 
get. This treatment of the cost system is 
more largely responsible for demoralized 
markets and prices than is realized. Mean- 
while the plant is bearing the full brunt of 
slackened activity. 


A NORMAL YEAR—THE BUSINESS STANDARD 


Our cost systems are far too rigid. Under 
cost methods still largely in use, overhead 
expenses are spread too thin in times of 
forced production and, massed too heavily 
in periods of slight demand and production, 
giving in the former case costs that are arti- 
ficially low and unfair to the management, 
and in the latter case costs that are arti- 
ficially high and unfair to the public, and 
moreover costs which the market will not 
sustain, 

For the sake of convenience, we split up 
our business into years and treat each year 
as though it were separate, distinct and 
unrelated, whereas no such sharp cleavage 
exists. Year merges and glides into year, 
one dependent upon and connected with the 
other. The injustice and inaccuracy of a 
complete and abrupt cut-off is clearly illus- 
trated by an income tax law which heavily 
taxes the profit of one year, and makes no 
compensating allowances for the losses of 
the following or preceding year’s opera- 
tions. 

Cost systems should recognize this con- 
tinuity of time wherein any single year or 
month may or may not typify and represent 
normal production and demand. There are 
expenses, it has been shown, which continue 
whether the plant is idle or in operation, ex- 
penses that moreover, bear no direct rela- 
tion to output. Cost systems should pro- 
vide that these expenses, usually designated 
as overhead expenses, should be absorbed 
and pro-rated on the basis of a normal year, 
—that 100° mark on the business thermom- 
eter. Thus, in time of unusual production, 
—production exceeding normal,—the over- 
head should be more than used up in costs, 
and a surplus out of overhead cost created 
to take care of those years when the output 
is below normal and the overhead charges 
not fully absorbed in the costs of that year. 

To take a very simple illustration: Let 
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ys assume the normal output of a depart- 
ment is 100 pieces and the overhead is $100, 
or an overhead ot $1 per item. If the de- 
partment produces 150 pieces at a normal 
overhead charge of $1 per item, not only 
will the $100 overhead be used up but there 
will be an additional $50 as a reserve accru- 
ing to the management. When the output 
of the department drops to 50 pieces, only 
$50 overhead will be applied to this reduced 
production, and the difference made up from 
the reserve established during unusual pro- 
duction. This method of cost procedure has 
numerous advantages, two of which it is 
here appropriate to mention. 

1. It will assure the business man a 
reward for his efforts in speeding- 
up. 

2. It will eliminate the needless throt- 
tling of business by the impractical 
attempt to load semi-normal pro- 
production with greater charges 
than can or should be borne. 


OPERATION UNDER A NORMAL YEAR BASIS 

The determining of a normal year is not 
an easy matter. It requires a long look 
behind and a far look ahead. It is by no 
means sufficient to accept the operations of 
the preceding year as the sole standard. 
The normal year is different for a new or- 
ganization or industry from what it is for 
one long established. The normal year does 
not remain on a dead level but should prob- 
ably curve upward gradually and conserv- 
atively with the growth of population and 
markets. To do otherwise would indicate 
industrial stagnation, 

To establish normal unit overhead 
charges, two things must be determined: 

1. Normal overhead expenses for the 
various departments of the business. 
2. Normal production. 

When the normal overhead expenses are 
divided by the normal production, the result 
is the normal unit overhead charge. 

In determining normal overhead expenses, 
those expenses of the previous years which 
are accidental should be eliminated. An 
effort must also be made reasonably to an- 
ticipate and allow for the trend of expenses 
for the coming year. 

But there is nothing conclusive, final or 
binding about this estimate of normal ex- 
penses. Each month your gost system gives 
the estimated overhead expenses and the 
actual expenses. If there is an increase of 
the actual over the estimated, and upon anal- 
ysis that increase is found to be a real in- 
crease, due to unanticipated increase of sal- 
aries or insurance rates, etc., and not an 
inflation arising from reduced production, 
an adjustment upward can immediately be 
made in the unit overhead charges. Each 
concern will establish for itself a safety 
zone, below or above which decreases or 
increases in real costs will be reflected and 
taken up in the selling price. 


a \ 
In determining normal production due al- 


lowance must be made for interruptions of 
operation. Even in the job industries, which 
by necessity have been schooled to base 
overhead charges on a normal year, the 
tendency is still to base capacity on reg- 
ularly operated machines. When these ma- 
chines do not regularly operate, it is apt 
to go hard with the establishment. In a 


awith a like amount. 
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paper mill with a possible yearly operating 
time of 7,488 hours, the plant was idle 689 
hours or not quite 10 per cent. of the time, 
because of the usual and customary inter- 
ruptions from changing wires and felts, 
starting and stopping, repairs and high 
water. How transportation tie-ups, strikes, 
and slackened demand in many industries 
affect production is, of course, familiar to 
all. In determining normal production, then 
do not delude yourself by placing it too 
high,—at a mark reached only in exception- 
ally fortunate years. 


NECESSARY COST SYSTEM ADJUSTMENTS 


Though cost accountants and industrial 
engineers are prone to using strange and 
technical terms for it, the accounting device 
used to secure operation on a basis of a 
normal year is the now familiar one of 
the Reserve, or a modification thereof. 

For purposes of illustration, let us recall 
how a simple reserve, such as the reserve 
for bad debts, operates. The operating ac- 
count “bad debts” is debited each month 
with the estimated amount of bad debts 
likely to be sustained, and the account 
“Reserve for bad debts” credited each month 
As bad debts are 
actually sustained, the amount thereof is 
debited to the Reserve for Bad Debts. It 
is very easy to ascertain for income tax 
purposes the amount of bad debts actually 
sustained during the year by referring to 
the debit side of the Reserve for Bad Debts, 
and ascertaining the estimated allowance for 
bad debt by referring to the credit side of 
the Reserve for Bad Debts. 

So the estimated normal overhead ex- 
penses will be charged into costs upon the 
particular cost method employed (man- 
hours, machine-hours, productive labor, 
etc.) and likewise credited to the Reserve 
for Overhéad. The actual overhead expense 
will be debited to the particular expense 
accounts, and closed out periodically to the 
Reserve for Overhead. Accordingly, the 
debit side of the Reserve for Overhead will 
give the actual expense totals, and the credit 
side the estimated expense. It is assumed 
such a reserve for overhead will be sub- 
divided in accordance with departmental re- 
quirements, and where convenient the ex- 
penses will be scheduled. 

The preceding has, moreover, left out of 
consideration refinements reconimended by 
cost accountants of the principle of the 
Overhead Reserve, such as Under- and 
Over-Earned Overhead or Burden, Over- 
head or Burden Variance, Supplemental 
Rates, etc. These do not disturb the essen- 
tial principles set forth and are apt to con- 
fuse a simple presentation of them. 

SOME MISUNDERSTANDINGS CLARIFIED 

Certain misunderstandings arise concern- 
ing the distribution of overhead expenses on 
the basis of normal year which should be 
mentioned and disposed of. 

1. The setting up of estimated overhead 
charges based on a normal year does not 
mean the abandonment or compromising of 
actual overhead costs. 

The actual expense exists alongside of the 
estimated and one is compared with the 
other and differences analyzed and account- 
ed for. To an executive such an analysis 
reveals the story 
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a. Of inefficiencies that must be elim- 
inated ; 

b. Of advances or decreases in costs 
not anticipated; 

c. Of costs artificially low or high be- 
cause of sub- or abnormal produc- 
tion, 


A cost system is built for service, not 
admiration, and must furnish information 
that will guide and temper the entire pol- 
icies of an enterprise. At a time when 
more or less business is needed, a cost sys- 
tem that literally interpreted instructs an 
executive to refuse business except on pro- 
hibitively high and inflated costs of produc- 
tion, falls down when most needed. Such 
a system, though arithmetically correct, pre- 
sents results that are misleading and which 
may work serious injury. Accordingly, the 
actual overhead charges are checked, cor- 
rected, supplemented and eased by the esti- 
mate of expenses based on the normal year. 

2. It is not the intention to forego or 
wipe out a single dollar of overhead expense 
that can be legitimately and fairly charged 
to operation, sales or administration. 

That the management should bear the ex- 
pense of subnormal production is a point 
that has been stressed altogether too ex- 
clusively. Meanwhile not sufficient emphasis 
is given to the converse; namely, that the 
management should be rewarded for abnor- 
mal production. One is as fair as the other. 

The balance in the Reserve for Bad 
Debts is not customarily closed out to Profit 
and Loss at the end of the year, but car- 
ried forward into the next year’s operations, 
since any one year may or may not be 
typical of the bad debts normally sustained. 
So likewise the production of any one year 
may or may not be normal, and the balance 
of the Reserve for Overhead, be it debit 
or credit, should accordingly be carried for- 
ward. If the estimate of normal capacity 
is reasonably low and cautious, such over- 
head expenses as have not been absorbed in 
one year will be absorbed and the losses 
recouped in the years of exceptional pro- 
duction, for in the long run the depth of 
the depressions will very nearly equal the 
height of the peaks. 


FOUND FEASIBLE IN PRACTICE 


What has been stated is elementary and 
suggestive. Its aim is to stimulate interest 
and encourage such changes as are necessary 
to meet progressive competition. The sub- 
ject has been brewing for some time. It is 
referred to in the pamphlet of the Federal 
Trade Commission, “Fundamentals of a 
Cost System for Manufacturers,” published 
in 1916, and to its development numerous 
well-known cost accountants and engineers 
have contributed. Upon inquiry of the 
Fabricated Production Department, estab- 
lishments in such widely separated indus- 
tries as paper, cutlerv, envelopes, stove, and 
metal products are operating on the basis of 
a normal vear and upon this basis distrib- 
uting overhead. 

It will be useful to quote from the prac- 
tice of one producer. 

“Our whole cost scheme consists in the first 
place, of a budget, made up the first of each year, 


for every department, machine and production 
center. This budget must naturally be based upon 





(Continued on page 77) 











ALB 


Lorsch Building, 37;Maiden Lane 














THE JEWELERS’ CIRCULAR May 18, 192), 














IMPORTERS 


AND 
CUTTERS ~~ 
OF | 
DIAMONDS 
| 
| 





=RT LORSCH 
“—— 


Branch Office 
131 Washington St. 
PROVIDENCE, R. I. 


— wr 
KXK2LP». 
NiNY YF IZ 


Nf 








o* rw 














May 18, 1921. 


Overhead Expenses 
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st experience plus an intelligent estimate of the 
possibilities for the year. The hours of operation, 
or the production units are arrived at by taking 
an assumed 80 per cent of possible operating time 
as a basis. In all these industries the standard 
week consists of forty-eight hours, or an eight 
hour day. Deducting Sundays and holidays, we 
assume that the year consists of three hundred 
working days of eight hours each, or 2,400 hours. 
We take 80 per cent of this, or 1,920 hours, as 
our normal unit. This figure used in connection 
with our budget of expense and operation gives 
us our normal rate. 

“We use this normal rate at all times in figuring 
both estimates and costs. Last year most manu- 
facturers operated more than this normal, with a 
result that their actual costs were less than the 
normal cost, and this gain was taken as a sundry 


the present time the costs are running con- 
siderably higher than the normal, and for some 
time at least we must absorb this loss, maintaining 
at the same time a standard normal rate, but 
not subject to the violent fluctuations brought 
about by any increases or decreases in the volume 
of business handled.” : 

But the number and percentage of estab- 
lishments so operating is indeed inconsider- 
able and to many the mere idea of distrib- 
uting overhead on a basis of a normal year 
is novel and daring. 

CONCLUSION 

The treatment of overhead in the way 
indicated is not a panacea for all our indus- 
trial ills. The control of overhead in a 
manner fair to the business man as well as 
the consumer is one step and only one step 
toward realizing more stable prices and elim- 
inating those wild fluctuations that culminate 
in industrial depressions. Such a consider- 
ation also points out this moral,—that the 
hope of permanent reduction of costs rests 
only in the greater, more continuous and 
more regular use and operation of. our in- 
dustrial facilities. 

Thousands of firms went through the re- 
cent years of full-blast operation upon a 
basis of overhead distribution essentially un- 
fair to them. A start in the right direction 
must be made, and upon such firms is urged 
the consideration of adjusting overhead 
charges on the basis of a normal year, and 
it is so suggested, both as an advance in 
sound cost accounting and as a measure 
to facilitate that business revival we all 
desire, need and anticipate. 





Pep Paragraphs* 





By S. A. Chandler 

A penny for your thought; a dollar 
for your order. 

An ounce of pep is worth more than a 
pound of putter. 

Spend less time looking at the birds 
and you'll get farther ahead. 

Keen ears and eyes are of as much 
importance as an active tongue. 

Don’t take stock of everything you 
hear; follow your own judgment. 

Punch might knock some guys silly; 
it'll knock others right up in front. 

A leader frequently is a driver, but 
he drives himself more than another. 

We can’t have everything we wish, 
but we can make the most of what we 
have. 


*Copyright, 1920, by S. A. Chandler. 
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Acceptances, Trade and Bankers.—By Park 
Mathewson, Vice-President of the Business Bourse. 


l6mo. 372 pages with copious indices published by 
D. Appleton & Co., N. Y. 


THERE are few subjects of a general 

character that have excited more in- 
terest among the manufacturing and whole- 
sale jewelers than the question of the uni- 
versal use of “acceptances” by the jewelry 
trade, and for this reason, the work of 
Mr. Mathewson, above referred to, will no 
doubt be greatly appreciated by a large 
number of men in our industry who are 
anxious to get information on all sides of 
this subject, for their own benefit and par- 
ticularly to put them in a position to show 
their customers why the use of acceptances 
should be practically universal throughout 
the trade. While much has been written on 
the subject in the past, there are still a 
large number of points connected with the 
introduction of acceptances in business 
which need clarification and we feel that 
Prof. Mathewson’s work will, to a large 
extent, fill this want as it is practically 
the first comprehensive book on Accept- 
ances and Acceptance Payment that has 
been called to our attention. 

A glance at this volume makes it appar- 
ent that no research work has been spared 
in its preparation and it embodies the re- 
sults of nation-wide investigations while 
giving a full discussion of the practical 
scope and limits of bankers, and trade ac- 
ceptances and contains a consensus of opin- 
ion on their approved methods of use. 

One point sometimes lost sight of in the 


’ discussion of acceptances, particularly among 


retailers, is that the trade acceptance is 
vitally important in the functioning of the 
Federal Reserve System of our country for 
without commercial paper of this nature, 
the Federal Reserve System cannot properly 
do its full work for the welfare of bus- 
iness. This is apparently the reason for 
the interest of bankers and business men 
in the general use of acceptances. There- 
fore, this little volume which includes a 
treatment of the question from the view- 
point of the banker, the business man and 
the student, with its deft handling of the 
question both from the standpoint of the- 
ory and practice and its digest of Federal 
Reserve Board rulings on the subject should 
be of inestimable importance to the eco- 
nomic student, the business man and the 
banker, and one of the most important books 
in their business libraries, 

The subject is taken up in a way to 
make it easily understood, starting from 
the fundamental principles of acceptances, 
the theory of acceptance payment and tak- 
ing the reader through all phases of the 
use of acceptances, of the methods of record- 
ing, checking and accounting which the use 
of acceptances require, with a discussion of 
the various problems that may come up as 
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a result. Part 1 of the work is devoted to 
the. Acceptance Theory, Procedure and 
Practice; Part 2 to the Informal Rulings 
and Opinions of Counsel of the Federal Re- 
serve Board on Acceptances, procedure and 
the forms complete as published in the Fed- 
eral Reserve Bulletin, 1915-1920, while Part 
3 is devoted to methods and arguments used 
to induce the use of trade acceptances. 

At the end is an index of rulings and 
opinions of counsel of the Federal Reserve 
Board. 

As William Walker Orr of the National 
Association of Credit Men, well states in 
the conclusion of his introduction of the 
work, 

“It is well that this volume, treating of 
the acceptance in its many aspects, has been 
offered to the public by one who has studied 
profoundly the needs of business in its man- 
ifold relations, and particularly in its rela- 
tion to banking, always with a view to 
finding a way to meet the need. The happy 
combination of the theory of the trade 
acceptance with practice under the accept- 
ance system has been in these pages par- 
ticularly well worked out, and the book 
makes an addition of inestimable value to 
the list of business books. It were highly 
advantageous if bankers as well as bus- 
iness men should catch the true spirit of the 
acceptance as presented in these illuminating 
pages of description and definition.” 





Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York 
Week Ended May 7, 1921 
The U. S. Assay Office renorts: 


Gold bars exchanged for gold coins.. $735,775.74 
Gold bars paid depositors.......... 99,436.50 
TEGGAD C socnirc nen eealcaec dane mawee $835,212.24 


Of this the gold bars exchanged for gold coin 
are reported as follows: 


Date. Exchange. 
a SEE eA ee $146,368.04 
a Ee te eRe ee See es 164,237.14 
DES a oa kee cere eien conte ee 153,038.58 
A a. Bearer Si Aad d SRE Ca ee lt 73,948.65 
See eee ee Ee 161,415.86 
RO Fs ient.eebaee rie tee Rekaasiee 36,767.47 

ROU |... ccccincerist ees vaameue ox $735,775.74 





Week Ended May 14, 1921 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coins.... $723,052.40 
Gold bars paid depositors............. 123,795.55 


a $846,847.95 
Of this the gold bars exchanged for gold coin 
are reported as follows: 





Date Exchange 
eon ba cet ewan eek aeheweeeees $156,930.35 
Ea nccwc- oni dcesscuisecmeewoenes 158,133.71 
WET ocr ti. cds cnc cee tea cutaseayeies 99.788.10 
MG Ms occas + ood ci es tenes 109,666.75 
SS) ROE Ore er er rrr rey eer ri 94,228.15 
WG iitddidiniccvoic suey cute wenewund 104,305.34 

TOG. kines n svn descdemeeweeoee $723,052.40 





You can’t get what you want by wish- 
ing for it, but you can usually get it by 
working for it. 





i 
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A STATEMENT BY 


t 


Vcd 


Courage vs. Foolhardiness— 


USUALLY the only difference between courage and fool- 
hardiness is that courage is based on good judgment. 
Today calls for good judgment as never before—we are on 
the threshold of a big pearl season. ‘This is not foolish opti- 
mism—it is the obvious conclusion based on a study of unfailing 
economic laws. ° 


The man who backs his judgment with pur- 
chases will be rewarded as in the days before 
price inflation. The man who procrastinates 
will lose. 


June—the month of the pearl, with its birthdays, its weddings 
and its graduations—is just ahead. You cannot sell unless 
you have the goods. And you cannot get La Tausca Pearls 
—and thus take advantage of June demand—unless you 


order NOW. 








KARPELES, 


Paris 


Maker of the World’s Fine Pearls 
PROVIDENCE New York 
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National Convention of Art Federation to Be Held at 
Washington May 18, 19 and 20 











Art as an active force in American 
progress will be the keynote of the twelfth 
annual convention to be held in the Cor- 
coran Gallery of Art, Washington, D. C., 
today, tomorrow and May 20, by the Ameri- 
can Federation of Arts. This is a national 
organization for the advancement of art in 
America, consisting of 263 chapters in 40 
States of the Union, and with offices in 
New York and Washington, as well as 
centers in California and Nebraska. Special 
sessions will be devoted to “Art and the 
People,” “Art Education,” “Art Museums,” 
“Professional Art Problems” and “The 
Artist’s Point of View.” 

Under “Art and the Feople,” scheduled 
for the session this afternoon, there will 
be a demonstration by Ross Crane of the 
Better Homes Institute, which is operated by 
The Art Institute of Chicago, and addresses 
on “Art in State Fairs,” by L. M. Chur- 
buck, director of the art department of the 
Massachusetts State Fair; “Art in the-Pub- 
lic Library,” by Miss Mary Powell, of the 
art department of the St. Louis Public 
Library; “Art in the Schools,” by Allen 
Eaton, of the Sage Foundation, and on 
“The Alliance of the Arts,” by John F. 
Braun, president of the Philadelphia Art 
Alliance. 

On the morning of May 19 various speak- 
ers will discuss “The Artist’s Point of 
View,” among them, Herbert Adams, 
sculptor, and trustee of the Metropolitan 
Museum of Art; J. Monroe Hewlett, 
architect and scenic artist, and president of 
the Architectural League of New York; 
George Harding, illustrator and official war 
artist of the United States on the West 
Front in 1918; John Taylor Arms, etcher, 
of New York City, and Albert Kelsey, 
Philadelphia architect. 

At the afternoon session various matters 
of vital interest as professional difficulties 
will be discussed, among them the Copy- 

‘right Law as related to art, art writing in 
books and magazines, and promotion of 
sales of werks by American artists. 

On the same day will be opened a special 
exhibition at the Corcoran Gallery con- 
sisting of examples of British craftsman- 
ship of the present day, a collection brought 
to America through the efforts of the 
Detroit Society of Arts and Crafts, and the 
delegates will inspect the Whistler Collec- 
tion at the Library of Congress, assembled 
and presented to the Nation by Mr. and 
Mrs. Joseph Pennell, etchers and writers 
on art. In the opinion of experts, our 
National Library possesses the finest col- 
lection of prints in the world. 

On Friday (May 20), the morning ses- 
sion will have as a general theme, “Art 
Education.” Leon L. Winslow, specialist 
in drawing and industrial training of the 
University of the State of New York, will 
speak on “The Art Education We Need.” 
Other speakers will be W. A. Rogers, of 
the School of Illustration and Commercial 
Art for Disabled Soldiers; Charles D. 
Norton, of the American Academy in 
Rome; Stanley Lothrop, of the Tiffany 


Foundation at Oyster Bay, Long Island; and 
Mrs. Edward MacDowell, of the Peter- 
borough Colony at Peterborough, New 
Hampshire. 

The Art Museum will be the general 
topic of the afternoon session, which will 
open with a demonstration of community 
methods in the appreciation of music by 
Thomas Whitney Surette, of the Cleveland 
Museum of Art. This will be followed by 
an open discussion of Art Museum Prob- 
lems, the annual election, the reports of 
committees, etc. 

Mrs. Harding will receive the delegates 
at the White House on Thursday after- 
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wide campaign for war memorials worthy 
of the cause that brought America into the 
war and the men that won it. 





Watch Agency Bore “Charmed” Life 
During Bombardment of Rheims 





Out of the recent war there have come 


“ many interesting and almost unbe- 
lievable stories of the destruction and 
queer pranks played by shell fire. The 


accompanying illustrations tell another of 
these interesting tales coming out of war 
ridden France. 

Both illustrations picture the same street, 
a prominent thoroughfare in Rheims, be- 
fore and after the German bombardment 
which laid low so many buildings and de- 
stroyed some of the world’s most precious 
and priceless treasures. Strangely enough 
every structure on this street was either 








TWO PHOTOGRAPHS OF THE SAME STREET IN RHEIMS, FRANCE, ONE TAKEN BEFORE AND ONE 
AFTER.»THE BOMBARDMENT, SHOWING BUILDING CONTAINING WATCH AGENCY, THE ONLY ONE 
LEFT INTACT 


noon, May 19. There will be other recep- 
tions and garden parties at private resi- 
dences in the Capital City. Mt. Vernon, 
the home of President Washington, will be 
visited on Saturday, May 21. 

The work of the American Federation 
of Arts includes fifty traveling exhibitions, 
covering paintings, prints, photographs, 
handicrafts, industrial and commercial art, 
architectural and civic art, and sculpture, 
each shown in a different city every month, 
and circulating illustrated lectures. It pub- 
lishes The American Magazine of Art, The 
American Art Annual, the standard Ameri- 
can “Who’s Who” of the art field, and 
American Art Sales, a current record of 
prices of paintings, prints and sculpture 
sold at galleries in New York City, Phila- 
delphia and Chicago. The Federation has 
been influential in bringing about tariff-free 
admission of art into the United States, and 
in the design of American coins now in 
use. It is actively engaged in a country- 


demolished or badly damaged, with the ex- 
ception of the one building displaying the 
sign of the Omega watch. The occupant 
of the store in this building was a jeweler 
and one of the Omega watch agents at 
Rheims. When the bombardment started, 
however, the jeweler wisely evacuated, but 
whether he has returned since hostilities 
have ceased could not be learned. 

A glance at the photographs herewith 
will show how all the buildings on this 
street were demolished while the one, the 
tallest of the group, was still standing after 
the severe bombardment. Even the props 
used for supporting telephone or. electric 
wires are still standing although a small 
chimney which stood near these props was 
knocked off. 








The Terminal Jewelry Co, Oakland, Cal., 
has filed a voluntary petition in bankruptcy. 
The assets are $4,650, and the liabilities 
$24,382. 
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Wheeler Diamond Bar Pins show that supe- 
riority in quality and character that is the best 
selling point for the retailer. The pin illus- 


ESTABLISHED 1652 trated, a beautiful diamond and sapphire com- 
bination, is one of our wide assortment that 
H covers both simple and elaborate pieces. 
TRADE MARK 7 ae : : 
ee Our facilities for special order work, with de- 
The signs and workmanship of the highest grade, 
Guarantee : i 
are at your service. Our prices are absolutely 
of Quality ‘ 
right and based on present-day costs. We can 


be of real assistance to you when in need of 
platinum jewelry. 


HAYDEN ‘W:'WHEELER & CO:-%nc- 
1 Maiden Lane - Factory 72 Spring Street: NewYork. 
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The News from England 





Sales of Silverware Improving—American Firm Buys Osmiridium—Window 
Slashers Busy in London—Alleged Russian Jewels Offered for Sale in 
Paris—Pearl Fishing Industry—White Diamond Diggers Prosperous 














a 


Lonnon, May 3.—The fall in silver already 
has stimulated sales in silver and electro- 
plated goods according to A. T. Isaac, of 
the Goldsmiths & Silversmiths Co., Ltd., 
Regent St. An increased demand for these 
lines is anticipated by most jewelers here. 
So far as the Goldsmiths & Silversmiths Co. 
js concerned last year stands out as a 
very exceptional one. For the first six 
months the trade done constituted a record 


from every point of view. The second half , 


proved relatively of the most disappointing 
character. The firm, however, foresaw to 
some extent, the possibility of such events, 
and restricted as much as possible the ac- 
cumulation of stock. 

x * x 


A small packet containing two and a half 
pounds of osmiridium arrived here recently 
and has been eagerly snapped up by an 
American firm for $6,000. One of the chief 
uses of this precious metal is for tipping 
fountain pen points. Osmiridium is not 
widely known as a precious metal. It is 
worth about $200 an ounce today, or eight 
times the value of gold. It is the hardest 
metal known according to mining experts 
here. 

*x* * * 

There is an organized campaign of win- 
dow slashing this side that has got the 
police worried, not to mention the retailer 
who is the chief victim. Many jewelry 
shops in and around the metropolis are suf- 
fering from these nightly depredations. It 
is believed the work is that of Sinn Feiners. 
Nothing is taken from the shops. The plate 
glass is simply slashed with a diamond cut- 
ter. Altogether 1,000 shop windows have 
now been slashed in the London district 
and a big percentage of the retail victims 
are jewelers. The damage inflicted is not 
covered by ordinary insurance. The Plate- 
Glass Insurance Co. says no office will ac- 
cept such a class of damage to plate-glass 
windows. So the jewelers would appear 
to have no remedy but to replace their 
slashed windows at their own expense. 

x * OK 

Some 850 million francs’ worth of al- 
leged Russian jewels were offered for sale 
in Paris recently according to word received 
here. Paris jewelers who were approached 
with a view to sales thought it wiser to 
consult the police. They were informed 
the jewelry probably was stolen property 
and liable to be seized by order of the 
French courts. The Russian “middlemen” 
thereupon made themselves scarce with 
the jewelry and no known sales were trans- 
acted. According to the story told by the 
Rue de la Paix jewelers, some of the gems 
were those taken to Rome by the bolshevist 
envoy Vorovsky, whose trunks were seized 
by the Italian police and later returned to 
him. The nominal worth of the jewels 
offered was, it is said, $170,000,000. 


aE, So i 
Believing that the North American and 


European dealers are fully alive to the 
financial state of the pearl fishing industry 
and that they will try to aggravate the 
present conditions by holding off pur- 
chases pending the landing of the new sea- 
son’s pearl, supplies, pearlers in Western 
Australia are appealing to the govern- 
ment to advance against the new catch on 
the same basis as last year: Last year the 
Australian government advanced up to 
£180 a ton ($900) on 325.tons now held at 
Broome, West Australia. To protect its 
pearlers’ interests it may repeat the action. 
The stocks of Western Australian pearl 
shell held in London total 600 tons and 
those at Broome 360 tons. Total stocks, 
inclusive of those held in the United States, 
are approximately 1,000 tons, all belonging 
to the 1920 catch, while the estimated catch 
for the present season is 800 tons. Failing 
government assistance the pearlers fear 
that the present season’s catch of pearl will 
be obtained for $750 a ton or tess. ‘The es- 
timated cost of pearl fishing this year is 
$850 per ton against $1,150 per ton last 
year. Altogether, we are informed here, 
120 luggers are now laid up owing to the 
unsatisfactory state of the market. 
* * * 


There has been a little excitement in 
London during the last week owing to some 
Japanese cultured pearls having been passed 
off as real pearls. However the dealers 
who did this were soon found out and the 
trade has taken strong measures to prevent 
that sort of thing happening again. 

These cultured pearls are very difficult to 
differentiate from cheap baroque pearls, but 
none has appeared as yet which resemble 
fine Indian pearls. 

These cultured pearls have all a very 
greenish appearance and undoubtedly they 
could not have been passed off as real pearls, 
if it had not been for the fact that they 
were put on the market as real pearls by a 
respectable firm who said they were pearls 
from a new fishery. However the pearls 
have all been taken back. 

These cultured pearls are mother of pearl 
centres which are apparently covered by 
the oyster with a real pearl covering. 

So far they only run up to about 6 grams 
and are so greenish in appearance that no 
one could mistake them for a fine Indian 
pearl. 

x * * 

Diamond shares have been putting on 
flesh lately. This is believed to be due to 
the good showing of the Barnato quarterly 
reports from the diamond centers of South 
Africa recently received here. 

* * * 


Messrs. Saunders, the Kingston jewelers, 
were robbed of a pad of diamond rings the 
other day in a rather daring manner. A 
man entered the shop and purchased a 
locket. Later he returned with a friend 
who, apparently, wanted to. make. a similar 
locket purchase. While this second: visitor 
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kept the assistant behind the counter in 
conversation the other one lifted the jewel- 
ry deftly from the window. Another 
shop assistant saw the theft but before 
the men cculd be prevented they were 
out on the street and away. The pad of 
rings was valued at more than $1,500. 








MAINE CONVENTION 





Plans Complete for Gathering at Lewiston 
on June 1 and 2 


Lewiston, Me., May 14.—Plans have been 
completed for the annual convention of the 
Maine Retail Jewelers’ Association to be 
held at the DeWitt House here on June 
1 and 2. The program follows: 

WEDNESDAY, JUNE 1 
10a, M. Registration: 
12 Mm. Luncheon,: >», . 
2 Pp. M. Convention: **” 
Address of welcome, Mayor Newall. 


Response, President Samuel Freeman. 
Address, “The Retailers’ 


Address, “The Economics of Trade,” 
Richard Lennihan, Harvard Bureau. of 
Business Research. 

Address, “‘Rewards of Associated Effort in 
Business,’ Charles F. Marble, execu- 
tive secretary, Maine Federation of Re- 
tail Merchants’ Associations, 

6.30 Pp. M. Dinner, DeWitt Hotel. 
Question Box. 


THURSDAY, JUNE 2 


Convention. 

Remarks of visiting officials, 

Report of officers—Maine Retail Jewelers’ 
Association. 

Appointment nominating committee. 

. Luncheon. Hosts, the Jewelers of Lewis- 

ton and Auburn. 

. Business meeting. 
Election of officers. 
Incidental business. 

. Enroute to Poland Springs. 

Banquet Poland Spring House. 

Speakers, Col. Osgood, Gen. Geo. L. 
McPresson, Rev. Finney and others. 


10 a. M. 


The following special program for ladies 
has been prepared: 
WEDNESDAY, JUNE 1 
1.45 p.M. Special Movies and Organ Recital at 
the Strand. 
THURSDAY, JUNE 2 
10.30 a.m. En route to New 
Shore Dinner. 
5 P.M. Join the jewelers for trip to Foland 
Springs. 

The special features planned for the ladies 
are provided by the local jewelers’ and their 
wives and no member of the association 
should be found guilty of the social error 
of leaving the feminine portion of his family 
at home. 

It is absolutely necessary for the local 
committee to know just how many mer- 
chants and their wives, sweethearts, or 
business associates are to be present at this 
convention, and to this end return cards 
have been sent out to members. 


Meadows Inn for 








Seventy-three years young, with a hand 
steady enough to repair the tiniest section 
of a Swiss wrist watch, Herman G. De 
Sombre, a jeweler for 60 years, on May 
1, retired from his location at 113 S. 
Main St. Fond du Lac, Wis. Sixty 
years ago Mr. DeSombre started in at the 
trade and five years later, March 7, 1866, 
he became the proprietor of a store of 
his own. 


Problems,” « Evy 
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Established 1866 
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JEWELER-SCIENTIST DIES 





Justice Stahn, Noted as a Watchmaker, Jew- 
eler, Chemist and Astronomer, Passes 
Away at His Home in Baltimore 
in His 68th Year 


BattimorE, Md., May 16.—Justice Stahn, 
jeweler, chemist, astronomer and scientist, 
who for many years has occupied a dis- 
tinctive position among local jewelers and 
horologists because of his scientific investi- 
gations and experimental work, died Wed- 
nesday night at his home, 506 Ensor St., 
after an illness of several months. 

Mr. Stahn was born in this city 67 years 
ago. After receiving preliminary education 
in the public schools and from private 
tutors Mr. Stahn studied watch-making. 
For five years he devoted himself to the 
study of watch-making, specializing in both 
American and foreign time-pieces. 

Mr. Stahn pursued his watch-making 
study in Europe and while there he became 
interested in chemistry and astronomy. Re- 
turning to Baltimore he opened a jewelry 
store at the Ensor St. address. At all 
times interested in astronomy and meteoro- 
logical changes, Mr. Stahn’s store was a 
mecca for those interested in certain scientific 
justruments. He was a prolific writer on 
astronomy, many of his articles having ap- 
peared in scientific papers. Until a short 
time ago he was in daily communication 
with a number or the important observa- 
tories of the country. 

On the roof of his home Mr. Stahn con- 
structed an observatory on a small scale 
and his knowledge of astronomy caused 
many scientists to visit his home. Some 
years ago his achievements were recognized 
by an invitation to join the Royal Astro- 
nomical Society of England, but his health 
compelled him to decline. 

Mr. Stahn was a member of Second 
Presbyterian Church and Landmark Lodge, 
Ancient Free and Accepted Masons. He is 
survived by his widow, Mrs. Adeline Cham- 
berlain Stahn; two daughters, Mrs. Chester 
F. Johnston, of Bellevue, Pa., and Mrs. 
James S. Pates, of Washington, Pa.; a son, 
Justus M. Stahn, of Pittsburgh. 

The funeral took place Saturday after- 
noon. Services were conducted by the Rev. 
Dr. Edward H. Niles, pastor of Second 
Presbyterian Church, and members of the 
Masonic fraternity. Burial was in Loudon 
Park Cemetery. 








Young Thief Who Robbed Baltimore Jew- 
eler Sentenced to Four-Year Term in 
the Penitentiary 
Battimore, Md., May 14.—Wiliiam A. 
Jones, 23 years old, alias Benjamin A. 
Jonas, of New York, who was captured 
April 25, after having seized diamonds val- 
ued at $6,000 in the store of S. I. Rodberg 
& Son, 26 W. Baltimore St., was sentenced 
to five years in the Penitentiary by Judge 
Henry Duffy, Criminal Court, Tuesday. 
Jones pleaded guilty to the indictment charg- 
ing him with larceny. The attempt to steal 
the diamonds was one of the most sensa- 
tional happenings on a Baltimore street for 

years. 
Jones, whose home is said to be in New 
York, and who refused to reveal his iden- 
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tity because “it would disgrace his rela- 
tives,” ingratiated himself with Abraham 
Rodberg by visiting the store several days 
before the robbery happened and having 
Mr. Rodberg mount a diamond valued at 
$800 in a new setting. While at the store 
on his first visit, Jones told Mr. Rodberg 
that he “was in the market” for a diamond 
to match the one which the jeweler had set 
for him. 

Three days later, at 9 A. M., Jones re- 
turned and Mr. Rodberg handed him three 
diamond rings and a stud, each of the 
stones weighing close to three carats. A 
few seconds later Jones ran from the store 
and disappeared through an alley in the 
rear of the Hotel Caswell. Jones was 
chased for three blocks. Patrolman Elmer 
O’Grady saw Jones a block away and figur- 
ing that he would turn west on Redwood 
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Imports and Exports of Platinum During 
March 

WasurncrTon, C. C., May 16.—Figures just 
compiled by the Department of Commerce, 
showing the imports and exports of plat- 
inum and allied metals during the month of 
March indicate that the total value of the 
unmanufactured platinum brought in during 
the month was $197,513, and the total value 
of the platinum ingots in bars, plates, etc., 
was $144,941. The value of the imports of 
iridium, osmium, etc., in combination with 
platinum amounted to $231,848. During the 
month we exported unmanufactured plat- 
inum to the amount of $40,172, and manu- 
factures of platinum worth $5,005. There 
were no imports of platinum vases, retorts, 
etc., for chemical use for March. 

The figures are as follows: 








IMPORTS, 


Iridium, Osmium, 
etc., and Native 



































Combinations Thereof Platinum Platinum, Ingots 
with Platinum Unmanufactured. Bars, Plate, etc. 
: ead 
Countries. Ounces. Ounces. ‘Ounces. ‘ 
Troy Value. Troy. Value. Troy. Value. 
a re 352 $94,316 425 $29,884 420 $35,535 
Netherlands ............. wee —orbmeiii 97 6,326 el on 
Switzerland ............ 25 3,657 wie.  * Ve aeeee asd abe sig 
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COlGMIIA 66s oes co cceeess ee” |i 1,901 148,566 37 3,150 
Australia .............6. 210 31,102 7 ee ee avtebs 2 eee 
a 1,834 $231,848 2,598 $197,513 2,124 $144,941 
St. O’Grady lay in wait behind an auto- EXPORTS. 
mobile until Jones approached him. Then Pletiqum, 
the policeman jumped upon the man and ‘Unmenufectared. Re 
threw him to the sidewalk. The diamonds ; r A— ~ Manufac- 
were found in Jones’ pockets. Jones told Countries. oo Vel von of, 
: 4 roy. alue. alue. 
the police that he had lost heavily on the GCanaga ............. 169 $11,846 689 
races. Ce re a ee 101 
Os ceo caetadsadc: ~ WS Tee 11 
, PERS osc wgcthn Reds Jane %' bce 585 
Trustees of Max Bernstein, Ranger, Tex., ieee RE ONES ee Arm: 3,500 
rc [i See ee 419 28,326 «se 
Approve Offer of $55,000 for Stock Other British Oceania ... ....;. 41 
and Fixtures Phiippitie Islands.iis: 6.0%. . <rvacc 78 
Curicaco, May 12.—The trustees in charge iC en 588 $40,172 $5,005 


of the business of Max Bernstein, Ranger 
and Breckenridge, Tex., were in Chicago 
yesterday and held a meeting with Chicago 
creditors for the purpose of considering a 
cash offer of $55,000 for the entire stock 
and fixtures which invoice at $80,000, which 
offer was made by J. H. Cole and ac- 
companied by a cashier’s check for $5,000. 

At this meeting the matter was thoroughly 
discussed and unanimously approved by all 
the creditors that could be reached and by 
the trustees. . 

Immediately thereafter the trustees, Paul 
G. Storm, Dallas, Tex.; Max M. Bern- 
stein, St. Louis, and Samuel Marks and 
A. H. Cohn, Chicago, issued a letter to the 
creditors setting forth what had been done 
and stating that if all notes and accounts 
were promptly sent to the trustees the 
matter would be adjusted and the first divi- 
dend of 40 per cent. would be sent out within 
10 days. 

The purchase price will be paid the trus- 
tees of the estate and distribution of the 
moneys will be made by the trustees through 
the office of Louis Goldman, attorney for 
the Chicago Jewelers’ Association. 








One of the most interesting and instruc- 
tive brochures that have been circulated for 
the jewelry trade in some time is the little 
pamplet, “The Romance of the Signet and 
Emblem Rings,” sent out by L. Kirchbaum 
& Co., Providence, R. I. and copyrighted 
by that concern. The booklet gives a brief 
history of these rings from the earliest times 
together with illustrations of Greek rings 
used during the time of Plato, Roman rings 
of the first, second and third centuries B, C., 
the ring of Constantine, the first Christian 
Emperor of Rome, of Augustus Caesar and 
others, together with the various famous 
rings of history such as the Papal “Ring 
of the Fisherman,” the ring supposed to 
have belonged to William Shakespeare, the 
signet ring of Mary Queen of Scots, etc., 
ending with reference to the signet ring 
used by President Wilson as a seal on the 
peace treaty. The work is followed by il- 
lustrations in half tone and in color of the 
articles manufacturing by the Krichbaum 
concern. The booklet will undoubtedly be 
appreciated by all jewelers who receive it. 











THE JEWELERS’ CIRCULAR May 18, 1921, 








—— 








Established 1860 





| 
EICHBERG & CO. 
| 





Importers and Cutters of 


DIAMONDS 














CUTTING WORKS OFFICE 
155-157 Summit Street 65 Nassau Street 
| NEWARK, N. J. NEW YORK 




















Him. S. Hedges & Co. 


IMPORTERS OF 


DIAMONDS 
x - 34 


FRANK JEANNE, President “i 

c. L. BLEECKER, Vice-president VOW 

DANIEL PRICE, Secretary 2° ESTABLISHED = 1878 
WM. C. GRUNER, Treasurer INCORPORATED 1911 




















ESTABLISHED 1860 


SAUNDERS, MEURER & CO. 


Diamond Cutters 
IMPORTERS OF 


Pearls, Emeralds, Rubies, Sapphires 
522 FIFTH AVE., NEW YORK 






PEARL NECKLACES 


FANCY SHAPED DIAMONDS 









































May 18, 1921. 


MILWAUKEE JEWELERS MEET 





Members of Local Club Hold Monthly 
Meeting—Resolution of Protest Against 
Pardon of Jewelry Thief Adopted 
‘and Plans for Summer Picnic 
Discussed 


MitwavuKEE, Wis., May 14.—Adopting a 

resolution to be forwarded to Gov. J. J. 
Blaine, of Wisconsin, against granting a 
pardon to a recently convicted burglar of 
the jewelry store of August J. Stoessel, 
1033 3rd St., the Milwaukee Jewelers’ Club 
yoiced its protest against clemency as a 
means of discouraging the present crime 
wave. Information has been received by 
local jewelers that steps have been taken to 
make application for a pardon for Harry 
Matzen, alleged burglar of the Stoessel 
store about two years ago and who was 
arrested in an eastern army camp two 
months ago, brought to Milwaukee and sen- 
tenced to the State’s prison for eight years. 
Matzen was in army service at the time of 
the robbery, being in Milwaukee on fur- 
lough, it was stated at the trial. When the 
matter was brought to the attention of the 
Milwaukee Jewelers’ Club at its monthly 
meeting on Wednesday night at the Blatz 
Hotel, it was decided to send a resolution 
protesting against the pardon as an unwhole- 
some step in the present movement to cut 
down the unusually large number of jewelry 
robberies and other burglaries. 

Milwkaukee jewelers are to have a real 
picnic this Summer which will not be con- 
fined to members of the club but will also 
include members of their families and em- 
ployes of the stores. In past years the 
jewelers’ picnics have been very successful 
events in the way of stag parties. This 
year, however, stores will be closed for the 
day and the jewelers, their families and em- 
ployes will “make a day of it.” A suitable 
location for a picnic will be selected so that 
entertainment can be provided and luncheon 
served. With the entire country arid, the 
affair will not be entirely dry as swimming 
and bathing facilities will be provided for 
by the committee. Officers of the club will 
be assisted by the following committee on 
Picnic in conducting the 1921 outing: 
Edward Feiling, Henry Stecher and George 
Durner, Jr. 

Legislation and taxation matters both in 
the State and in congress were discussed 
at the meeting. Wisconsin legislative mat- 
ters have calmed down somewhat, after a 
stormy start, and at present there is no 
serious danger of passing legislation that 
will be detrimental to the jewelry trade. 
However, matters are being carefully 
watched locally and with the assistance of 
the legislative committee of the State asso- 
ciation. The national sales tax, which has 
the support of the national and State asso- 
ciation, has been suggested by the Mil- 
waukee Jewelers’ Club to supplant present 
obnoxious taxes. Members here have been 
urged to write their congressmen to sup- 
port this form of taxation. 

At the June meeting of the local club, 
the occasion of the birthday of the Jewelers’ 
Limited Mutual Fire Insurance Co., in ex- 
istence for seven years, will be observed. 
The picnic committee will make its report 
at that time and definite plans are to be 
decided upon. 
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The Ladies’ Auxiliary of the Milwaukee 
Jewelers’ Club entertained the members of 
the local organization of jewelers at a din- 
ner dance at Pape’s country resort one eve- 
ning last week. The party motored to the 
place and enjoyed a splendid meal, after 
which entertainment and dancing were en- 
joyed during the rest of the evening. Mmes. 
Henry Oberst, Alfred Fuchs and Arthur 
Bachman, with the assistance of the wives 
of other jewelers, arranged the party for 
the auxiliary organization and the great suc- 
cess of the event is due to the untiring 
efforts of all the women of the auxiliary. 








Sales Tax Prospects 





An Editorial in the New York Times, May 11, 
1921. 


The sales tax has many merits, but no 
element of strength greater than the defects 
of the taxes which Congress preferred to 
pass when it had a free hand. Government 
costs remain on a war scale after two years 
of peace, and the excess profits and income 
surtaxes have few or no defenders. Those 
two taxes must go, whatever takes their 
place, and something must take their place 
until it becomes practicable to reduce Gov- 
ernment expenses. Those who passed the 
obnoxious war taxes are the chief critics of 
the sales tax. They reinforce their scanty 
numbers by summoning to their help those 
who do not feel the taxes which they think 
the rich pay, and who wrongly fancy that 
the sales tax will fall on the poor rather 
than the rich. The American who thinks he 
ought to go untaxed is not a desirable citi- 
zen, and it is desirable that all, rich or poor, 
should know what taxes they pay. The 
rich may be trusted to find out, and the poor 
should have the information put in their 
way so that their ignorance shall not make 
them defenders of injurious taxation. 

They think that the sales tax will fall on 
them, and do not see how the two worst of 
the war taxes burden them more than the 
sales tax, as they imagine it. A man put 
out of work by depression of trade due to 
bad taxation pays more taxes indirectly in 
a month than any tax bill would take from 
him in a year. The profits tax is a con- 
sumption tax in disguise, and nobody who 
consumes anything escapes it. These indi- 
rect taxes do not enrich the Treasury in the 
proportion that they burden those who 
suffer through them. The sales tax will en- 
rich the Treasury without causing indirect 
losses. Buyers and sellers will both know 
where they stand in the matter of tax pay- 
ment. Popular objection to the sales tax 
comes mostly from farmers and retailers. 
Neither have just claim to exemption from 
taxation, and both would add the tax they 
collected for the treasury to what they 
collect from the consumers. 








The annual convention of the Pennsyl- 
vania Retail Jewelers’ Association will be 
held in Reading on Monday and Tuesday, 
June 27 and 28. The banquet will be held 
at the Berkshire Hotel on Monday evening 
and will be followed by dancing and other 
entertainment. A number of manufacturers 
have planned to have extensive exhibits of 
their products at the convention, one firm 
proposing to send a group of models to dis- 
play pearls. 
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CANADA CHANGES TAXES 





Dominion Authorities Increase Sales and 
Import Taxes on Jewelry 


Toronto, Can, May 12.—On Monday 
Sir Henry Drayton, Finance Minister, 
presented to the Canadian Parliament 
proposals involving important changes 
in taxation. The Business Profits tax 
is discontinued and the remaining luxury 
taxes are abolished. The Sales Tax, ap- 
plicable to manufacturers, wholesalers, 
jobbers and importers, but not to retail- 
ers, is retained and the rate increased. 
The new tax is 1% per cent on sales 
within Canada and 2% per cent on im- 
ports. The tax is payable by both man- 
ufacturers and wholesalers and where a 
sale is made direct from a manufacturer 
to a retailer the tax is 3 per cent. If a 
retailer makes a direct import a tax of 
4 per cent is payable. There is a large 
list of special exemptions, including gold 
and silver manufactured. 

Notice was given of changes to be 
made in the Customs Act, making more 
stringent provisions against dumping. It 
is provided that the value on which 
duties are assessed shall not be lower 
than the wholesale price in the markets 
of the country from which they are ex- 
ported, and shall not be less than the 
actual cost of production of similar 
goods plus a reasonable profit. As re- 
gards the valuation of foreign currencies 
for customs purposes on the basis of 
existing exchange rates, it is proposed 
that no reduction in excess of 50 per cent 
of the standard or proclaimed value will 
be allowed irrespective of the exchange 
rate. 


A change will also be made to the 
effect that all imported goods capable 
of being marked, stamped, branded or 
labelled without injury shall have indi- 
cated on them in English or French the 
country of origin. This provision will 
come into effect September 1, 1921. 

The new taxation system is generally 
favorably regarded by the trade, though 
some would have preferred the turnover 
tax. 

Thomas Roden, president of Roden 
Bros. Ltd., silversmiths, Toronto, spoke 
of the luxury tax as a bad thing for the 
trade, and was in accord with the views 
of the Canadian National Jewelers Asso- 
ciation in favoring a turnover tax, but 
thought that the increased Sales Tax 
was the next best thing. He did not 
think that the members of the National 
Jewelers’ Asociation would be much dis- 
pleased with the action of the govern- 
ment. He did not expect that the in- 
crease in the Sales Tax would have 
much effect on jewelry prices. 

W. M. Birks, of Henry Birks & Sons, 
jewelers, Montreal, said: “I think the 
increase in the Sales Tax will meet with 
but little opposition. It is not so gen- 
eral or uniform a tax as the turnover 
tax advocated by the Board of Trade, 
but still it is quite good, as is the aboli- 
tion of the Business Profits Tax and the 
last of the luxury taxes for which the 
Board has been urgently pressing for some 
time.” ioe 
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BEWARE OF THIS CROOK 





Jewelers Warned to Watch Out for Filipino 
Who Stole Diamond Ring from 
Hoboken, N. J., Jeweler 


A clever pennyweighter believed to be 
a Filipino, visited the store of W. Adel- 
man, retail jeweler, 220 Washington St., 
Hoboken, N. J., on Tuesday morning, May 
10, and stole a diamond ring worth $165. 
The thief is believed to be one of two 
Filipinos who operated in and around New 
York about a year ago, when they succeeded 
in swindling a number of jewelers. Their 
work ceased, however, when one of the pair 
was arrested in New York on April 30, 
1920, charged with stealing a ring from 
Jacques Le Roy, 1066 Third Ave., and was 
finally sent to prison for not less than 14 
months. 

The method used by the man who 
swindled Mr. Adelman is almost identical 
to the one by which Mr. Le Roy was vic- 
timized over a year ago. On the morning 
of the theft, the Filipino, dressed in the 
uniform of a United States sailor, walked 
into the Hoboken jewelry store and asked 
to be shown some diamond rings. A num- 
per of rings were produced and the man 
had practically decided on one costing $85 
when he suddenly changed his mind and 
informed the jeweler that he would pur- 
chase one marked $165. This ring was a 
fancy one made of 14 karat gold, with white 
gold prongs and set with a diamond weigh- 
ing .29 of a carat. It bore the scratch 
mark 1023 on the inside. 

After the man had decided to take the 
ring, it was placed in a box but before the 
jeweler had an opportunity to wrap it up, 
the stranger informed him that he wanted 
to purchase a brooch as well as a locket. 
He then picked out a brooch costing $40 
and a locket retailing for $10. 

While selecting the last two articles, the 
stranger kept opening the box in which the 
ring had been placed but as the jeweler 
thought nothing of this, the box was placed 
with the other two articles and wrapped in 
one package. Instead of taking the articles 
with him, the sailor informed the jeweler 
that he would pay a small deposit and would 
return in 30 minutes with the remainder 
of the money. He informed the jeweler 
that his paymaster had some of his money 
as well as a number of Liberty Bonds which 
he would have to get. A deposit of $9 was 
taken and the man was given a receipt after 
which he left the place. 


When the stranger failed to return after 
several hours, the jeweler became suspicious 
but failed to look into the package until 
the next morning. Upon examination he 
found that the ring had been taken out of 
the box by the stranger. The police were 
immediately notified but as yet no arrests 
have been made. 

The Filipino is described as about 5 ft. 
one in. tall, weighing 120 pounds and about 
25 years old. He has a dark complexion, 
dark hair and talks with an accent. 

A number of different Filipinos have suc- 
ceeded in swindling many jewelers in and 
around New York during the past few 
years. If this man should appear in any 
jewelry store, the Hoboken police should 
be notified at once. 

On Thursday a young man dressed in 
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a sailor’s uniform and believed to be 
a Filipino visited the jewelry store of 
J. A. Schmich, 241 First Ave., New York, 
and by a clever ruse, succeeded in steal- 
ing a diamond ring worth $110. This 
man is believed to be the same one who 
visited a Hoboken, N. J., jewelry store 
on Tuesday of last week and stole a 
diamond ring worth $165. 

In swindling Mr. Schmich, this man 
used practically the same method as was 
used in victimizing W. Adelman, a retail 
jeweler, of Hoboken. The _ stranger 
walked into the jewelry store shortly 
before noon on Thursday and after pur- 
chasing a safety catch for a scarf pin, 
informed the jeweler that he wished to 
buy a diamond ring. He finally selected 
one marked $110, which the jeweler 
stated he would sell to him for $100. 
The Filipino also selected a brooch 
priced at $35. Before the man selected 
the brooch, he asked that the ring be 
placed in a box. While he was making 
his last selection, the stranger opened 
a box several times and kept looking 
at the ring. After selecting the brooch, 
he told the jeweler to wrap-up both 
articles and informed Mr. Schmich that 
as he did not have enough money with 
him to pay for the purchases, he would 
have to leave a deposit and return in a 
few hours to redeem the articles. The 
jeweler seemed satisfied with this ar- 
rangement and after taking the deposit, 
gave the man a receipt. When the man 
did not return, the jeweler became sus- 
picious and upon examining the package, 
found that the ring had been stolen. 








SAW WAY TO FREEDOM 





Two Men Being Held in Green Lake, Wis., 
County Jail on Charge of Robbing Ber- 
lin Jewelry Store Make Their Escape 


Bertin, Wis., May 13.—Two men being 
held in the Green Lake county jail at Green 
Lake on the charge of having robbed the 
jewelry store of Gerald Heaney at Berlin on 
the morning of March 22, as noted, sawed 
their way to freedom Thursday night. They 
are Frank Miskey, aged 28, and Tom 
Kruske, aged 21, both of this city, held by 
the police as being implicated in the reb- 
bery of the Heaney jewelry store, when 
goods valued at more than $800 were taken. 
Miskey is said to have confessed to partici- 
pating in the burglary and was bound over 
to the June term of Circuit court. Kruske 
maintained his innocence, but Judge Engel- 
bracht found sufficient evidence to hold him 
for trial. 

Kruske returned to Green Lake Saturday 
morning and gave himself up, telling the 
sheriff that he was hungry. The sheriff im- 
mediately locked him in a cell in the inner 
chamber of the county jail. No trace of 
Miskey has been found up to this time. He 
is described as weighing about 180 pounds, 
short, heavy set, with light hair, pug nose, 
and wearing a blue suit. According to the 
sheriff he is an ignorant looking fellow, of 
Polish nationality. Kruske is more intelli- 
gent looking, it is stated, and weighs about 
140 pounds and has black hair. 

According to Kruske on his return, he 
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was released by Miskey after the latter had 
sawed the bars. The two walked from 
Green Lake toward Berlin and had re- 
mained in the woods near the city all during 
Friday. Friday night Kruske left his pal 
and walked back to Green Lake, giving him- 
self up on Saturday morning. Miskey’s 
capture is expected momentarily. 





“CUSTOMERS” STEAL JEWEL 





“Con” Men Represent Selves as Jeweler’s 
Lodge Brothers—Ring Recovered 

LoutsvitteE, Ky., May 13.—Representing 
themselves as members of the Masonic fra- 
ternity, two unidentified men visited Will- 
iam Kendrick’s Sons, jewelers, 460 4th St., 
recently and attempted to steal a valuable 
gold ring from a tray while William Kend- 
rick, one of the proprietors, who was waiting 
on them, turned his back for a moment. 
One of the men told Kendrick that he 
wished to purchase a ring and Kendrick 
set the tray on the counter. After the men 
had looked over the assortment they de- 
clared that none of the rings suited them 
and left the store. 

Kendrick immediately discovered that one 
of the rings was missing and followed the 
men. As they passed an alley near the 
Hotel Henry Watterson, Kendrick declares, 
one of the men handed the stolen ring to 
the other. He grabbed the article and en- 
deavored to attract the attention of a police- 
man at 4th and Walnut Sts. 

Before the officer could be summoned the 
men ran down Walnut St. and escaped. 
Mr. Kendrick said the men were not Ma- 
sons, but posed as members of the fraternity 
in an effort to gain his confidence. 








Massachusetts Retail Jewelers Assn. Sends 
Congressmen Interesting Letter Defining 
Their Position on Proposed Taxation 

Boston, Mass., May 15.—The Massachu- 
setts Retail Jewelers Association has mailed 
to every senator and representative from 
New England a letter seeking a square deal 
in the pending tax revision. “The same 
principle is involved today as was involved 
when we had our little tea party at Boston, 
the principle of fair taxation. We as an 
association feel that we are dealing in nec- 
essary articles and are a part of a very im- 
portant industry, especially in this part of 
our country. 

“After leaving school,” the letter points 
out, “the next important step in life is en- 
gagement and this requires a suitable ring. 
Then follows the wedding and one or two 
rings are required. Unless marriage is a 
luxury, the necessary rings are not a 
luxury. Railroads demand their employes 
carry an accurate watch thus making the 
watch a necessity. Ifa person has a watch 
then a chain becomes necessary for its pro- 
tection. And so I might continue the list. 

“The way we live today, to maintain our 
position in society, a certain amount of 
jewelry is absolutely necessary. We are 
glad to do our part but do not feel we, nor 
any other business, should be asked to do 
more. We favor a turnover tax and the 
repeal of all special taxes especially those 
of section 905 and all so called luxury taxes 
of the present law and earnestly ask your 
active assistance to that end.” , 
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ALL SIZES . E ] d R ™ 
EMERALD CUT and SQUARE CUT meraids—Ru pies 
CALIBRE Upward to 5 Carats for Single Stone Rings ALSO AND 
FANCY SHAPES ° 
Cut to Order from the Rough Fancy Cut Diamonds 


HENRY GREEN 170 Broadway, New York 


SPECIALIST in SAPPHIRES and IMPORTER and CUTTER of PRECIOUS STONES 
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New England Watchmakers’ Institute. Makes Formal Debut 





Dedicatory Exercises and Flag Raising at Institute’s Home at Milford, Mass., 
Mark Epoch in Horological History of New England—New 
Officers and Directors Elected 














Mitrorp, Mass., May 11—The New 
England Jewelers Institute made its formal 
debut with dedicatory exercises and a flag 
raising in the presence of an enthusiastic 
group of founders, officers, guests and 
students yesterday. The institute has been 
in operation since March, but the event 
yesterday was held to mark what is an 
epoch in the horological history of New 
England. 

The flag, measuring eight feet by twelve, 


fronting the institute by Basil Newcomb, as 
Bugler D. F. Cassasanta played “The Star 
Spangled Banner.” 

After this ceremony was over the com- 
pany made an inspection of the workshops 
where a demonstration was made by the 
students. The spacious rooms and the re- 
plete equipment elicited well-merited admira- 
tion and drew forth many congratulatory 
remarks. 

Then followed a 


luncheon which was 














RAISING THE FLAG AT THE NEW ENGLAND WATCHMAKERS’ INSTITUTE AT MILFORD, MASS, 


was presented by J. C. Stever, who has 
been connected for 30 years with the E. B. 
Horn Co. of Boston, and who, as -president 
of the New England Watchmakers Club, 
has manifested a deep interest in the de- 
velopment of watchmaking. Mr. Stever, 
in presenting his gift, made an appropriate 
speech, congratulating the founders of the 
institute upon the great success which has 
attended the launching of the institute, and 
wishing that the future may bring that full 
measure of prosperity which the institution 
deserves. President Arthur G. Mansur, 
whose energies in founding the institute were 
equalled only by his profound belief in its 
Necessity and future success, accepted the 
flag, which was raised to the top of a lofty 
staff in the centre of the spacious lawn 


served in the main hall and at which Mr. 
Mansur presided and outlined the purposes 
and ramifications of the institute. 
Election of officers ensued, the following- 
named being chosen: President, Arthur G. 
Mansur, Burlington, Vt.; vice-president, J. 
Fred Kahl; secretary, Frank H. Stearns, 
Keene, N. H.; treasurer, M. W. Bassett, 
Hartford, Conn. Directors: Edwin F. 
Lilley, Milford; A. E. Garnsey, Sandford, 
Me.; H. J. Whitcomb, Lancaster, N. H.; 


George M. Hascall, Rutland, Vt.; George - 


L. Lux, Hartford, Conn.; Albert R. Kerr, 
Boston; J. C. Stever; Boston. Executive 
Committee: Messrs. Lilley, Mansur, Bassett, 
Stearns and Kahl. Finance Committee: 
Messrs. Kahl, Bassett, Lux, Kerr and 
Mansur. Committee on Instruction: Messrs. 
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Lilley, Garnsey, Hascall, Stever and Whit- 
comb. 

Among the guests present were E. F, 
Fitch, president of the Waltham Watch 
Co.; A. L. Brown, of New York, treasurer 
of the Jewelers’ Vigilance Committee, and 
Albert R. Kerr, president of the Massachu- 
setts Retail Jewelers’ Association. 

In enlarging upon the purposes of the 
institute Dean Lilley said that. while there 
have grown up in America thousands of 
watch repairing and regulating shops and 
factories, this country has to a large extent 
been forced to seek abroad for experts to 
man these shops and has made no con- 
certed efforts to train experts among the 
native born. 

Now 450 New England jewelers and 
watchmakers are attempting to remedy the 
deficiency in this country by establishing 
the institute at Milford—the first of its 
kind in the United States. 

Though largely supported through the 
purchase of stock in the institution ex- 
clusively by New England jewelers, the 
institute has been greatly aided by the active 
and material interest of watchmaking con- 
cerns and jewelers in otherpatts of the 
country. 

The institute is based upon the principles 
of the old-established schools of Switzer- 
land and already its success seems assured. 
There are 27 entrants, about half of whom 
are World War veterans from the Federal 
Board for Vocational Education, and other 
applications have been received. 

Great care, says Mr. Lilley, must be exer- 
cised in choosing students as “you can’t have 
fellows with big thumbs and fingers to re- 
pair some of the watches the size of a 
dime with hair spring one-third the thick- 
ness of a human hair. He says also that 
the institute hopes to draw largely from 
the sons and friends of watchmakers, 
preferably high school graduates. Upon 
completion of the course, which ordinarily 
will require two years, but which may be 
shorter in the case of students who have 
had previous training, the graduates should 
be capable, according to the institute cata- 
logue, “of making and repairing any time- 
piece or instrument of so delicate or sensi- 
tive construction that the work required 
has to be done under a magnifying glass.” 

The chief instructor, J. C. Purcell, who 
was for three years preceptor for post- 
graduate horological courses at Franklin 
Institute, Boston, has high hopes for his 
students and is adopting a method of in- 
struction unique among all technical 
schools. 

“There is too much theory taught these 
days,” he declares, “not only in watchmak- 
ing but in everything else. I believe in 
putting the boys right at practical work, 
and if they don’t develop theory along with 
their progress on practical lines something 
is wrong with them. 

Consequently the boys spend all of their 
time at their benches, working for the 
present on “old rat-trap” watches, until 
their proficiency warrants their handling 
the more expensive grades. They are 
equipped with an outfit of marvelously 
delicate tools, and as one observes their uses 
one ceases to wonder why writers on the 
subject speak so freely of “the peculiar 
sensitiveness of the fingers that is necessary ” 

When the institute has progressed further 
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PHILIP PRESENT & SON 


IMPORTERS OF 


DIAMONDS 


in All Sizes and Qualities 


37 Maiden Lane, New York Amsterdam, 8 Tulpstraat 
Main Office, Rochester, N. Y. Antwerp, 29 Boulevard Leopold 
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Kspositer, Varni Co., Ine. 
LAPIDARIES 


AND IMPORTERS OF PRECIOUS STONES 
NOW LOCATED AT 
15 MAIDEN LANE 
SILVERSMITHS’ BUILDING 


TELEPHONE CORTLAND 4253-4254 
NEW YORK 
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Paris, 32 Rue Beaurepaire. 








Attractive Offerings. 


Precious and Imitation Stones 
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In the steady traffic of manufacturing requirements, you will find that in 
dealing with this enterprising House, you will actually save time and money, 
fuss and worry; and avoid uncertainty, disputes and general dissatisfaction. 

YOU KNOW mighty well, Mr. Manufacturer, that our business interests 
are mutual, and real service is 50% of the game. 


H. NORDLINGER’S SONS, INC. 


are pre-eminent for real service. 
New York, 15 Maiden Lane 






Gablonz, a/N., 16 Steingasse. Providence, 63 Washington St. 
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repairing will be taken in from all the 
shops in New England, and it is believed 
that the advantage of the institute will thus 
be so tangibly evidenced that watchmakers 
from outside New England will either help 
to enlarge it or will establish similar schools. 

After the day’s work, which is a full 
eight hours—8 to 12 in the morning and 
1 to 5 in the afternoon, with short fore- 
noon and afternoon recesses—the boys are 
free to do as they please. The only penalty 
for keeping late hours is decreaséd efficiency 
at the bench and consequently a longer 
period of training. ; 

A home for the faculty adjoins the 
students’ home, and the shop is fitted with 
watchmakers’ benches. Plans have been 
completed for the installation of lathes and 
a clock repairing department and _ instruc- 
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DEATH OF JAMES A. GREENE 


Former Member of Old New York Firm of 
Greene & Smith Dies at Providence 
in His 88th Year 


PROVIDENCE, R. I., May 14—James A, 
Greene, who fifty years ago. was associated 
with his father, the late Joseph W. Greene, 
in the manufacturing jewelry’ concern ot 
Greene & Smith, in New York city, died 
at his home in Wickford last Thursday in 
his 88th year. He was one of the founders 
and until a few months ago the president 
of the Hope Webbing Co. at Wickford, 
R. 1. 

Mr. Greene was born in Centreville, R. I., 
Jan. 3, 1833, the son of Joseph W. Greene 
and Abby Shaw Greene, and attended the 





NEW DIRECTORS OF THE NEW ENGLAND WATCHMAKERS’ INSTITUTE 


tion on engraving is to be given. Mr. Lilley 
says that a course in salesmanship will be 
added to the present curriculum. He plans 
also to visit the Department of Education 
in Washington to demonstrate the need of 
such workmen as the institute will turn out, 
and points out that the training need not 
limit a man to watchmaking, but should 
offer him opportunities of handling alti- 
meters on airplanes, or doing fine adjust- 
ment work in the automobile industry. 








Aaron Ash of A. & A. Ash; Mr. John- 
son of Burnett & Johnson; Mr. Farmer of 
Farmer & Cannon; Mr. Hersog of Hersog- 
Thompson; Mr. Max Jaffe of the M. 
Jaffe Co.; J. Jaffe, of the Jaffe Jewelry 
Co.; J. N. Rose of the Jobe-Rose Jewelry 
Co.; Reid Lawson of Reid, Lawson Co.; 
Patrick Linnehan of P. H. Linnehan; 
Frank Lynch of F. M. Lynch; Mr. Mar- 
chel of the Marchel Jewelry Co.; Max 
Mendelsohn of Mendelsohn & Son; I. R. 
Rubenstein of I. R. Rubenstein; F. K. Shei- 
ton of A. K. Shelton; Alexander Fish of 
Ewing Bros., and Philip Frost of the 


Norris, Allister-Ball Co., all of Birmingham, 
Ala., have returned from Gadsden, where 
the Alabama Retail Jewelers’ Association 
held its convention. 





old Washington Academy at Wickford and 
later went to school in Brooklyn, N. Y. 
His first business connection was with hfs 
father’s firm in New York city immediately 
after leaving school. 

In 1868 Mr. Greene returned to Wickford 
and formed a partnership with Syria H. 
Vaughan, which, in 1885, was incorporated 
as the Hamilton Web Co., with which he 
retained an active connection until his 
health compelled him to resign a few months 
ago. He is survived by three childgen. 








Members of “Golden Roosters” Jewelry 
Trade’s Fun Fraternity Hold Dinner and 
Business Session in Chicago 
Cuicaco, May 13.—Last night was 
“Golden Rooster” night in Chicago and it 
was “some night,” as any member of the 
trade here who is fortunate enough to be 
enrolled as a member of this new social 

organization will tell: the world. 

The dinner, business session and initia- 
tory service were held in one of the private 
dining rooms of the La Salle Hotel be- 
ginning at 6.30 in the evening and con- 
cluding when they all left for home, or 
wherever they were going. 

All effort to get details of this meeting 
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has been futile. But all are agreed that it 
was a wonderful evening and the new mem- 
bers are also agreed that the man in the 
trade who succeeds in breaking in is for- 
tunate. In fact, the meeting of the Golden 
Roosters has been the chief topic of con- 
versation in the trade since this meeting. 

One event of the evening is no secret. At 
this meeting an original non-resident mem- 
ber was honored by the organization. In 
honor of his brilliant service as referee in 
the dog and badger fight at West Baden 
the week previous, Frank Kennedy of 
Providence, with appropriate remarks by 
the Scratcher, was presented with a hand- 
some Royal badge upon which his name 
had been etched in gold. 

It was decided to send a delegation to 
the convention of the Indiana Retail Jewel- 
ers’ Association at Michigan City next 
month.: The next business session will be 
held some time in the Fall. 








ATTACKED AT HIS HOME 


Baltimore Jeweler Held Up in Vestibule of 
His Residence by Bandits Who Escape 
with Jewelry and Cash 


BAtTIMorE, Md., May 16—Held up by 
bandits who attacked him when he was 
entering his home, Harry Finfer, who con- 
ducts a jewelry store at 15 N. Eutaw St. 
was robbed of jewelry valued at $1,615 
and $110 in cash, shortly before midnight 
Saturday, when Mr. Finfer was entering his 
home at 303 E. North Ave. Detective 
Lieutenants H. M. Hammersla and R. E. 
Freeman, who were assigned to the case, are 
making a thorough investigation in an effort 
to clear up the mystery surrounding the 
identity of the alleged highwaymen. 

Mr. Finfer closed his jewelry store late 
Saturday night and went to his home. 
There is a spacious vestibule at the house 
and when Mr. Finfer stepped inside the 
vestibule two pistols were leveled at his 
head, according to his report to the police, 
and the bandits commanded him to keep 
quiet. The jeweler was commanded to put 
his hands up and as he did one of the 
bandits took a diamond scarf-pin, valued 
at $1,500 from his tie, his watch and chain 
and the cash money which he carried in his 
pocket. 

The police believed that the attack on 
the jeweler was mapped out ahead of time 
and that the thieves lay in wait for the 
jeweler thinking that he carried the day’s 
receipts from his store. 

Mr. Finfer was able to furnish a fair 
description of the gunmen to the detectives. 











One of the most prominent wholesale 
jewelers in Pittsburgh, Pa., has inormed 
THE JEWELERS’ CIRCULAR corresvondent that 
last week he placed the largest orders for 
goods for Fall delivery ever placed in any 
one week or for any particular season in 
the history of his establishment. He gave 
that as an answer as to what he thought 
about future business. It is believed here 
that his action will be followed by others, 
for there is a feeling that the worst has 
been passed and that jewelers can look for- 
ward to good business this Fall, in the 
light of what has transpired recently in 
this country and also abroad. 
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_ Designed in graceful pendant tassels, and in dainty 
_ necklaces of appropriate lengths, they are fascinating 
and fashionable always. 

With platinum or white gold snaps, some set with 
jewels to please the taste of the lover of precious 
stones. ; 

To sell Orientas, is to sell the finest indestructible 
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Mr. Retail Jeweler We can supply you with: 


Diamonds — a ul! line 


Dear Sir: | Rings— ali kinds 
In the month of May prepare for the June Silverware— Universal and Community 
wedding and girl graduate business that is Watch re 
BOUND TO COME in June. We say BOUND cae “Waltham and Tlmois 
TO COME advisedly for there will be marrying Card Jewelry—in ait its infinite variety 
and giving in marriage in June and the school- Pencils 
mills will grind out their grist of sweet dainty Pearls 
oung misses that are their mother’s joy and the . 
ake of their father’s heart. Electrical Home Needs 
The girls are expecting gifts of the kind you Let us help you build your business. We are, 
can supply and they will not be disappointed. “At Your Service for Success” 
Dress up your window, trim up your store, call 
the ilies of your aaaaae - your goods. M. > PAGE & CO. 
Call upon us for stock. Jewelers Building, Boston, Mass. 








We cut, polish, buy and sell all kinds of precious, 
A. & $s. ESPOSITER EX al E RT semi-precious stones and odd gems. Are always 
in the market for rough gem material, and have 


27 MAIDEN LANE 
CORNER NASSAU STREET LAP] DARI | a large lot of assorted stones for jobbing pur- 


poses always on hand. 


The BUYERS’ DIRECTORY 


The Jewelers’ Circular Pub. Co., 11 John Street, New York 
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A PROFITABLE GATHERING 
Ex-President F uller Comments Upon Whole- 
Convention Held at West Baden, 

Ind.—New Members 


Kansas City, Mo., May 13.—Noble R. 
Fuller, secretary and treasurer of the Ed- 
wards-Ludwig-Fuller Jewelry Co., and 
former president of the National Wholesale 
Jewelers’ Association, is very enthusiastic 
over the results of the recent convention. 
The group meetings were outstanding fea- 
tures. 

“Jewelers supply and tool and material 
houses responded in a way that was very 
gratifying to officers of the Association. 
More of these members were in attendance 
than had been expected and the enthusiasm 
manifested in their meetings was evidence 
of the great need for the jewelers’ supply 
and tool-material men to get together,” said 
Mr. Fuller. 

E. E. Marshall was elected chairman of 
this group. In a conversation with ex- 
President Fuller Mr. Marshall stated that 
he had many ideas and new features that 
he wanted to work out this coming year. 
He also stated that he had received a num- 
ber of encouraging letters from firms un- 
able to be present indicating a desire to 
help in working out the plans of the 
Jewelers’ Supply and Tool Material group. 
Mr. Marshall is going to appoint a member- 
ship committee and many other committees 
that will co-operate with him. 

It was the censensus. of opinion among 
members of the national association present 
at the convention that the group idea was 
a good one and ~that other representative 
groups should work out programs. Clock 
and silverware, watch, jewelry and diamond 
departments should all do constructive work 
in their own behalf while working for the 
general good, it was said. 

Mr. Fuller stated that he heard many 
members say that the value of the group 
meetings was far greater than the amount 
of dues. This was especially true, they 
said, after listening to Secretary T. J. 
Fernley’s address, which set forth facts 
available through the secretary’s office and 
gave new ideas. Continuing he said: 

“Discussion of terms and_ discounts 
brought to the consciousness of many mem- 
bers who had misunderstood the terms and 
discount question, that the advocacy of a 
standard, uniform and scientific set of terms 
and discounts for the jewelry industry did 
not carry with it the necessity of an agree- 
ment on any one’s part to maintain these 
terms. The thought was advanced that if 
a standard and uniform set of terms and 
discounts was established from which all 
could work, there would gradually be a 
stabilizing effect as regards terms and dis- 
counts simply because the jewelry industry 
might agree that a certain set of terms and 
discount, as for instance 3 per cent the 10th 
of the first month following date of in- 
voice, net four months, would not mean that 
any individual in the jewelry industry 
would of necessity*have to keep these terms. 
The changing conditions of business, the 
period in which a manufacturer or whole- 
saler might want to sell his goods in some 
instances would not conform to the desire 
of the buyer, but of course would have to 
be made on adjustment of the terms to con- 
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form to the situation which confronted the 
seller and buyer. But wherever there was 
a deviation from the standard set of terms 
made it should be treated as an extra con- 
cession, always maintaining the standard 
set of terms. If a standard set of terms 
was established in the jewelry business it 
is doubted if at first there would be very 
many sellers that would change to it, but 
gradually as the industry saw the beneficial 
result stabilization would come. When we 
have this stabilizing of terms and discount 
the industry can look for a greater turn- 
over and hence a greater percentage of net 
profit on the capital invested.” 

Regarding the National Jewelers’ Pub- 
licity Association Mr. Fuller said the whole- 
salers received all the addresses on this 
subject with deep interest and seemed to 
realize to a greater degree than ever be- 





H. W. BURDICK, PRESIDENT-ELECT OF THE NA- 
TIONAL WHOLESALE JEWELERS’ ASSOCIATION 


fore the good that is going to come to the 
jewelry industry as a result of this cam- 
paign. 

The following names of new members 
were enrolled in the association during the 
convention which was held at West Baden, 
Ind, May 5 to 7: H. H. Hawley Co., 
Dallas, Tex.; Houghton-Reardon Co., Dal- 
las, Tex.; Beszhardt Possin Co., Milwaukee, 
Wis.; C. U. Spawn & Co., Houston, Tex.; 
Young-Neal Co., Nashville, Tenn.; Harry 
H. Wright, Worcester, Mass.; Clifford B. 
Peave, Columbus, O.; Emil Braude & Sons, 
Chicago, Ill.; O. H. Bingenheimer Co., 
Milwaukee, Wis.; Charles May & Son 
Co., Boston, Mass.; Eliassof Bros. & Co., 
Albany, N. Y.; C. M. Thomson, Minne- 
apolis, Minn.; Ewing Bro., Inc., Atlanta, 
Ga.;.W. F. Kemper Supply Co., St. Louis, 
Mo.; Nordman & Aurich, San Francisco, 
Cal.; B. B. Ward & Co., Kansas City, Mo.; 
Alpher, Kur, Greenberg Co., Washington, 
D. C.. Koppel Supply Co., Omaha, Nebr. 








The jewelry business of Fred T. Tyrrell, 
17 Merchants Row, and Ned S. Tyrrell, 7 
Center St., Rutland, Vt., has been consoli- 
dated to be continued at 17 Merchants Row 
under the name of Tyrrell & Co. 
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A. L. Sweet, Retired Jeweler of Providence, 
Honored by Knights of Pythias on 
His 50 Years of Membership 


Provipence, R. I., May 14.—Ansel L. 
Sweet, for many years a manufacturing 
jeweler, well-known throughout the country 
as a salesman previous to his retirement 
ten years ago,: celebrated a double event in 
his life last Wednesday evening. It was the 
occasion of his 85th birthday and was also 
the 50th anniversary of his membership in 
Eureka lodge, Knights of Pythias, and in 
honor of these events the members of the 
lodge tendered him a reception in Good 
Samaritan Hall, Main St., Pawtucket. 

Grand Chancellor John Smeaton paid tri- 
bute to Mr. Sweet, who is the only living 
charter member of the organization, and at 
the conclusion of his address, presented Mr. 
Sweet with a gold emblem bearing the in- 
signia of the lodge and the number 50, 
significant of his term of knighthood. Mr. 
Sweet made a fitting reply to the chancellor, 
in which he thanked the lodge for the re- 
membrance and other favors bestowed upon 
him during his long association of the past 
half century. 

A musical program was carried out and 
refreshments were served during the even- 
ing, Deputy Grand Chancellor of the do- 
main of Rhode Island being in attendance 
and assisting in carrying out the program. 

Mr. Sweet was born in Massachusetts 
in 1836, in a house so situated that he was 
able to be in Rhode Island daily by passing 
from one room to-another. At the age of 
eight he accepted his first position in the 
Briggs Print Works, Attleboro. After 
staying with that firm for two years he 
moved to Valley Falls, R. I., where he re- 
ceived his education in the public schools. 
When he reached his 16th birthday Mr. 
Sweet became associated with the manu- 
facturing jewelry concern of Knight & 
Chase, in this city, and became appren- 
ticed with especial reference to stone cut- 
ting and setting. After a few years, having 
finished the stone cutting study, he went to 
work for the Rhodes & Weaver Co., also of 
this city. 

After spending several years at this posi- 
tion, he became a partner in the manufac- 
turing jewelry concern of Sweet & Fletcher, 
in this city and later became associated 
with the J. B. Willis Co. Previous to his 
retirement he was in business for himself 
as A. L. Sweet Co. at 95 Pine St., for 
several years. 

When the Civil War broke out, Mr. 
Sweet joined the Ninth Rhode Island Regi- 
ment and later became a member of the 
Twelfth Rhode Island Infantry, serving 
with these commands in some of the lead- 
ing battles of the war. At the conclusion 
of the war, he became instrumental in or- 
ganizing Grand Army posts and was elected 
the first president of George H. Browne 
post of this city. He was also a member 
of the Commander-in-Chief’s staff for sev- 
eral years. Since his retirement he has 
made his home with his daughter in Paw- 
tucket. 








F. D. Fenton, Cedar Rapids, Nebr., has 
sold his jewelry business to the Riggs Op- 
tical Co. 
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EMERALDS 
SAPPHIRES 
AQUAMARINES 
STAR STONES 
BLACK OPALS, ETC. = 








522 Fifth Avenue 


New York City 


Telephone 5481 Murray Hill 
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Syuamarines 
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It is impossible to cut an Aquamarine thin and 
retain its BRILLIANCY. 

Lacking BRILLIANCY an Aquamarine has 
absolutely no merit. 

Hence, an Aquamarine cut too thin is prac- 
tically unsalable, and therefore expensive at any 
price. 













The Buyers’ 












American Gem & Pearl Company Directory 
6 West 48th Street, NEW YORK j 
LONDON PARIS Price, 1.00 
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The Jewelers’ Circular 
Publishing Company 
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| ENU UNQUESTIONABLY — the 
finest scientifically produced 
Trade Mark Registered 








U. 8. Patent Office pearls in the world. 


| PEARL FRANK C. OSMERS j 





















NECKLACES * Telephone Vanderbilt, 20 ! Fine 
1 Opal Necklaces 
of 
The Jewelers’ Circular j Exceptional Quality 
> 
BUYERS’ DIRECTORY | } °, 0. HOWELL 
4 3 Maiden Lane, New York City 
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Attention—Manufacturers 


‘| Onyx Ring Stones 
|| Furnished For Any Sise 
| Diamond 
ONYX AND AMBER BEADS 

THE DOUBRAVA CO. 
61 Maiden Lane New York 


The Jewelers’ Circular Publishing Co. 
11 John Street, New York 
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Lone Star State Jewelers Hold Convention 





Members of Texas Retail Jewelers’ Association Meet at Dallas for Big Con- 
clave—Officers Chosen, Resolutions Adopted, Trade Matters Discussed 
and Social Features Enjoyed 

















DaLtas, Tex., May 11.—The Texas Re- 
tail Jewelers’ Association held its annual 
convention here yesterday and today with 
the largest attendance in its history. 

Secretary Marcus Baerwald of Dallas 
hoisted the trophy flag, offered by the na- 
tional association for the State association 
showing the largest increase in membership 
for the year. Texas showed an increase 





the highest salaries of any retail business.” 
ADDRESS OF PRESIDENT BURGESS 
President Burgess, in his annual address, 
told of the past year, filled with apprehen- 
sion to the business man. Mr. Burgess said: 


The past year has been one full of apprehen- 
sions for the members of our craft. Passing as 
our country has been doing from a period of war 
to one of peace, there naturally comes the recon- 
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I dare say that if we could obtain the figures of 
the amounts we have paid into the treasury in 
excise and income taxes we would be very much 
astonished, as well as proud of the fact, that we 
have been able to accomplish so much for our 
Government, and, also, for ourselves. 

This matter of tax will be discussed by another 
speaker. However, I will say that on this sub- 
ject of tax, I am keeping constantly in touch, both 
by correspondence and personal conversation with 
the congressman from my district, and I have some 
very strong assurance that he will do all in his 
power for us in the matter. 

As officers of your association we have been 
busy during the year past, having had one meet- 
ing which was attended by your president, secre- 
tary, treasurer, first and second vice presidents, 
planning the membership campaign, and another 
one later to arrange the program for this meet- 
ing, details of which will probably be given by 
your secretary. * * * 

We believe in doing all we can in a legitimate 





SOME OF THE MEMBERS OF THE TEXAS RETAIL JEWELERS’ ASSOCIATION IN SESSION 


of 71. About 150 members attended the 
convention. 
Tuesday 

The convention was called to order by 
President B. T. Burgess of Wichita Falls 
at the Jefferson Hotel. The Adolphus 
Hotel, the usual meeting place of the jewel- 
ers, was previously engaged by the State 
Medical Association. The invocation was 
Pronounced by Rev. John G. Slater. 

C. E. Black, representing the 
Chamber of Commerce, delivered the ad- 
dress of welcome to Dallas, the permanent 
convention city of the jewelers. Mr. Black 
declared Dallas does more wholesale trade 
in jewelry than any city in the United States 
and has more jewelry stock on hand than 
any other city. Chicago and other eastern 
cities do business by sample, he said. Black 
said the volume of the Dallas wholesale 
jewelry trade last year was more than $7,- 


, 


“Retail jewelers,” said Black, “are paying 


Dallas - 


struction of all lines of business, and the historian way to make our business a success (and you 


of long ago who said in regard to such a time, 
“We must now beat our swords into plough- 
shares, and our bayonets into pruning hooks,” had 
only a slight conception of the commercial life of 
our country today as it fills our own land and 
reaches out into other countries, claiming her 
share of the commerce of the world, and, the 
jewelers as a class, both State and national, are 
taking their place in the great conflict to bring 
about a re-adjustment of our commercial affairs, 
with as much willingness of heart and mind as any 
other established business of which our country 
boasts. 

The events of the past year since we met in 
convention are still fresh in the minds of us all, 
as we think of the different obstacles that arose 
in our business life and even threatened to engulf 
us, business and all, but, by our united efforts we 
have been able to stem the tide and ride the wave, 
which in the distance seemed like a mountain, 
but, as it came nearer was smothered out by one 
committee or another to whom we have entrusted 
our affairs at the national capitol, and we were 
able to ride over in safety. 

Not boasting of our importance in the business 
world, and, especially our state, does it not oc- 
cur to you that we are of considerable importance? 


notice I say legitimate—I hope we understand the 
word). Honor in business we believe to be the 
one great step to success, and I hope that through 
the years of the business life of our members we 
will retain our reputations as honorable business 
men. 

Let us be willing to use the expression of the 
Kentucky Colonel to give every one a square cut 
and a fair deal. 

And, now as we are assembled here let us 
have free exchange of ideas in regard to our 
business, and what has helped a member in one 
locality may help some one in another locality. 
Sometimes a word in conversation will set you 
to thinking of something which if acted upon may 
bring great results to you in your business. And, 
let us not be stingy, for at this time we need 
suggestions to get more and better business, for 
we are at the point in our reconstruction period 
where we must go after business, not expect it to 
just drop in. 


Marcus Baerwald, secretary, read the 
following report: 
SECRETARY'S REPORT 


I wish to tell you of the progress we have made 
in the past 12 months, In 1920 we gained 71 
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STERLING SILVER TABLEWARE 


REG. U.S. PAT. OFF. 


HERE is much profit in featuring gifts for little folks, for there is always a demand 

for unique and attractive things for the kiddies. With LitrLeE MEN AND LITTLE 
‘WOMEN silverware in your stock you have the finest line of little folks’ gifts on the market 
to offer the people of your community. 


LitTLE MEN AND LITTLE WoMEN silverware includes a host of charming articles, 
ranging in cost so that you can retail them at prices from $2.00 to $40.00, with many items 
at popular prices. There are Napkin Markers, Napkin Rings, Rattles, Teething Rings, 
Cups, Plates, Bowls, Porringers, Spoons, Forks, etc., sold separately or boxed in dainty 
gift cases. 


We will be pleased to send you a carefully selected assortment for $25 or $50. It will 
increase your sales immediately and develop a very important and profit department for 
your store. 


RocGErRsS. LUNT &  BOWLEN Co. 
SILVERSMITHS GREENFIELD - MASS. 
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rs and in 1921 so far 48, which gives us 
ep Become of 203. We made the greatest in- 
. lie of members in 1920 of any association in 
ioe United States and received the banner. I am 
quite sure an increase this year will be greater 
than in any other State. : : 

We now rank sixth in point of members in the 
United States, New York State with 314 leads, 
then comes Wisconsin with 300, Illinois with 287, 
Minnesota 254, Ohio 221, Texas 204, Massachu- 
setts 201, Nebraska 163, Pennsylvania 157, Cal- 
ifornia 151, Indiana 147, Michigan 135, on down 
to Idaho with 10 members. While we spe made 
splendid progress we should not let up until this 
association includes as it should every reputable 
jeweler in the State of Texas. A very successful 
jeweler writes, every jeweler should belong to his 
State association, boost and work for it. 

As your secretary I appreciate this splendid 
co-operation and will ask that you please attend 
every session of the elaborate educational meeting. 
This association is working faithfully to bring 
about better conditions in our line of business and 
you owe it to both yourself and the association 
to be present and become better acquainted with 
your brother jewelers. We have made every ef- 
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ADDRESS OF BEN HAMMOND 


Ben Hammond, San Antonio, urged that 
every member keep up the fight for the re- 
peal of the luxury tax on jewelry, and if 
necessary to pay the war debt, the substi- 
tution of a more widely distributed gross 
sales tax of one per cent. 

“The tax is an unjust tax,” he said, “and 
we should fight against it just as hard as 
our forefathers fought against the unjust 
tax on the tea.” 

Mr. Hammond said he had voted for a 
Republican candidate for Congress, some- 
thing almost inexcusable for a business 
man in Texas, because he promised to do 
all he could to bring about the elimination 
of the luxury tax on jewelry. This con- 
gressman was elected and is the only Re- 
publican serving from Texas since recon- 
struction days. 

By calling for members to hold up their 
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Tuesday evening, members of the associa- 
tion and their friends were entertained at a 
banquet at the Jefferson Hotel by the Dallas 
wholesale jewelers. C. L. Norsworthy, 
Dallas, wholesaler, furnished noisemakers 
and the banquet was a lively affair. A 
cabaret enlivened the banquet. After the 
dinner there was dancing. 

The banquet and other entertainments 
were furnished by the following Dallas 
firms: F, E. Chase, H. H. Hawley Co., 
F. A. Hardy Optical Co., Houghton-Rear- 
don Co. Merry Optical Co., Moore-De- 
Grazier Co.; C. L. Norsworthy Co.,. Shuttles 
Bros. & Lewis; Storm & Cummings, 
Thompson-Swanson Optical Co. and Ed. 
Weil. 

Wednesday 

Wednesday morning at 7.45 a convention 
breakfast was a departure from the usual 
routine of convention. Marcus Baerwald 





MEMBERS OF THE TEXAS RETAIL JEWELERS’ ASSOCIATION ENJOY BANQUET AS GUESTS OF DALLAS JEWELERS 


fort to make the programme instructive and enter- 
taining. The speakers selected will furnish you 
with facts and information on unjust taxation, 
the free engraving evil, operating expenses, adver- 
tising and other important subjects. We have 
given quite a lot of time this year to general 
discussion or we will say open discussion on dif- 
ferent subjects and would like every jeweler at- 
tending to take part in these discussions. Let’s 
not have this a one-man convention. 

Considering Mr. Baerwald’s services for 
the last year the association re-elected him 
for another term, agreeing to employ an 
assistant at a salary. 

Before recess for luncheon Tuesday the 
following committees were appointed: 

Membership—Simon Linz, Dallas; T. L. 
Newton, Houston; W. P. McFarland, Port 
Arthur; R. H. Shuttles, Dallas; Richard 
Houghton, Dallas. 

Resolutions—A. A. Everts, Dallas; P. T. 
Quast, Sweetwater; P. G. Secrest, Bay 
City. 

Auditing—H. T. Windt, Marshall; Dave 
Paul, Wichita Falls; Fred G. Prewitt, Abi- 
lene. 

Nominating—I. L. Kramer, Dallas; R. 
B. Stocking, Belton; H. E. Pelz, Marshall. 

At the opening of Tuesday’s afternoon 
session W. D. Armstrong of Brownwood, 
gave a report on the national retail jewelers’ 
association. 


hands Mr. Hammond showed that the ma- 
jority of members have taken up with 
their congressmen the question of taxation. 

Mr. Hammond said many have been evad- 
ing the tax on jewelry. At first, he said, 
this might be and was frequently excused 
on account of ignorance of the law but it 
is no onger excusable. It is the duty of 
reputable jewelers to point out and turn in 
people who are evading the tax. 

He told of one store in San Antonio, 
where the cost was $250 a month keeping 
account of the luxury tax. 

During the discussion it developed that 
75 members included the luxury tax .in. the 
sale price of articles of jewelry. Seven 
made a separate charge ‘of the tax. 

Joe Koen, Austin, said in his case, as in 
the case of many others who sold to coun- 
try people, the dealer usually closed a sale 
by paying the war tax himself. Mr. Koen 
was one of the seven who paid the tax sep- 
arately. 

Members decided that the best thing to 
be done now is for individual members of 
the association to ask their representatives 
in congress for a repeal of the law. Almost 
every member promised to do so. 

Simon Linz of Linz Bros., Dallas, presi- 
dent of the 24K Club, next read a paper on 
the “Elimination of Free Engraving.” 


of Dailas presided, and started the discus- 
sion on the subject “Selling Jewelry Every 
Month in the Year.” 

“You can sell more jewelry,” he said, 
“by wearing your own products and being 
the best dressed men in town.” Others who 
joined in the discussion were R. D. Irion, 
Tyler; E. J. Palm, Austin; G. W. Haltom, 
Fort Worth. Observance of special days 
was urged as another means of stimulating 
sales. 

ADDRESS OF ARTHUR A. EVERTS 


The first speaker at the Wednesday 
morning session was Arthur A. Everts of 
Dallas, president of the American National 
Retail Jewelers’ Association on “The Bene- 
fits of Conventions and Associations.” 

The duty of the jewelers to the public, 
he said, and the part they have taken since 
the exodus from Egypt of the Israelites, was 
pointed out. Mr. Everts cited prices of 
various jewelry articles during the war 
to show that jewelers had not been war 
profiteers. With the exception of diamonds, 
which have never gone down in price, 
hardly any increase was registered in jewel- 
ry prices, he said. Jewelers were urged to 
do more advertising, and to insure their 
jewelry. Just before the convention ad- 
journed Mr. Everts was presented with a 
silver and gold loving cup by the associa- 
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Vewill stop ually right in front of your Window! 


Do you realize how much this is worth to you? 


There are many good reasons why the progressive Jeweler 
should feature W. W. W. GUARANTEED NATION- 
ALLY ADVERTISED RINGS. 


We believe it our duty not only to make good Rings, but to 
help the retailer sell them. 


Our marvelous Advertising Service, which includes a won- 
derful window display, is the result of this thought. 


This is the year above all years to wait for the W. W. W. 
man, for he brings you not only a splendid line of good 
new Rings in both 10-K and 14-K, but unique advertis- 
ing features, which will aid you in increasing your 
entire business. 


WHITE, WILE & WARNER 


-Makers of nationally advertised rings in which the stones do stay 
BUFFALO, N.Y. | 
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tion. The cup was inscribed with an ap- 
preciation of the work done by its recipient 
for the State and American National Retail 
Jewelers’ Association. 

Irvin L. Kramer talked of the national 
publicity campaign and the good effects it is 
having. The ‘Gifts That Last” slogan was 
well represented and indorsed at the con- 
vention. ; 

The jewelers were given the advantage 
of an expert address on “Honesty in Ad- 
yertising” by Hugo Swan, manager-council 
of the Better Business Bureau of Dallas. 
Mr. Swan is employed by the merchants of 
Dallas to encourage better advertising and 
truthful advertising. Gardner F. Gillespie 
of Lloyds urged insurance of jewelry 
stocks. 

At noon Wednesday the jewelers were 
guests at luncheon of the Dallas whole- 
salers. 

T. E. Harwell, Lampasas, in a sales 
promotion talk said the sale of diamonds 
could be increased by selling them on the 
installment plan. 

R. B. Stocking of Belton urged the oper- 
ation of optical lines in connection with the 
jewelry business wherever possible. 

During the discussion Arthur A. Everts 
talked of the effect of the crime wave on 
the sale of jewelry. Some people, he said, 
were afraid to wear diamonds because of 
many highway robberies and holdups. Mr. 
Everts presented figures from Charles 
Gunning, chief of detectives of Dallas, 
showing there have been but six instances 
of highway robbery in Dallas in one year, 
where the victims have lost diamonds. 
There were many robberies. Highwaymen 
are not seeking diamonds, he said, and 
people should not be discouraged from 
wearing jewelry on account of the crime 
wave. 

At the close of Wednesday’s program the 
following officers were elected: W. D. 
Armstrong, Brownwood, president; L. T. 
Newton, Houston, first vice-president; P. 
G. Secrest, Bay City, second vice-president ; 
Marcus Baerwald, Dallas, secretary (re- 
elected) ; J. L. Kramer, Dallas, treasurer. 
B. T. Burgess of Wichita Falls, the retiring 
president, was elected honorary president. 

Following are the new directors elected: 
Arthur A. Everts, Dallas; H. T. Windt, 
Marshall: S. H. Welborn, Port Arthur; 
E. J. Palm, Austin. The other four mem- 
bers of the board of directors are hold- 
overs. They are as follows: E. E. Albright, 
Yoakum; W. D. Pittman, Mexia; P. T. 
Quast, Sweetwater; Henry Swain, Waxa- 
hachie. 

Delegates to the convention of the Amer- 
ican National Retail Jewelers’ Association, 
to be held in Buffalo, N. Y., in September, 
were named as follows: Simon Linz, 
Dallas; W. D. Armstrong, Brownwood; L. 
T. Newton, Houston; J. H. Greer, Fort 
Worth: B. T. Burgess, Wichita Falls; 
Marcus Baerwald, Dallas, and P. G. Se- 
crest, Bay City. 

Invitations from Galveston and Houston 
to hold the 1922 convention of the associa- 
tion at those cities were read, but it was an- 
nounced that provision is made in the con- 
stitution and by-laws of the organization 
whereby Dallas is designated as the citv 
where the annual conventions are to be held, 
and for this reason no action on the invi- 
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tations was taken save to express thanks 
over their receipt. 

In a brief speech of acceptance on his 
election as president, Mr. Armstrong urged 
that every effort to increase the member- 
ship of the association be made by the in- 
dividual members. “We have the increase 
in membership banner of the States now,” 
he said, “and we want to keep it. It is 
said there are 600 jewelers in the State who 
are eligible to membership in our associa- 
tion. We want to go out after those who 
are not members. Now we have more than 
200 members. Let’s make a decided effort 
to have at least 400 by our next time of 
meeting.” The new president also urged 


the importance of organizing local associa- 
tions in the various towns and cities of the 
State. 


Through these will be found a 





W. D. ARMSTRONG, PRESIDENT-ELECT 


strong aid in enlarging the State body, he 
said. 
The following resolutions were adopted: 


Resolutions 

ReEso.tveD: That the members of the Texas 
Retail Jewelers’ Association, in convention as- 
sembled at Dallas, Tex., May 10 and 11, 1921, do 
hereby offer the following resolutions: 

ReEsotveD: That a page in our records be set 
aside to the memory of Col. John L. Shepherd, 
who died a few months ago; that we extend our 
sympathy to Mrs. Shepherd and that we express 
to the Keystone Watch Case Co. our deep grat- 
itude for making it possible for Col. Shepherd to 
have been with us to the great help of the retail 
jewelers for so many years. 

* * * 

Resotvep: That we recognize and appreciate the 
unselfish and efficient work which has been carried 
on for so many years by the Jewelers’ Security Al- 
liance, and that we recommend that all members 
secure the protection of the Alliance; that a more 
careful attention should be paid to the suggestions 
and warnings sent out by the Alliance in order 
that the losses from burglary and theft may be 
reduced in number and extent and that we will co- 
operate with the officers of the Alliance in their 
efforts to increase the membership until the 
Alliance signs are displayed at all good jewelry 
stores in the United States. 

— ” * 

ResotveD: That we protest against any dis- 
criminatory tax against the jewelry and kindred 
merchandise and that we obligate ourselves singly 
and collectively to lend whatever assistance is in 
our power to the Business Men’s National Tax 
Committee, Meyer D. Rothschild, chairman. 


99 


Resotvep: That the slogan “Gifts that Last” 
has proven, for the short time it has been in 
operation, a valued medium for advertising. We 
therefore pledge ourselves to impress all fellow 
jewelers in our State to the use of this slogan in 
advertising and window displays. 

* * * 


Resotvep: That we gratefully acknowledge the 
assistance the trade press has given us arid we 
want to express our sincerest thanks for its: im- 
partiality and that we lend our support to the 
aational jewelers publications. Every jewelér 
should subscribe for and read these valuable jour- 
nals. 

* * * 

REsoLveD: That we heartily indorse the good 
work done by the Harvard Bureau of Research, 
and we sincerely hope that every jeweler will 
answer the questionnaires as sent out, and will 
heed advice of this bureau by comparing their 
operating expenses by departments. 

* * * 


Resotvep: That Texas hketail Jewelers go 
on record as favoring a uniform gross sales turns 
over tax and the elimination of the present unfair 
excise tax now imposed on all jewelry sales and 
other lines. 

* * * 

REso_veD: That we go on record as condemning 
the practice of free engraving and the practice of 
loaning watches to customers while their watches 
are being repaired. 

* * 

Resotvep: That this association go on record 
as favoring a fixed sales price by manufacturers 
on watches, silverware and similar lines, provided 
the retail price fixed allows the retail jeweler a 
fair profit, based on the Harvard Research Jewel- 
ers cost of doing business. 

* * * 

ReEsotvep: That this association go on record 
as favoring and encouraging the different watch 
making schools and watch factories, which are 
carefully training watchmakers in their endeavor 
to turn out better and more efficient men, as a 
vital necessity to keep. high grade watches high 
grade. Be it further 

REso.tvep: That we condemn the practice of 
certain watch making schools,. which offer complete 
courses in watch making, jewelry work and en- 
graving in a shorter period of time than necessary 
to turn out first class. workmen. 

* * * 

We wish to express our united disapproval as 
unfair the methods of some jobbers and manufac- 
turers who sell at retail. They are not our friends. 

* * * 


We condemn the policy of placing of value on 
jewelry sold by ‘others as neither ethical nor wise. 
* a * 

We recommend the vital need for the upbuild- 
ing of our trade and for the protection of the 
public the organization of local jeweler’s clubs 
in every town and city in Texas. 

* * — 


We wish to emphasize our disapproval of all 
time guarantees, that we should guarantee satis- 
faction only. 

* * * 

REsoLveD: That we continue the Texas sliding 
scale of dues, however making our. minimum dues 
for the next year $10, permitting our payment for 
this: year of the next national dues of $5 per an- 
num. 

* + * 

We condemn heartily as unworthy of support of 
retailers the practice of those manufacturers who 
do not sell to retailers, except through jobbers, 
but do sell to department stores at wholesale 
prices. 

i * * 

We commend the work of our friend, Tom 
Houghton of Dallas, for training more and better 
watchmakers through the school in Dallas. 

* + * 


Resotvep: That we very highly commend the 
splendid and efficient work of our State officers; 
that we extend a vote of thanks to all the whole- 
salers and retailers who have so courageously 
furnished entertainment for the members of this 
association and their ladies and for the splendid 
time they have enjoyed. We express our thanks 
to the Dallas Press, the State officers, the Jeffer- 
son Hotel and to others for the many courtesies 
extended. 
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We're changing the 
course of business. 
Instead of advising 
you to suffer a loss and 
begin over, we'll show 
you how to level your 
stock and make money. 













NY jewelry store with an overstock of 
merchandise and an oversupply of 
bills is in vital need of our leveling 
methods. By dint of expert work and 
expert knowledge we turn your dead 
overstock into a live and profitable 
asset. We awaken the interest of your whole 
community. We bring business where there is 
no business, and create profits where there was 
nothing but loss im prospect. 
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7\END for one of our representatives. 
Let us show you what we have done for 
others in the past; what we are doing 
\| today we can do for you to-morrow. 
The Art Method recognizes no such 
thing as bad business. All business is good, all 
business can be made profitable, and in the 
jewelry business particularly the Art Method is 
the Evangel of Business Revival. 


| _L.Art&©@. 





Wholesale Jewelers, Auctioneers And Appraisers 
We Buy tor Spot Cash Entire Jewelry Stores 
422-424 South State Street, CHICAGO 
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THE DIAMOND IN INDUSTRY 





Dr. G. F. Kunz Speaks on the Industrial 
Uses of the Gem at a Joint Session of 
Chemical Societies in New York 


Dr. George I’. Kunz, the well-known gem 
expert and vice-president of Tiffany & Co., 
spoke about diamonds and their uses be- 
fore an audience of chemists last Friday 
night in New York. The occasion was the 
annual meeting of the American Section of 
the Société de Chimie Industrielle, held in 
joint session with the other larger chemical 
societies of America, at the Chemists’ Club, 
50 E. 41st St. 

Introduced as the world’s authority on 
diamonds and precious stones, Dr. Kunz 
proved his worthiness to that title by a rich 
and varied address. An exhibit of lantern 
slides, and a cabinet of rare volumes on the 
precious stones, added interest to the dis- 
cussion. 

Preceding Dr. Kunz on the evening’s pro- 
gram, Dr. Marcel Knecht of France spoke 
on the industrial reconstruction in his 
country, and gave some interesting figures 
on the vastness of the devastation of the 
war and the amazing progress that has al- 
ready been made in rebuilding the indus- 
tries of the occupied regions. 

Dr. Kunz. took occasion to praise the 
guild system of France, with the suggestion 
that we might learn much from it. It pro- 
vides among other things for the industrial 
occupation of the farmers during the Win- 
ter months; instead of passing this time 
in idleness, they make watches, cut dia- 
monds and engage in other arts and trades 
that not only add to their incomes, but also 
make their lives broader and fuller. The 
guilds also unite to prevent fraud and mis- 
representation in a most efficient manner. 

Aside from its obvious decorative value, 
said Dr. Kunz, the diamond has many curi- 
ous properties that make it of great indus- 
trial importance. It is the hardest substance 
known, the most incompressible, and the 
one with the highest angle of refraction— 
this last property giving it its brilliance. 
Splinters of diamond are so strong and 
tough that they can be used to engrave lines 
on glass, even when they are so minute that 
40,000 lines can be cut to an inch of surface. 

This strength and hardness lead to the 
use of the diamond for drilling rocks, cut- 
ting glass and wire drawing. Of special 
value industrially are the black diamonds; 
their use has increased enormously within 
the last few years, and with it their price, 
for they used to sell years ago at 35 cents a 
carat, and now they bring $90. 

The value of diamonds is not merely high 
—it is also unchanging amid revolutions, 
wars and upheavals of all kinds, and dia- 
monds can instantly be converted into 
money, food, or whatever else one needs. 
To carry away a few thousand dollars in 
gold is hard work, but a fortune in dia- 
monds can be concealed in a small purse. 
From this, no doubt, the European jewelry 
salesman has drawn some selling points. 

At the present time there are probably 40 
tons of diamonds out of the ground; this 
includes both decorative and _ industrial 
stones. To illustrate the rareness of the 


stone, even in the diamond countries, Dr. 
Kunz mentioned the case of a man who had 
worked in the fields most of his life, and 
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rose to be superintendent of the mine, but 
had never once found a diamond himself. 

The romantic story of the Cullinan dia- 
mond, the largest ever found, Dr. Kunz il- 
lustrated by means of colored lantern 
slides. The problem of cleaving that great 
stone was studied by the diamond: cutters 
for five months before they did anything 
to the stone itself, many glass models being 
made and destroyed before the final terri- 
fying moment when one sharp blow ac- 
complished the task. 

Among other exhibits of artistic and his- 
torical interest was the actual matrix of 
steel in which Moissan made some of his 
artificial diamonds. 








10TH ANNUAL BANQUET 


Members of Sansom Street Business Mens’ 
Association, Composed Largely of 
Philadelphia Jewelers, Dine and 

Elect Officers 

PHILADELPHIA, May 15.—The improve- 
ments wrought by the Sansom St. Business 
Men’s Association in the diamond thorough- 
fare on Sansom St., between 7th and 9th, 
were related at the tenth annual banquet of 
the association held on Tuesday, May 10, 
at Cafe Louis, 12th St., below Chestnut. 

J. F. Neill of 727 Sansom St., who has 
been secretary of the organization since its 
inception, delivered the address which told 
of the metamorphosis of Sansom St. Inci- 
dentally, the members of the association 
took the opportunity to show their appre- 
ciation of the work of Mr. Neill by pre- 
senting him with a well-filled purse. In 
the words of A. Reed McIntyre, who pre- 
sented the purse, “Mr. Neill can now buy a 
cane and an umbrella.” As a matter of 
fact, the purse was so heavy that the sec- 
retary would have been able to buy enough 
canes and umbrellas to start him in the re- 
tail business. 

There were 110 members and guests at 
the banquet which followed the annual busi- 
ness meeting of the association. The busi- 
ness consisted of the election of officers. 
Samuel Deutsch, a retail jeweler of 111 S. 
8th St., was re-elected president, while 
Joseph B. Bechtel and Mr. Neill were con- 
tinued as treasurer and secretary respective- 
ly. The only changes were in the vice- 
presidency and directors. Arthur Hagstoz 
was elected vice-president to succeed A. V. 
Brown, and S. Levi chosen a director in 
piace of Mr. Hagstoz. The other directors, 
all of whom were re-elected, are Charles 
Diesinger, Harry W. Smith, A. Reed Mc- 
Intyre, M. Ballen, Harry E. Davis, William 
D. Keating and D. Atlas. 

The guests at the banquet were former 
Congressman J. Washington Logue; former 
councilman Morris E. Conn; City Statis- 
tician E. J. Cattell, and a representative 
from the Keystone Telephone Co., who 
demonstrated to those present the mech- 
anism of the new dial telephone which that 
company has installed throughout the city 
and which went into universal service on 
Saturday night, May 14. The company had 
set up a complete model of the dial system 
and gave a very entertaining and instruc- 
tive demonstration. 

While both former Congressman Logue 
and City Statistician Cattell gave addresses 
in which pending prosperity in all retailing, 
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wholesaling and manufacturing lines was 
predicted, the feature address, as has been 
stated, was by Mr. Neill. To illustrate his 
remarks he showed a photograph of ten 
years ago and asked the diners to visualize 
the Sansom St. of today in comparison. 
Mr. Neill gave credit for the originating 
of the association to D. V. Brown of the 
optical company of that name. He said 
that ten years ago there were eight sec- 
tions of concrete pavement on both sides 
of Sansom St. from 7th to 8th Sts., and 
now every section is paved in concrete. A 
decade ago there were two old fashioned 
gas lights in the block. These have been 
removed and modern arc lights installed in 
their place. In 1911 every establishment 
had a swinging sign which obliterated one 
another. Today every swinging sign is 
down. Sansom St. ten years ago was paved 
with cobble stones. Today it is paved with 
wood blocks between 7th and 8th Sts. and 
cement Belgian blocks between 8th and 9th. 
The old-fashioned structures have given 
way or are in the process of being replaced 
by thoroughly remodeled offices and stores, 
while, marking a new era in business, there 
is a congeniality between the various firms 
and individuals which never existed before 
the Sansom St. Association’ was formed. 








SENT TO REFORMATORY 





Youth Confesses to Being Accomplice of 
Older Brother in Attempt to Extort 
Money from Ft. Dodge, Ia., Jeweler 


Fr. Dopce, Ia., May 14.—Robert Stillion, 
18-year-old youth, who confessed to being 
an accomplice of his older brother Albert 
in an attempt to extort money from Mack 
Hurlbut, well known Ft. Dodge jeweler, 
and J. F. Russell, a local business man, will 
serve five years in the Animosa reformatory 
for his crime. He was sentenced by Judge 
G. D. Thompson in district court after 
pleading guilty to a charge of uttering ma- 
licious extortion threats. Albert Stillion is 
now serving a five-year sentence for at- 
tempted manslaughter in connection with 
the same crime. 

Young Stillion told the court that he had 
been influenced by his brother to write the 
threatening letters to the two intended vic- 
tims. He said Albert dictated the commu- 
nications demanding the payment of money. 

His confession clears up the question of 
the identity of the man who was with Al- 
bert Stillion when the gun battle with Sheriff 
George Bassett took place last January fol- 
lowing the deposit of a decoy in the spot 
where the Stillion brothers had ordered a 
sum of money to be placed. 

Albert steadfastly refused to give the 
name of his companion who escaped amid a 
fusilade of bullets in which the elder Stil- 
lion was seriously wounded.’ He always 
maintained that his accomplice was a stran- 
ger and unknown to him. 








Governor Lake of Connecticut has sent to 
the Senate for nomination, the name of 
Edwin P. Root, of the New Haven Clock 
Co., to serve the unexpired term of the late 
Edward S. Fuller, of Suffield, as director 
of the State Prison and also te serve four 
years from July 1. 
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Alabama Jewelers Hold Successful Convention 








Delegates from All Parts of the State Meet at Gadsden to Discuss Important 
Trade Questions—New Officers Elected and Resolutions Adopted 

















Gapspen, Ala., May 12.—With delegates 
from all parts of Alabama in attendance, 
the two-day convention of the State Jewel- 
ers’ Association was held here Tuesday and 
Wednesday. 

A program that was complete and enter- 
taining was planned both for the business 
sessions and the hours the delegates spent 
in a survey of this beautiful country. 


Tuesday 


On the morning of the opening session 
the principal item of interest was the ad- 





REID LAWSON, PRESIDENT-ELECT 


dress of the president, C. F. Cross, a prom- 
inent Gadsden jeweler. In his keynote 
address he spoke of the return to normal 
in business lines and the fact that there 
seems to be a.definite trend toward a final 
and lasting adjustment of business. 

His address in full is as follows: 


ADDRESS OF PRESIDENT CROSS 


Since our delightful. annual meeting in Birm- 
ingham nearly one year ago, business in every 
line has received something in the nature of a 
shock. 

In our humble judgment, we are happy to state 
that many things point to the fact that the worst 
is over, and our most competent authorities say 
that business men should face 1921-22 with confi. 
dence. They tell us this is no time for gloom or 
pessimism, for a steady improvement has already 
set in, and “back to normalcy” is on the road of 


confidence, economy, energy, patience and a 
happy persistent industry. 
The best government in the world is ours— 


peopled with the finest men and women the sun 
has ever shown on, 110,000,000 of them, they must 
be fed, clothed and housed in comfort. We are 
blessed with a plethora of food of all kinds, an 
abundance of wheat, corn, rice and potatoes, like- 
wise a large surplus of wool, coal, iron and lum- 
ber, all the commodities that make for wealth, 
prosperity, and happiness in the world. * * * 

Why should there be room for gloom or dis- 
couragement with present conditions. An able 
speaker will later present this particular chapter of 
my report, in detail, and we await his message 
with interest. 


Of course, big problems, both foreign, and 
domestic, are confronting the country but these 
are gradually being solved by the great men of 
our time. Problems will last as long as time, 
and are for live, red-blooded men—and wide, 
awake progressive jewelers are not exempt. 
Neither do they court exemption. Our Alabama 
association is yet in its infancy, out of 225 retail 
jewelers in the State we have an enrollment of 
85, nearly 40 per cent and we should go out and 
compel the other 60 to come in. While we are not 
boasting of this percentage, yet we get some com- 
fort when we note that we have a larger per cent 
than is being reported by the national association. 
They report a membership of 4,200 out of a pos- 
sible 20,000. With this showing, both State and 
national, we are ready to endorse the movement 
now on foot to place a field secretary on the job, 
and should cheerfully contribute of our funds to 
this end. As an association we are just out of 
swaddling clothes, yet this early we see benefits 
of organization as never before, and there can be 
but one answer to the question—local, State and 
national associations are worth while. 

We are glad a distinguished speaker is as- 
signed the subject, “Value of Retail Jewelers As- 
sociation,” and we look forward with pleasure and 
profit to his message. 

While we take a just pride in distributing to the 
world jewels, silver and gold, should this not be 
an inspiration to try our very best to place our 
business on the highest plane, always with the 
highest ideals, striving to furnish our customers 
with honest, dependable merchandise, only, and 
endeavoring with all our might, and with open 
mind and heart to render just such service as will 
pave our calling where it will always lead all 
others? Naturally, and properly we are striving 
to arrive at a good commercial rating and to this 
end strive to add to our material assets—let us 
not forget that there are assets that cannot be 
measured by the year stick, added on your Bur- 
roughs, nor valued in terms of mere dollars and 
cents. 

Beyond human computation are good will, honor 
and character. Ours should not only be the most 
beautiful and attractive of store houses, but lead- 
ing all others in honesty and integrity, and ex- 
celling in service—truly a house to which all peo- 
ple can “point with pride.” 

Enormous is the sum spent in our country for 
so-called luxuries. 22,000,000,000 dollars so we 
are told. More dollars are sent up in smoke than 
are spent for “gifts that last.” More for per- 
fumes, and other dew-dabs. More for soft drinks, 
and hundreds of millions go into over-elaborate 
footwear for men, haberdashery for men. A paitry 
2 per cent of these 22 billion go across the 
jewelers’ counters for watches, clocks, silverware, 
diamonds, other precious stones, and gold jewelry. 

When we remember both the artistic and in- 
trinsic value of our merchandise, we are not the 
best of merchants unless we help push to help 
put over the “Gifts That Last” idea. It is aptly 
suggested that we cease being altogether com- 
petitors for this paltry and get together, 
realizing first just who our real competitors are, 
and then hoost every legitimate endeavor to get 
our just share of this volume of money that is 
being poured out each year in huge sums for so- 
called luxuries. 


sum, 


We cheerfully and heartily endorse the National, 
Publicity Association and will likewise contribute 


our just share of the expense to carry on the 
splendid work this association is doing for our 
craft. 


We are glad and honored to be affiliated with 
the American National Retail Jewelers’ Associa- 
tion. Our dues should be an amount sufficient for 
our enrollment in the national association and to 
care for all the necessary expenses of our State 
association. 

The Secretary of the Treasury has _ recently 
recommended to Congress the elimination of the 
so-called luxury, and what he terms the “‘nuisance”’ 
taxes. We truly hope this sounds the death-knell 
to what has always seemed to us as discriminatory 
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legislation, and which has for 
irritating to say the least of it. 

We congratulate the Vigilance Committee {or 
the earnest and faithful work they have done and 
are doing for an equitable tax on our trade, 

They have urged our help and have asked each 
of us to write Senators and Congressmen, J sin- 
cerely hope you have done this and if not urge 
upon you its importance for it is not too late yet 
to lend a helping hand. 

We urge the formation of local associations 
wherever possible, more and co-operate advertis. 
ing with gifts as our slogan, especially “Gifts 
That Last.”” The Jewelers’ Mutual Fire Insurance 
Co. and the Jewelers’ Security Alliance should 
have your patronage for they are in the field as 
our friends. 

Men have no asset quite the equal of a trye 
friend. Since our last meeting we have lost a 
true friend, for a while, and Heaven has gained a 
spirit that adds brightness to the home of the 
Blest. Col. Shepherd walks the Streets of Gold 
to-day, and it seems but yesterday that we touched 
the hand that has vanished, and we heard the voice 
that has been stilled. We thank the giver of all 


a certainty been 





E. M. 


DOERING, RE-ELECTED SECRETARY 


good gifts that He gave us this noble sympathetic 
sou!. His lovable, unselfish nature endeared him 
to us, and we mourn his translation to the higher 


life. What an example for us to emulate as we 
return shortly to our work. He builded many, 
many monuments while he lived among us, liv- 


ing and beautiful and sweet. This association is 
one of them. Shouldn’t we endeavor to make it 
grow, bloom and bear the fruit he so devoutly 
wished for all his life when he walked down here 
on earth? 

Collectively and individually, cordially, and sin- 
cerely, I thank you for your many _ kindnesses 
during the year just closing. Somehow I fail to 
find just the words to tell you associate officers 
and committeemen just how I appreciate your 
loyalty. I am not insensible to the confidence and 
the distinguished honor you have conferred on 
me, and I count this one of my happiest years, 
for the delightfully helpfull fellowship of you gen- 
erous hearted, princely men. 

The president’s report had followed some 
very happy addresses of a complimentary 
nature in which the jewelers were invited 
to partake of the hospitality of the city by 
Mayor C. A. Stevenson and Dr. A. W. 
Ralls, the latter representing the Chamber of 
Commerce. 

The following secretary’s 
made during the conference: 

SECRETARY’S REPORT 

In point of membership Alabama ranks as one 

of the largest retail jewelers State organizations in 


the south. 
We have on our roster 84 jewelers in the State. 


report was 





























May 18, 1921. 


Of these there are seven who are still in arrears 
with their dues. A final, effort will be made to 
collect dues, and if not paid shortly it is recom- 
mended that they _be dropped from the roll. 
Article 11 of our Constitution and By-laws pro- 
vides that any member in arrears for one year shall 
be suspended if the dues are not paid up with- 
in 30 days after notice is given. We all feel that 
we do not want to lose any members, so we have 
been carrying these seven delinquents on our roll 
now for a year and a half, 

Dues for 1921 are coming in but have not yet 
been all collected. It is hoped that if there is any 
in attendance who have not yet paid they will do 
so while they are here. The time provided by the 
national association for the payment of dues is 
the first three months of the year, so all who 
have not yet paid are in arrears now. 

In the coming year we want to make a real 
campaign drive to increase our membership. There 

















C. F. CROSS, RETIRING PRESIDENT 

is plenty to work on, there being about 220 
jewelers in the State. It would be well to ap- 
point a real live membership committee who can 
put out some “real-go-get-’em”’ stuff. 

The present readjustment of general conditions 
demand of us—much more than heretofore— 
earnest co-operation. Such matters as the very 
urgent tax question requires of us all immediate 
action to sustain the great work that Mr. Meyer 
D. Rothschild, chairman of the Jewelers War 
Revenue Tax Committee, is doing. There are 
other things of equal importance coming up from 
time to time and should be given whole hearted 
individual support, for after all we are the ones 
to be benefited by results if the aim is accom- 
plished. 

Another point I want to stress is the organiza- 
tion of more local clubs in the State. Any of the 
Birmingham or Anniston jewelers can tell you of 
the great benefits of such organizations. While 
the State association is working for the interests 
of its members at large, there are many things 
coming up that can only be handled by jewelers 
in each city or district. There are several cities 
in the State that should have a local club. In 
some of them there are quite a few jewelers who 
are not yet members of the State organization, but 
it is to be hoped that during the coming year these 
will be added to our ranks and this will facilitate 
the organization of the locals. 

Along with the matter of dues, it becomes 
necessary for us at this meeting to raise our dues 
in accordance with resolution passed at the last 
national convention: ‘‘Resolved, that the dues of 
this national association be increased to $5 per 
year to take effect with the beginning of the 
year 1922, and that the State association be urged 
immediately to adopt a scale of dues that will per- 
mit the payment of this amount. This being done 
by all other State associations that have so far 
held their convention. One has raised their dues 
to $8, but most of them to $10. 

The $5 per capita that goes to the national is 
being used to carry out the plans for a field sec- 
retary who will give his entire time to organiz- 
ing the United States, through the means of local 
associations in larger cities, and district associa- 
tions elsewhere. This money is also to be used 
when protection becomes necessary in long 
campaigns on legislative matters. Also to sup- 
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port the work of the Jewelers Vigilance Com- 
mittee. 

There is one opportunity that the members of 
this association should avail themselves of, and 
that is taking insurance with the Jewelers Mutual, 
thereby saving 33 1-3 per cent of their present rate 
of insurance. The last report I saw of the Jewelers 
Mutual showed only two policyholders in this 
State. This is an excellent proposition, and by 
the savings effected each one can pay his asso- 
ciation dues, and still have some left. 

The report then reviewed the activities 
of the association during the past year. 

The annual program contained a brief 
obituary of one of the well loved and late 
members of the association, Col. John L. 
Shepherd. 

Following adjournment for luncheon on 
Tuesday the members reassembled at the 
Hotel Printup and Reid Lawson, of Bir- 
mingham, gave an interesting talk on the 
subject “The Value of the Retail Jewelers’ 
Association.” He took up the work that 
has been accomplished in Alabama during 
the past two years and showed that the 
benefits that can be gained by membership 
in such a body are actual and lasting. 
Aside from the purely commercial associa- 
tion he pointed out the wonderful co-opera- 
tion and friendships that grow, fostered by 
such meetings as the present. convention. 

Late in the evening the delegates were 
guests of Dr. A. W. Ralls on his yacht the 
Lola J., which was moored on the Coosa 
River near the city. They went for a sail 
on the Coosa, returning about 8 o’clock in 
the evening and were later guests at the 
Imperial theater. 

Wednesday 

On Wednesday the principal address of 
the morning was omitted because of the 
absence of T. J. Crittenden of Birmingham. 
In the afternoon A. S. Flint spoke on the 
topic, “Watches as Sales Builders for the 
Retail Jeweler” and went deeply into the 
subject, pointing out the many advantages 
that can accrue from a well-stocked watch- 
counter, 

Another interesting but brief speaker was 
Louis Hausmann of New Oraleans. 

The following officers were elected and 
committees appointed : 

Reid Lawson, president, Birmingham; 
J. C. Mickleboro, first vice-president, Mar- 
ion; E. H. Hobbs, second vice-president, 
Selma; E. M. Doering, secretary, Annis- 
ton; William Welsch, treasurer, Demopolis. 
Board of directors, C. F. Hoffman, Gads- 
den; J. R. Rubenstein, Birmingham; A. L. 
Hipp, Bridgeport; J. L. Schaeffer, Mont- 
gomery, and Heyman Gabriel, Mobile. 

Resolutions—Reid Lawson, chairman; 


J. C. Wecelboro, Mr. Heine. 
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Constitution, and By-laws—E. H. Hobbs, 
chairman; F. M. Lynch and F. C. More- 
field. 

Nominations—Aaron Ash, chairman; C. 
F. Hoffman and W. J. Rutherford. 

Membership—C. A. Taliaferro, 
Schaefer and W. P. Thompson. 

During the session Wednesday evening 
resolutions were passed relative to the Sales 
Tax and other matters of interest to the 
trade. 


j. 


Resolutions 
Resotvep: That in recognition of the many 
courtesies and wonderful hospitality extended us, 
all of which so largely contributed to the pleasure 
and success of our convention, we extend our 
heartfelt thanks to the Gadsden jewelers, the 

















AARON ASH, CHAIRMAN OF PROGRAM 
COMMITTEE 


entertainment committee, the Chamber of Com- 

merce, the Hotel Printup, the Imperial Theatre, 

Dr. A. W. Ralls, the Gulf States Steel Co., and 

the entire people of Gadsden, especially the ladies. 
* * * 


Resotvep: That we heartily commend the most 
excellent work done by our retiring officers, espe- 
cially President C. F. Cross and Secretary E. M. 
Doering. Their efforts have been untiring, and 
the fruits of their administration insure the future 
success of our organization. 

* * + 


Resotvep: That we extend thanks to the whole- 
salers and manufacturers whose advertisements 
appear in our program, and to the traveling men 
who assisted in arousing interest in the conven- 
tion among the jewelers throughout the State. 

* ” oe 


Resotvep: That our appreciation be expressed 
to Aaron Ash for his splendid work as chairman 
of the program committee; Reid Lawson as chair- 
man of the publicity and attendance committee; 
and to Miss Helen Doering for the wonderful as- 
sistance given Secretary Doering in his work dur- 
ing the past year. 

* * * 

Resotvep: That we extend our hearty thanks 

to A. S. Flint, of the Waltham Watch Co., Louis 
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Hausmann, of Hausmann, Inc; Miss Jordan and 
Miss Mays of the Gorham Interests; speakers at 
qur several convention meetings, whose addresses 
we enjoyed so much, and from which we know 
we will derive much profit. Also that our secre- 
tary be instructed to write to the firms represented 
by these speakers and express to them our appreci- 
ation of their co-operation in helping to make 
9ur convention a success. 
* * * 

REsoLvep: That we extend special thanks to 
the Gadsden Press, the Birmingham News, the 
Birmingham Age-Herald, THE JEWELERS’ CIRCULAR, 
and the Keystcne, for the splendid publicity given 


our convention. 
* * 7 


REsoLvep: That we endorse the work of the 
Jewelers’ Vigilance Committee of New York, and 
commend their efforts in their fight to keep our 
trade from being unjustly taxed. 

* * * ‘ 

ReEsoLvep: That we heartily commend the work 
already accemplished by the Harvard Bureau of 
Business Research, and urge our members to co- 
operate with them in every way possible. 

om * * 


Resotvep: That we endorse the work of the 
Jewelers’ National Publicity Association in their 
efforts to create a greater demand for jewelry. 
That we encourage the use of the slogan, “Gifts 
That Last.” 


om aa * 


ReEsoLvep: That we endorse and recommend to 
our members the Jewelers Mutual Fire Insur- 
ance, believing that it will be a considerable sav- 
ing to them. 

* * * 

REsoLveD: That we impress on the silver manu- 
facturers that the trouble with the silver market 
is the need of a strong co-operative spirit with the 
retailer, and the assurance of a living safe profit. 

* * * 

Resotvep: That we go on record as favoring 
the elimination of the excise tax, which we con- 
sider unfair, and discriminatory—and that we 
recommend the 1 per cent gross sales tax—that our 
secretary be instructed to draft a suitable letter 
to this effect and send to all of the Congressmen 
and Senators in the State of Alabama. 

* * * 

Resotvep: That we extend to Lucius W. Whitt, 
one of our fellow jewelers of Cedar Bluff, Ala., 
our heartfelt sympathy for the loss which he has 
sustained’ from fire which completely wiped out 
his business, on which he carried no insurance. 

* * * 

Resotvep: That we endorse the excellent work 
being done by the Alabama Retail Merchants’ As- 
sociation, and recommend that all jewelers of the 
State become members of same. 


The convention was concluded with a 
splendid banquet at the Hotel Printup 
which was enjoyed thoroughly by all the 
delegates and participated in by several 
guests from Gadsden. 

The place for the next meeting will be 
decided by the executive committee at a 
later date. It was unanimously agreed that 
the session just passed was the biggest and 
best that the association has ever fostered 
and shows a fine growth for the State as- 
sociation in Alabama. 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 
ported the past week: 

Domestic 
Selling Price Silver 
London U.S. Govt. Standard 


Date Offcial. Assay Bars. Price. 
aa 35 63% 99% 
BEE BE cocvcwes veces 344 63% 99% 
BENG BD ccvesscsheoose 344% 63% 99% 
EE .caaveneaswee 34% 62% 99% 
EC RED 33% 62% 99% 
Pe OD si vksebiuses Holiday 62% aare 








An involuntary petition in bankruptcy 
has been filed against Kantor, Lyon & Co., 
Memphis, Tenn. 
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TO CONTINUE BUSINESS 





Suggestion of Adjustment Committee of Na- 
tional Jewelers Board of Trade that 
H. R. Cox Business, Moline, IIl., be 
Continued Under Creditors’ 
Committee is Accepted 


Upon the suggestion of the adjustment 
committee of the National Jewelers Board 
of Trade, a meeting of the creditors of H. 
R. Cox of Moline, Ill., was held on Tues- 
day, May 10, at the Board’s rooms, 15 
Maiden Lane, New York. The meeting 
was well attended by New York as well as 
out-of-town creditors, who, after listening 
to a report of the adjustment committee, 
reached an agreement whereby the business 
will be continued under the supervision of 
a creditors’ committee until such time as 
creditors have been paid at least 60 cents 
on the dollar. 

Joseph Herzog, chairman of the adjust- 
ment committee, presided at the meeting, 
which was addressed among others by Jonas 
Koch, chairman of the creditors’ committee, 
and Herbert A. Wolff, of Greenbaum, Wolff 
& Ernst, attorneys for the creditors and the 
various committees. The affairs of Mr. Cox 
were investigated by the adjustment com- 
mittee of the Board upon the solicitation 
of the Moline jeweler and it was upon this 
investigation that the committee made its 
recommendations. These recommendations 
were accepted by the creditors present ex- 
cept for a slight modification which places 
the business in the hands of a creditor’ com- 
mittee and not a trustee as advocated by 
the adjustment committee. 

The adjustment committee in its report 
recommended that the business and assets 
of Mr. Cox should be trusteed to a trustee 
to be appointed, the latter to work in con- 
junction with an advisory creditors’ com- 
mittee, with very full power, and that upon 
payment of 60 per cent on the dollar to 
creditors, Mr. Cox is to be released from 
any further payments, and the business is 
to be reconveyed to him from the trustee. 
The recommendation also included that no 
interest be paid to creditors, but that all 
expenses of administration, legal fees, etc., 
be paid out of the estate. Moreover, that 
the trustee is to make such equal pro-rata 
payments to creditors from time to time 
as would be warranted, said payments, how- 
ever, not to be fixed definitely in advance, 
either as to amount or time; also, that all 
accounts not in excess of $100 and the 
claims of local creditors (with the excep- 
tion of the banks), said claims in the aggre- 
gate amounting to approximately $3,200, 
should be paid in full at maturity. 

At the meeting the recommendation of 
the adjustment committee was accepted by 
creditors, with the modification, however, 
that for the present no trustee should be 
appointed, and that the creditors’ committee 
be composed of the following: Jonas Koch, 
chairman: Benj. Allen, of Benj. Allen & 
Co.: Simon Arnstein, of Arnstein Bros.; 
O. J. Somers, and a representative of the 
Commercial Savings Bank of Moline. Til. 

This committee is to supervise and con- 
trol Mr. Cox’s affairs, with power to have 
Mr. Cox’s business trusteed to a trustee tc 
he decided upon later, in the event that in 
the opinion of the committee this would be 
for the best interests of all concerned. The 
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committee was also given power to liquidate 
the business of the debtor, should this be 
deemed for the best interests of creditors 
in the discretion and judgment of the com. 
mittee. 

Since the meeting was held Greenbaym 
Wolff & Ernst, attorneys, 7 Dey St, New 
York, have prepared and sent to all cred- 
itors an agreement outlining the Proposition 
This agreement is to be signed by creditors 
concurring in the plan and returned imme- 
diately to Greenbaum, Wolff & Ernst, Qp 
Monday it was stated at the office of Green. 
baum, Wolff & Ernst, that these agreements 








were being rapidly returned, Properly 
signed. 
Creditors Start Bankruptcy Proceedings 


Against Morris Sheidlower, New York 
Diamond Dealer 


An _involuntary petition in bankruptcy 
was filed in the United States District 
Court, New York, on Tuesday, May 10 
against Morris Sheidlower, dealer in dia- 
monds, 55 Chrystie St. The petitioning 
creditors are Samuel Kasminsky, who holds 
a claim for $500; Louis Cohn for $318.19 
and Moses N. Wallach, for the sum of 
$318.19. 

The petition alleges that Mr. Sheidlower 
made preferential payments and transferred 
property amounting to $5,000 with intent to 
hinder, delay and defraud creditors. On 
the same day the petition was filed Judge 
Hand appointed Berthe Rembaugh as re- 
ceiver under a bond of $1,000. This order 
states that the jeweler has stock on hand 
worth $4,000 and is also believed to have 
considerable outstanding accounts. 

An inventory of the alleged bankrupt 
stock is now being made and not until this 
inventory is completed will any figures be 
available, showing just what Sheidlower’s 
assets and liabilities total. 





Green the Fashionable Color 








NDER the above title Deutsche Gold- 

schmiede Zeitung (April 2, 1921) 
says: “It is only a few years ago since 
the Paris lady would have refused, ever 
so politely though with determination, to 
accept such a present as a green fan, a 
green sun-shade or a jewel with green 
stones. Green was considered generally as 
an unlucky color. But now there has come 
a change of view and the newest fashion 
color, that this Spring rivals in all its 
shades the gorgeousness of Nature in its 
youth, is green. The popularity, especially, 
that jade stone now enjoys has much to 
do with the overcoming of the old super- 
stition. Certainly jade jewelry is frequently 
worked up in luck-bringing form to drive 
out the power of evil that might slumber 
in the green stone. Jade jewels, therefore, 
have some kind of luck-bringing inscriptions 
or symbols, 

Even the men join in the new color fash- 
tion and a well-known dandy recently put 
in his appearance in a promenade suit of 
light green. The new French uniform also, 
doubtless, has had much influence in this 
fashion for green, with its show of grey- 
green, and which color tone the ladies copied 
in their toilets. 
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New Members Accepted and Awards Or- 
dered Paid at Monthly Meeting of 
Executive Committee 


A regular monthly meeting of the execu- 
tive committee of the Jewelers’ Security 
Alliance was held last Friday at the organ- 
ization’s headquarters, 15 Maiden Lane, 
New York. During the session the com- 
mittee admitted 41 new members into Class 
B, while 30 members were transferred from 


Class A to Class B. , 
The statistics for the month of April 


show that there were 10 store burglaries 
with losses amounting to $27,038. Six of 
these depredations occurred at the estab- 
lishments of members who suffered a total 
loss of $1,138. One arrest has been made 
and the goods recovered. Only one safe 
robbery transpired at a member’s estab- 
lishment during the month, the victim losing 
merchandise worth $15,000. The window 
smashings numbered 38 with losses of $21,- 
635. Of this number 23 are members of 
the Alliance and their losses totaled $11,915. 
Two arrests have been made and the goods 
recovered. During the month 12 sneak 
thefts occurred with losses aggregating 
$2,341. Five of these thefts were perpe- 
trated on members who lost $870. Two ar- 
rests have been made. There were five 
hold-ups at the establishments of non-mem- 
bers who lost $7,000. One unsuccessful at- 
tempt was made on a member. Check swin- 
dlers victimized three jewelers, two of these 
being members. Their losses totaled $1,000. 


The following rewards were ordered 
paid: 

For the arrest and conviction of Charley Hanson, 
who smashed the show window at the store of 
the Addis Jewelry Co., Topeka, Kans., on Jan. 
17, and stole about 50 rings valued at $2,000. He 
was sentenced to a term not exceeding five years 
in the penitentiary at hard labor. The reward was 
paid to Chief Detective Frost, Topeka, and 
Sergeant Thomas Duffy, of Chicago. 

For the arrest and conviction of Frank Smith, 
who smashed the show window at the store of S. 
Fuerman, Pottstown, Pa., on Feb. 16, and stole 
a watch valued at $12 which was found on him 
when arrested. On the plea of guilty he was 
sentenced to pay a fine of $10 and costs of 
prosecution, also one year’s imprisonment in the 
County prison. The reward was paid to Albert 
J. Waddell. 

For the arrest and conviction of Charles Smith, 
who came into the store of S. I. Rodberg & 
Son, Baltimore, Md., to look at diamond rings and 
seizing one of them valued at $275 darted out of 
the store, but was captured and the ring re- 
covered. On a plea of guilty he was sentenced to 
three months in jail. The reward was paid to 
Traffic Officer Martin J. Lindung. 

For the arrest and conviction of James Lyles, 
a negro, who came into the store of S. I. Rod- 
berg & Son, Baltimore, Md., on March 30, asked 
to be shown a $500 diamond ring. Mr. Rodberg 
being suspicious of his appearance, asked him if 
he had money enough to pay for the ring. The 
negro then drew a pistol, but failing to carry out 
his plan dashed from the store with a number of 
people in pursuit during which several shots were 
fired and a bystander received a bullet in the leg. 
The robber was finally captured by Officer Col- 
lison and sentenced to 18 months in the Maryland 
penitentiary. The reward was paid to Captain 
John J. Santry and Traffic Patrolman Collison. 

For the arrest and conviction of A. Cravens, 
who came into the store of the Fisher Jewelry Co., 
Pueblo, Colo., on April 9, and, while being shown 
some rings, started to leave the store with one in 
his pocket but was detained and arrested. On a 
Plea of guilty he was sentenced to 15 days in the 
County jail. The ring was recovered and the re- 
ward paid to F. J. Meyer. 

For the arrest and conviction of Florence J. 
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Engler, sneak thief, who stole two diamond rings 
and a wedding ring from the store of W. G. Glick, 
Junction City, Kans., valued at $125 on Feb. 1 
by the substitution trick. The goods were re- 
covered, also two other rings which had been 
stolen from the store of W. J. Starcke. Being 
less than 16 years of age the thief was sentenced 
to the Girls’ Industrial School, Beloit. The re- 
ward was paid to Mrs. Hattie Hunt. 

For the arrest and conviction of Mrs. Julia Lu- 
becka and Mary ‘Redmond, alias ‘(Mary Czeurski,” 
sneak thief, who stole four La Vallieres from the 
store of S. Zuzel, Buffalo, N. Y., on Jan. 13, 
valued at about $300, three of which were re- 
covered. Julia Lubecka was sentenced to not less 
than one year and not more than two years in 
Auburn prison, and Mary Czeurski given the 
same sentence but later suspended pending good 
behavior. Capt. Jere O’Brien received the re- 
ward. 

For the arrest and conviction of Will Johnson 
and Will Murray, who smashed the show window 
at the store of John Hendrickson, Omaha, Neb., 
on March 27, and stole about $250 worth of miscel- 
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upon payment of the fine. The reward was paid 
to I. M. Cohen. 








Recent Tornado and Flood in the South 
Caused Considerable Loss of Life and 
Much Property Damage 


The illustration shown herewith was 
taken recently during a flood at West Jack- 
son, Miss., at which time the water was so 
high that many business establishments 
were greatly inconvenienced. 

John C. Carter, a jeweler at West Jack- 
son, had to have sand bags hauled and 
packed in front of his store to keep the 
water out, but he had nothing damaged. 

Torrential rains and flooded streams in 
every direction caused the first floods on 
Capitol St, in Jackson, in seven years. 








SCENE AT WEST JACKSON, MISS., DURING RECENT FLOOD 


laneous jewelry, practically all of which was re- 
covered. Murray was sentenced to from one to 
10 years in the penitentiary, and Johnson 30 days 
in the County jail. The reward was paid to Of- 
ficers Thos. Crawford and Charles Payne. 

For the arrest and conviction of M. A. Jones, 
who snatched a tray of diamond rings worth $6,- 
000 at the store of S. I. Rodberg & Son, Balti- 
more, Md., on April 25. He ran out of the store 
but was pursued by Mr. Rodberg and the police, 
was caught and the goods recovered. He was 
sentenced to five years in the penitentiary, the 
reward being paid to Officers O’Grady and Col- 
lison. 

For the arrest and conviction of Barney Lip- 
kins, Lawrence Lippi,, Thomas Rooney and 
Samual Jonas, who held up the store of H. C. 
Hanson, Brooklyn, N. Y., on April 15, and stole 
about $6,000 worth of property, after which they 
assaulted Mr. Hanson and his clerk. They escaped 
but were captured by the police and all the stolen 
property recovered. Lipkin received a sentence of 
from five to 10 years, Lippi 10 to 20 years, Mooney 
18 years, and Jonas 20 years. The reward is to 
be divided among seven policemen of the Brook- 
lyn Police Department. 

For the arrest and conviction of James Mc- 
Crossen who, through the substitution trick stole 
a diamond bar pin from the store of George H. 
Newstedt, Cincinnati, Ohio, on Nov. 12, 1919. 
The theft was detected immediately by one of the 
clerks, who gave chase and after a dramatic pursuit 
he was captured and the pin recovered. Upon 
conviction he was sentenced to 30 days’ imprison- 
ment and a $500 fine; the jail term was remitted 


Waist deep to a man in some places, the 
water extended from Town Creek to Roach. 
St. and blockaded traffic for several hours. 

Anticipating the danger to their stocks, 
proprietors of business houses along Cap~ 
itol St. prevented thousands of dollars im 
damages to merchandise and fixtures, For 
a time it appeared the damages would be 
tremendous, but the real damage was com- 
paratively small. 

The water was perhaps at the highest 
in the Pantaze Cafe, Rice Furniture Co., 
Hidleburg Auto Co., Royal Hotel, The 
Toggery, The Majestic Theatre and the 
other places of business between these 
places and Farish St. 

Business was practically suspended in the 
city during the forenoon. Along the thor- 
oughfares people watched the rising floods 
with great interest. 

Telephone service in every direction from 
Jackson was disconnected and for a time it 
was feared the damages were tremendously 
heavy. Trains were detained on account of 
washouts, but no loss of life was reported 
in the vicinity of Jackson. 

The storm raged eastward from Texas 
to South Carolina. 
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NOW IN PREPARATION 
26th wees 


Annual Edition 


A correct and handy reference book 
for the jewelry trade. Goes to the 
man who actually buys goods and is 
used steadily during the year. Fits the 
vest pocket. 


Advertising space is limited, 
so write at once if interested 


For over a quarter of a century 


THE STANDARD 
Buyers Directory 


Of Manufacturers, Importers and Job- 
bers of Jewelry and allied trades, classi- 
fied and geographically arranged. 


| Ideal 
Advertising Medium 


To display business card or illustrated 
advertisement, having the strong feature 
of being in steady use. 


Write for Advertising Rates 
THEY ARE VERY REASONABLE 
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How Foreigners Swindle American Jewelry Buyers 





Tricks Used in Europe in Selling Gems and Other Articles to Tourists from 
the United States Explained by a New York Jeweler 
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In a recent issue of the New York 
Sunday Times appeared an interesting ar- 
ticle telling how Americans have often 
been swindled in the purchase of gems and 
other articles in Europe, the article being 
based on an interview with Julius Wodiska, 
a well known manufacturer of 2 John St. 
New York. According to the Times, large 
sums of money were lost annually in the 
past by innocent American tourists who 
became the victims, by irresponsible foreign 
dealers in precious and semi-precious stones. 
Not much was heard of these losses outside 
of the jewelry trade, however, for the trav- 
elers, when shown that they had been the 
victims of misrepresentation, usually had 
little to say about their experiences. Now 
that foreign travel, interrupted by the con- 
flict, gives promise even of exceeding the 
pre-war mark, losses incurred in this way 
become still larger unless the warnings given 
to prospective tourists are heeded. 

The chances of deception on the part of 
the foreign dealers referred to, according to 
Mr. Wodiska, are greatly enhanced at the 
present time by stories, most of them exag- 
gerated, of the great flood of wonderful 
gems and jewelry set loose throughout 
Europe. In this guise some of the poorest 
possible gems and the flimsiest kind of 
jewelry are already being offered to the 
gullible traveler, and when sales of this 
stuff are made, Mr. Wodiska asserted re- 
cently, the prices obtained by the seller 
are ridiculously high. 

‘It is a curious thing,” he continued, 
“that, while Americans are everywhere 
accredited with being the most discrim- 
inating buyers of precious stones and the 
better grades of jewelry in the world, many 
of them can readily be victimized abroad. 
These unfortunate persons are easy prey 
for wily dealers who seek their customers 
in the hotel registers of Paris, London and 
other big European cities. 

“In the half century that I have been 
associated with the jewelry industry I have 
frequently heard men and women, on the 
eve of going abroad, assert confidentially: 
‘We are going to buy our diamonds and 


jewelry on the other side.’ They did—to | 


their later sorrow. They found that their 
‘bargains’ made a sorry showing when com- 
pared with jewelry manufactured in this 
country. In fact, most of the stuff they had 
bought at high prices, and had paid duty on 
in addition, was of such character and qual- 
ity that there was no demand for it here. 
The money invested in it would have bought 
scmething a great deal better right here at 
home. 

“In no cases were these purchases made 
from responsible jewelry houses in the Euro- 
pean cities. There exists in Europe, how- 
ever, a large number of ‘easy money’ indi- 
viduals of suave manner and pleasing ad- 
dress who make it their business to be ready 
with a ‘gold brick’ for American tourists in 
the form of jewelry ‘bargains.’ A not un- 
usual performance of these men is to burst 


into tears because their necessities require 
them to sacrifice family heirlooms. If the 
price is considered too high by the prospect- 
ive customer, the assertion is usually made 
that a still higher price had been offered 
only a little while before. It is not said, 
however, that this offer was made by a 
relative or friend, or that it was made at 
the request of the sellers to enable him 
to say truthfully that he had had such an 
offer. 

“As for alleged Crown jewels that may 
be offered them, American tourists should 
keep in mind that, while gems of great 
value doubtiess have been sold as lost by 
their owners in various countries, anything 
possessing real value and merit is bought 
up by the legitimate merchants with capital 
enough to do so. Really valuable articles 
and stones are not peddled around by ir- 
responsible dealers. A great many of the 
gems handled by these dealers are known 
to the trade as ‘rejects,’ which because of 
their poor quality are entirely unacceptable 
to the American gem-buying public.” 

Mr. Wodiska went on to cite the experi- 
ence of a man who had bought a brooch 
abroad not long ago, and who, in view of 
this experience and in spite of his wife’s 
desire that a fine bracelet be bought in 
Europe on his annual trip, purchased it 
in this country. He stated, according to 
Mr. Wodiska, that the brooch had been 
bought in France, and that it seemed to 
him to be a very handsome one. Upon 
examination and appraisal here, however, 
it was found that the brooch contained 
a lot of rose diamonds, or chips, instead 
of full-cut stones, which, on close scrutiny, 
spoiled the artistic effect of the article. 

“Rose diamonds are extensively used in 
France,” Mr. Wodiska continued, “because 
they cost less than the full-cut stones and 
also because the article in which they are 
set can in this way be made lighter in 
weight. This statement must not be taken 
as detracting from the well-earned reputa- 
tion of the French artisans for producing 
jewelry of artistic conception of design 
and excellent workmanship, but the finished 
articles are light, flimsy and not desirable 
for practical wear. American jewelry of 
the same class embodies everything artistic 
and is made to be lasting. 

“In another instance that came to my 
attention, an American tourist had bought 
a festoon necklace set with an assortment 
of semi-precious stones, the names of some 
of which are unknown to most people in 
this country. It is hard to believe that 
any woman here would want to wear such 
a necklace, which cost the man $150. If 
desired, a similar article could have been 
purchased here with a higher quality of 
gold, better selected stones and assuredly 
better workmanship, for about $65. 

“A necklace of baroque pearls was an- 
other ‘bargain’ bought abroad. The buyer 
was a woman, and she had paid a high 
price for the necklace. For a similar sum 
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she couid have gone to a reputable jeweler 
in this country and bought a necklace of 
pearls of good quality. Baroque pearls are 
of uneven formation and they also lack the 
lustre that is a prime factor in the value 
of all pearls. 

“Another woman just returned from a 
transatlantic trip brought in an imitation 
pearl necklace for restringing, and proudly 
told how she had bought it herself. in 
Europe at a price equivalent to $300 in 
American money. When told, as tactfully 
as possible, that she might have bought 
the same thing here for $75, leaving a good 
profit to the dealer, she was much cha- 
grined. 

“It is not only in the European countries, 
however, that the jewelry and gem ‘fakers’ 
lie in wait for the gullible American trav- 
eler. Not long ago a certain wealthy man 
took a trip around the world in a leisurely 
manner. As he went along he picked up 
some cut stones here and there until he 
had spent about $1,000. The entire col- 
lection could have been bought in this 
country for $100. : 

“The worst ‘trimming’ he got was in 
India. There, one day, a native approached 
him with what the former said were two 
fine, genuine sapphires. The native’s ask- 
ing price was $500 each. The prospective 
buyer made a counter offer of $60, provid- 
ing the stones were genuine. To prove 
that they were, the Indian put them on the 
floor and stepped on them, claiming that 
if they were synthetic his weight would 
have crushed them. That, of course, was 
nonsense, and the act proved nothing. 

“To make a long story short, the Amer- 
ican bought the stones at $60 each, only to 
learn soon after his arrival here that they 
were what is known to the trade as ‘doub- 
lets,’ and that he could have bought similar 
ones in this country at about $1 apiece. 
These stones, and doubtless thousands of 
others like them, had evidently been imported 
into India from Europe especially for the 
benefit of unsuspecting travelers. This inci- 
dent surely proved the old saying that ‘a 
little knowledge is a dangerous thing.’ Be- 
cause the buyer was aware that there were 
such things as synthetic sapphires, he 
thought he was not taking any chances in 
purchasing the stones offered to him. 

“In every European city there are re- 
sponsible jewelry houses of the highest 
repute, and if Americans prefer to buy 
jewelry abroad they will protect their own 
interests if they will patronize only dealers 
of that kind. But, even if they do, where 
is the economy? After they have paid 
the import duty on their purchases and 
the premium for insurance against loss or 
theft, they will find that they would have 
done better by buying in this country. Not 
only the price, but the quality of the mer- 
chandise would be in favor of American- 
made goods.” 








Joseph Resnick and I. J. Leo Shikes, 
formerly doing business under the name 
of the Leon Jewelry Co., at 81 Congress 
Ave., New Haven, Conn., have dissolved 
partnership, Mr. Shikes transferring all 
his interest and title to Mr. Resnick who 
will continue to carry on the business under 
the same name. 














Max C. Krickstein, retailer, 88 Charles 
St., is reported out of business. 

The Esselay Jewelry Co. is reported out 
of business at 357 Westminster St. 

Rudolph G. Grode, of Norwood, R. LI., 
has just been granted a patent on a chain 
clasp. 

H. A. White, Main St., East Greenwich, 
is adding an optical department to his 
business. 

The Manufacturers Syndicate Corp., 14 
Blount St., is reported to have gone out 
of business. 

Mr. and Mrs. Frank W. Matteson have 
returned from a three weeks’ stay at Vir- 
ginia Hot Springs. 

George H. North, of Cranston, has been 
granted a patent on a machine for cleaning 
and washing silverware. 

The Gorham Mfg. Co. plant at Elmwood 
is operating an average of 27 hours a 
week in its various departments. 

Mr. and Mrs. William Loeb have opened 
their Summer house which they recently 
purchased at Riverview, for the season. 

The Avon Jewelry Co., 102 Friendship 
St., is owned by Peter M. McNary, accord- 
ing to his statement filed at the office of the 
city clerk. 

Jacob Ernstof has given a $15,000 mort- 
gage to the Rhode Island Hospital Trust 
Co., on lot and building corner of Orange 
and Clifford Sts. 

Abraham Colitz, of Woonsocket, is in- 
terested as one of the principal owners in 
the new $200,000 theatre that it is proposed 
to erect in that city. . 

Erling C. Ostby, of the Ostby & Barton 
Co., was chairman of the annual tag day 
last week for the benefit of the Providence 
District Nursing Association. 

William Loeb returned the past week 
from his 50th business trip across the con- 
tinent. After visiting California he returned 
by way of the south and Cuba. 

Edgar M. Docherty, of the Wm. C. 
Greene Co., has returned from the west, 
where he attended the National Wholesale 
Jewelers’ convention at West Baden, Ind. 

Former Governor R. Livingston Beeck- 
man, who is a stockholder and director of 
the International Silver Co., will leave for 
a trip through Europe early next month. 

John J. Collins, of the publicity depart- 
ment of the Ostby & Barton Co., was last 
week promoted from Captain to Major in 
the Rhode Island Coast Artillery Corps. 

The will of John J. Bellows was probated 
in the Municipal Court here Tuesday and 
his son, Horatio E. Bellows, appointed 
executor under personal bond of $68,000. 

Edgar R. Barker, of Barker & Barker, 
was elected Commissary of the Providence 
Marine Corps of Artillery Veteran Associa- 
tion, at its 120th annual meeting held last 
week, 

James Buckley, who recently withdrew 
from the firm of Dunn & Buckley, after 
eight years association, has started in busi- 
ness of die and hub cutting at 38 Friend- 
ship St. 

Jasper Rustigian, assignee of the Special 
Jewelry Co., 910 Westminster St., has sold 
the stock and fixtures to various parties in 
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small lots. The sale was held Saturday at 
10 o’clock. ; 

The business of Harris Fellman, who 
conducts a retail jewelry store at 132 Main 
St., Woonsocket, is to be incorporated 
under the laws of Rhode Island as H. Fell- 
man & Sons Co. 

The Kenny Mfg. Co. has given a mort- 
gage for $16,500°to the Peoples Savings 
Bank of this city, on lot and improvements 
on Doric and Arthur Aves., and Wellington 
St., in Cranston. 

The case of E. G. Spooner against Z. 
White was heard in the Superior Court 
last Monday before Justice Sumne, the jury 
returning a verdict for the plaintiff for 
$29.88 and costs. 

George Ford, superintendent of the C. M. 
Abbott Jewelry Co., 7 Beverly St., com- 
plained to the police that an envelope con- 
taining $16 was stolen from a table in his 
office Monday afternoon. 

Abraham Ruddman, doing business as A. 
Ruddman & Co., manufacturers of gold 
jewelry at 40 Clifford St., has sold out the 
machinery, fixtures, etc., to the Silverman 
Co. and gone out of business. 

The Brown & Sharpe Mfg. Co., which 
announced the laying off of 1,000 more men 
a few days ago, has increased its working 
days to five a week, for the number of men 
remaining at work in the shops. 

C. Henry Alexander, an old-time manu- 
facturing jeweler, was a guest of honor at 
the semi-annual gathering of Orpheus lodge 
of Masons, last Wednesday evening, of 
which he is the oldest surviving charter 
member. 

Sixteen shares of Silversmiths Co. pre- 
ferred are valued at $1,280 and 15 shares 
of Silversmiths Cc. common at $675 in the 
inventory of the estate of Julian L. Her- 
reshoff filed in the Probate Court at Bristol 
the past week. 

George E. Fernald, who has been manager 
of the Providence office of the National 
Jewelers Board of Trade for the past 18 
months, has resigned to take effect July 1. 
He will return to his home in New York 
and probably engage in another line of 
business. 

A meeting of the creditors of the E. & 
R. Jewelry Co., of Chicago, was held at 
the rooms of the Manufacturing Jewelers’ 
Board of Trade in the Turks Head build- 
ing on Thursday for the purpose of receiv- 
ing a proposition from representatives of 
that concern. 

The Juergens Jewelry Co. has been in- 
corporated under the laws of Rhode Island 
with a capital stock of $100,000 divided into 
1,000 shares at $100 each, to conduct a 
manufacturing jewelry business in this city. 
The incorporators are Henry F. Juergens, 
George L. Slade and Ralph M. Greenlaw, 
al! of this city. 

Among the jewelry buyers reported in 
the city and vicinity the past week were the 
following: Mr. Hilb, of Hilb, Frankel & 
Co., Denver, Colo.; Messrs. Howland and 
Letts, of the Broadway Department Store, 
Los Angeles, Cal.; N. Zigayer, of United 
States Jewelry Co., Montreal, and a repre- 
sentative of the Allen Merchandising Co., 
Denver, Colo. 

J. Levin, of Chicago, has entered suit in 
the Superior Court against Fred Mansfield, 
manager of the Crown Hotel, for $2,000 
damages. In his allegation the plaintiff says 
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that while he was a guest at the defendant’ 
“eg ” ‘ = § 
inn” on March 21. he lost wearing apparel 
and samples of sterling silver thimbles 
rings, mountings and _ imitation rubies, 
valued at $700. ; 

John C. Pickering of this city, Frank 
F. Davis, of Gloucester, and Everett A 
Kingsley, of Westerly, are the incorporators 
of Joslyn’s Inc., which has been granted a 
charter by Secretary of State Parker under 
the laws of Rhode Island. The firm wif 
have headquarters in Providence and will 
buy, sell and deal in merchandise of varioys 
descriptions. It is capitalized at $25,000, 

The partnership heretofore existing be- 
tween Emil Retruk and Joseph K. Marty- 
nowitz, as the Retruk & Martyn Mfg, Co, 
manufacturers of jewelry at 212 Union St, 
room 611, has been dissolved by mutual 
consent, Mr. Retruk withdrawing. Mr, 
Martynowitz will continue the business as 
the Martyn Jewelry Co., and will assume 
all the liabilities of the firm and receive 
all payments. 

Suit fer $1,000 was filed in the Superior 
Court last Wednesday by the Austen Co, 
against the George W. Bent Co. It js 
claimed by the plaintiff that the Bent Co, 
agreed to furnish steam heat during busi- 
ness hours for part of the building at 239 
West Exchange St. from Oct. 1, 1920, to 
May 1, 1921. The Austen Co. claims that 
its employes had to be laid off several 
days because of the lack of heat. 

Frank L. Barrows, with the Gorham 
Mig. Co., was chairman of the committee 
of arrangements for the 103rd anniversary 
celebration of the First Light Infantry 
Regiment at the Hotel Dreyfus fast 
Wednesday evening. Among those present 
were George G. Swarts, Leander C. Belcher, 
Hiram D. Murray, William F. Flagagan, 
William H. Mason, J. Robert Sweet, Leo 
Krichbaum, Herbert S. Tanner and Joseph 
Baker, Jr. 

Three jewelers’ sample trays containing 
gold and platinum bracelets and gold rings 
set with diamonds, valued at over $1,000, 
the property of L. J. Anshen Mfg. Co., 144 
Pine St., were stolen from a baggage truck 
at the Pawtucket railroad station last 
Wednesday afternoon. Louis H. Anshen, 
of the company, notified the police. He 
said that he left the three trays on the 
baggage truck and when he returned in ten 
minutes they were missing. 

The members of the Ladies’ Bowling 
League from the manufacturing jewelry 
establishment of George F. Berkander, with 
guests, held their first banquet Monday 
evening at the Far East Restaurant, fol- 
lowed by a theatre party at the Albee 
Theatre. The tables were decorated with 
balloons and favors and during the supper 
Miss F. Joyce, on behalf of the league, 
presented to Miss M. Devon a large bou- 
quet of carnations, in recognition of her 
work during the season in charge of the 
team. 

Director L. Earle Rowe, of the Rhode 
Istand School of Design, sailed for France 
last Saturday to visit museums and schools 
of fine and applied arts in England and 
France. He is also a delegate of the Ameri- 
can Association of Museums to the annual 
conference of the English Museums Asso- 
ciation, which will be held in Paris in July. 
He expects to return home about the middle 
of September. 





























W. V. Weinfurter opened his new store 
at 09 Foydras St., May 2. In addition to 
his stock of watches and jewelry Mr. Wein- 
furter is carrying a considerable stock of 
sporting goods, including fishing tackle and 
hunter’s supplies. 

With flowers and congratulations of 
friends a jewelry store was opened in 
New Orleans recently. It is the store of 
Anton & Richard, 127 Carondelet St. J. C. 
Richards and Samuel Anton, Jr., both young 
men well known in the jewelry trade, opened 
their new store on May 7. The store 
though small is modern and handsomely 
{yrnished. Bouquets of flowers expressed 
the good will of friends. 

M. J. Rosenthal & Co., Baronne St., had 
a striking window decoration last week 
as an advertisement to the “Jollies of 1921” 
and minstrel show of the Shriners. The 
window scene was a desert picture. White 
sand covered the floor and toy camels stood 
and kneeled and in the center was an oasis 
with a pool represented by a mirror. The 
Shriners’ paraded on the opening day of the 
show with their camels “Bubbie” and 
“Babette” and the baby camel born on Easter 


Sunday. 





Evansville, Ind. 





TRADE CONDITIONS 

Trade with both the wholesale and retail jewelers 
of this city has been fairly active during the past 
few weeks and they are of the opinion that busi- 
ness is going to continue fairly good all Summer 
and Fall. The sales for the month of April were 
quite satisfactory when business conditions of -the 
country are taken into consideration. Collections 
have improved some during the past month and 
general trade conditions are a_ shade better. 
Bankers are quite optimistic over the future out- 
look. There are few labor troubles of any kind 
reported in the city and the number of unemployed 
men and women is not as great as it was on the 
first of the year. Jewelers say that their Fall 
business ought to be heavier than it was last year. 
Salesmen ‘for local wholesale houses are sending 
in flattering reports and say that the year taken 
as a whole is going to be quite satisfactory. 


Charles F. Artes, of the Charles F. 
Artes Co., Inc., has returned from a 
fishing trip to Black River, a few miles 
west of here and reports he had fine luck 
on the trip. 

T. C. Basye, leading retail jeweler of 
Rockport, Ind., who was a recent visitor 
in Evansville, reported that his trade for 
this year had been quite active and that 
he was looking for a fairly good year. 

Queensware and glassware retailers of 
Evansville are reporting a very good 
trade just now in view of the general 
trade conditions of the country. They 
have fairly large stocks and report that 
their out of town trade has been fully 
up to expectations. 

Many of the wholesale and retail jewel- 
ers of the city took part in the drive of 
the Evansville Chamber of Commerce 
that started on Monday, May 9, for new 
members of the body. The goal was set 
for 1,400 members, and jewelers were 
quite enthusiastic during the drive and 
helped to make it a success. 

The Charles F. Artes Co., Inc., and 
Esslinger & Salm, retail jewelers, have 
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offered several awards for the best plays 
made by the Evansville baseball team of 
the Three-Eye League during the sea- 
son, which opened on Tuesday, May 3. 


The Evansville team is now leading in- 


the league standing and there are quite 
a number of fans among the jewelers 
of the city. 

Jewelers are watching the city man- 
ager campaign in this city with more 
than passing interest. On Monday night, 
May 6, the city council fixed the date 
for the special election in June, when 
voters will decide whether they want 
the city manager form of government for 
Evansville. A warm campaign will be 
waged by both the city managerites and 
those opposed to the plan. 

Thursday, May 12. was “dollar day” 
with the retail merchants of this city, 
and the retail jewelers Wises in the 
movement and reported that their sales 
for the day were very satisfactory. Mer- 
chants here are going to arrange for sev- 
eral special days in sales during the 
Summer in the hope of attracting out 
of town trade here. Jewelers in Evans- 
ville join in all these progressive move- 


ments, showing that. they are fully 
abreast of the times. 
Theodore Bitterman, of Bitterman 


Bros.; David Cohn and Ben Krucken- 
meyer, of Kruckenmeyer & Cohn; Oscar 
Esslinger and Mike Salm, of Esslinger 
& Salm, and other retail jewelers will 
help the local Elks Lodge to properly 
celebrate Flag Day on June 14. An in- 
vitation has been extended to General 
Pershing to come here and make an ad- 
dress-and in the event that he cannot 
- come an effort will be made to get Gov- 
ernor Edward P. Morrow of Kentucky 
to deliver the address. 

The plant cf the Elk Pearl Button Co., 
Grayville, Ill., a few miles west of here, 
after being closed down for several 
months because of the lack of business, 
is now being operated steadily. The 
number of employes is steadily increas- 
ing and 30 cutters now are given em- 
playment at the plant, which is one of 
the largest industries in the city of Gray- 
ville. It is expected that the factory will 
be running at full capacity before long. 
The company has an abundant supply 
of Wabash River shells on hand. Shells 
are bringing a fairly good price now, 
although they are somewhat cheaper than 
they were last season. 





Canada Notes, 


Farmer Bros. Jewelry, Ltd., are regis- 
tered at Montreal. 

Robert M. McKay, jeweler of Blythe, 
Ont., has given a chattel mortgage to 
W. R. Hamilton for $3,775. 

A. E. and F. E. Travers-Bailey, jewel- 
ers, of Barrie, Ont., have given a chattel 
mortgage to G. H. Esten for $1,100. 

Paquette & Hughes, manufacturing jewel- 
ers, 269 Victoria St. Toronto, have 
brought an action against the Canadian 
Surety Co. to recover $20,000 alleged to be 
due them under a policy of insurance against 
burglars. 

The T..H. Beown Ca, Ltd, of Te- 
ronto, jewelers and opticians, has been 
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incorporated with an authorized capital 
of $40,000. The provisional directors 
are Thomas H. Brown, Charles S. Bal- 
lard, Wm. C. Zufelt, Charlotte A. Brown 
and Wm. Ogilvie. 








Geo. W. Spier, 310 9th St., 
in New York Friday. 

Interest is increasing in the Horological 
Conference to be held here May 19 and 20, 
under the auspices of the National Re- 
search Council. 

The Berry & Whitmore Co., jewelers, 
have been awarded a verdict of $2,042 
against the estate of Stilson Hutchins, mil- 
lionare publisher, for repair work on 
jewelry belonging to Mrs. Hutchins during 
the lifetime of her husband. . 

Entering a plea of guilty to robbery of 
the jewelry store of Lew Callisher, 933 
Pennsylvania Ave., N. W., of jewelry val- 
ued at $950, Nov. 9, 1920, and assaulting 
Charles S. Frantz, a clerk, Elbert Lee Moss, 
colored, has been sentenced to eight years 
in the penitentiary. Moss, according to wit- 
nesses, entered the store and asking to be 
shown some diamond rings, struck Frantz 
over the head with a club. The negro is 
then alleged to have seized a handful of 
rings from a show window and escaped. 

An extraordinarily fine display of hand- 
wrought jewelry by British jewelers is now 
on display in the Corcoran Art Gallery in 
the exhibition of British arts and crafts 
brought to this country by the Detroit 
Society of Arts and Crafts and exhibited 
here under the auspices of the Washing- 
ton Society of Fine Arts. There are pen- 
dants, necklaces, brooches and rings of 
elaborate design and exquisite workmanship 
by such well-known jewelers, enamelers 
and metal workers as Mr. and Mrs. Arthur 
Gaskin, Bernard and Ethel Cuzner, J. Paul 
Cooper, W. T. Blackburn, Alexander 
Fisher and others. Mr. Fisher’s work is 
represented in many of the principal 
museums in Europe. Some of the more 
elaborate pieces are of great value. There 
is a silver necklace set with opals, topaz 
and fine green paste and there is a lovely 
gold and silver brooch set with opals and 
topaz. 











Business Troubkes. 


An involuntary petition in bankruptcy 
has been filed against the People’s Trading 
Co., Tulsa, Okla. The assets are about 
$45,000 and the liabilities about $73,000. 

The Archie Bros. Co., Atlanta, Ga., is 
reported in bankruptcy. 











Talcott Bros. of Olympia, Wash., have 
taken the contract for installing a master 
clock system in the new State building by 
award of the State capitol commission. 
The Olympia bid covering the entire re- 
quirement of 14 clocks and the master 
mechanism that keeps them all regulated 
was $1,769. The Western Union offered to 
rent selfwinding clocks to the State for $324 
the first year and $210 a year thereafter. 
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TRADE CONDITIONS 


Business in the local jewelry trade continues to 
n a satisfactory volume and retailers re- 
gradual improvement during the last few 
weeks. Industrial conditions in this city are pick- 
ing up in many lines which has relieved the un- 
employment situation to some degree. The out- 
look is exceedingly bright and tangible evidence 
is now at hand that the situation has taken a turn 
for the better. Building operations and other out- 
door work are now under way and offer a large 
field for employment during the coming months. 
Conventions, fraternal meetings, club and associa- 
tion contests and events such as Mother’s Day 
have afforded opportunity to progressive jewelers 
to dispose of appropriate jewelry, silver cups, em- 
blems and other articles. Parochial school and 
church confirmations and public school and college 
graduations are also now offering a field for 
jewelry gifts. Local manufacturers and jobbers 
are optimistic and state that conditions are im- 
proving with noticeable increases in their busi- 
nesses with the retailers. 
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Carl H. Herrmann, after 25 years of thor- 

ough experience, has opened an establish- 
ment at 1107 Holton St., for the manufac- 
ture of special fine platinum and gold jewel- 
ry. 
H. C. Hart, of Mauston, and E. M. Per- 
ham, of Sparta, were among the Wisconsin 
jewelers who called on the Milwaukee trade 
last week. Both reported that business con- 
ditions are developing favorably. 

Alarm clocks which will contain several 
new features on which patent rights have 
been obtained, are to be manufactured in 
Beloit, Wis. according to the inventor, 
P. S. Larson, 778 W. Grand Ave. The first 
clock has been named “Old Sol,” and is an 
attractive mechanism in a semi-gothic nickel 
plated case which will run three days with- 
out rewinding. 

Jewelers of Racine, Wis., have taken an 
active interest in the organization of the 
Retail Credit Club, which has been organ- 
ized under the auspices of the Racine Retail 
Merchants’ Association. Retail credits and 
credit conditions were discussed at the first 
meeting held last week, and it was decided 
to hold regular meetings every other Thurs- 
day. Prominent speakers of recognized 
ability on credit matters will be secured to 
talk to the retailers at future meetings. 

Taxation of jewelry in Wisconsin is pro- 
posed in a bill by Johnson and which has 
been concurred in the State Senate. The 
provisions of the proposed law would exempt 
jewelry valued up to $750 from taxation. 
The tax would be levied on the valuables 
at and above that figure the same as other 
personal property and placed on the tax 
tolls for collection. When first proposed 
the bill carried a lower maximum of value 
to be tax free and objection by jewelers of 
the State gained for them the higher figure. 

John Drexler, head of Drexler’s School 
of Watchmaking, University building, Mil- 
waukee, will leave shortly for an extended 
trip to Europe. Mr. Drexler has conducted 
a school here for many years and is well 
known in the jewelry trade of the middle 
west. During his absence the business will 
be carried on along the same lines as here- 
tofore and in charge of H. Anderson, for- 
merly with Alsted Kasten & Co., local 
Jewelry store. The trip of Mr. Drexler 
will be an extensive one, in form of a va- 
cation after many years of arduous work 
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in training watchmakers and turning out 
for the trade men of recognized ability. 
Mr. Drexler is undecided just how long 
he will remain abroad but present plans 
provide for a stay of at least several months. 

After a half century in the jewelry trade, 
Herman G. DeSombre, aged 73 years, 
plans to retire within a short time, from 
his present location at 113 S. Main St., 
Fond du Lac, Wis. Nearly 62 years ago 
Mr. DeSombre first engaged in jewelry work 
and in March, 1866, he became proprietor 
of a store of his own. His first venture was 
in a store located on the present O’Brien 
store site, and after several removals dur- 
ing the years following he secured the pres- 
ent location which he has occupied for 23 
years. Mr. DeSombre will not remain idle, 
as he feels too full of life and energy to 
retire entirely. He plans to operate a re- 
pair business at his home on Linden St., 
and insists that his hand is steadier today 
than 90 per cent of the young men of 20 
and 30 years. Health and happiness, he 
says, are a matter of mind. While a lover 
of cards, especially skat, he has never played 
into the night hours. 

Wisconsin jewelers are interested in a re- 
port from Marinette regarding an action in 
the court there involving Maurice Hartog, 
a Paris jeweler. Efforts were made to se- 
cure a judgment against Baroness May de 
Pallant van Erde for the recovery of a 
part of the purchase price of a rope of 
pearls. The judge ordered that the defend- 
ant, now the wife of an English Lord, 
take action to recover against Maurice 
Hartog her costs and charges incurred in 
the case. Lord Morrisey is now in Menomi- 
nee, Mich., across the river from Marinette, 
Wis., in the interests of the Baroness. In 
regard to a new trial, it is claimed that 
Hartog sold the pearls to the defendant and 

that Dr. Villers Appleby, formerly of Min- 
neapolis, Minn., appeared as surety, his 
notes being given only as a guarantee that 
the defendant would pay the balance of the 
purchase price. The Baroness was for- 
merly May Douglas of Menominee. She 
has claimed that the pearls were given to 
her as a gift at the time she was in close 
association with Appleby. In the previous 
trial, the defense, according to the court’s 
decision, showed where the pearls, which 
were sold for 150,000 francs, or $30,000 in 
American exchange, had been purchased by 
Dr. Appleby and presented to the Baroness. 

Retail jewelers of Racine and Kenosha 
held their annual meeting at the Commercial 
Club at Racine last week. The organiza- 
tion is known as the Kenosha-Racine 
Jewelers’ Association and is organized as a 
local district club of ‘the State association. 
Thomas J. Dale, Kenosha, was unanimously 
re-elected president of the association for 
the ensuing year. Other officers were also 
re-elected as follows: Vice-president, 
Julius Jappe, Racine; second vice-president, 
T. S. Lockhart, Kenosha, and secretary, 
John Regner, Kenosha. The association 
planned several meetings during the com- 
ing year to connect more closely in both 
a social and business way the retail jewelers 
of the two cities. It is proposed to hold 
an annual jewelers’ picnic during the com- 
ing Summer at which the jewelers will 
entertain their families and friends. Regular 
business meetings will be held at intervals 
to take up matters of interest to the jewelry 
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trade. The meeting also decided to take 
action regarding Summer closing and 
Wednesday afternoon was selected as a 
half holiday for employes during the Sum- 
mer. Similar steps have been taken by 
other retailers to give their employes the 
same privileges enjoyed by office and in- 
dustrial workers on Saturdays, the retailers 
selecting the mid-week because of the fact 
that the public wants to shop on Saturday 
afternoons. 








TRADE CONDITIONS 
Business is steadily picking up in the jewelry 
trade and visions of a good future grow more 


certain every day. The last week has been good 
in spite of the fact that heavy rains have kept a 
great many people in doors. Jewelry itself has 
not shown much of an increase in trade but silver 
ware has taken a decided turn for the better. 
Repair work holds out at about the same rate that 
it has shown throughout the year, which is very 
good and the steady flow of work keeps the watch- 
makers and repair men busy. A number of the 
dealers report an increase in sales in silver service 
and table silver. It is still a little early how- 
ever and the latter part of May is looked forward 
to, for the rush that is expected for commencement 
and graduation week as well as the usual wed- 
ding trade. La Vallieres are expected to be in 
demand for the commencement trade and finger 
rings are promising to be a big feature for the 
debutante. 





Nathan Bierman, local retail jeweler, re- 
cently returned from a trip to eastern Ken- 
tucky, where he inspected some coal prop- 
erties. ; 

G. F. Geiger, vice-president of James K. 
Lemon & Son, is spending a ten day vaca- 
tion, away from the trials and tribulations 
of business, at French Lick Springs, Ind. 
He will return during the latter part of 
next week. Wm. Chiqueline, of the same 
concern, is away from the city on a two 
weeks vacation tour. 

L. G. Katzman, of the George Katzman 
Co., Louisville, is back from Lexington, Ky., 
where he spent several days in connection 
with exhibits of jewelers and optical sup- 
plies at the Kentucky optometrists meeting, 
on May 10 and 11. At this meeting Earl 
A. Metzger, Lexington, was elected pres- 
ident; Earl Camp, Middlesboro, vice-pres- 
ident, and Catherine Russell Marks, Harlan, 
secretary-treasurer. 

David Gleeson, of the Gleeson Jewelry 
Co., Louisville jobbers, reports that to date 
January was the only month of the year 
that has not shown a gain in volume of 
business over last year in dollars and cents. 
Business has picked up materially in the 
coal districts of the State, and the company 
now has Fred H. Rink, traveling out of 
Harlan, Ky., to handle the commissary 
stores and coal region jewelry stores. 

Among recent callers, in the jewelry 
trade, are George Beardsley of Allsopp & 
Allsopp; G. O. Penn, oy the Wm. Scheer 
Co.; Terest Shea, of Dominick & Haff; 
Julius Schuman, of the Wm. Kinscherf Co. ; 
F. A. Perry, of the John Russell Cutlery 
Co.; C. J. Tay, of Heidner & Grinnell; 
R. A. Hunken. of Allsopp & Allsopp; A. 
E. J. Winter, of Krementz & Co.; Sam 
Newman, of Pitzele & Hamburger; M. F. 
Loomis, of C. Sydney Smith & Co.; and 
A. N. Dorchester, of Chapin & Hollister. 
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Liability for Stones 
Damaged in 


Resetting 


THERE are few in- 

stances of the 
jewelers’ business 
which give him more 
annoyance and perplexity than those arising 
from the claims of a customer who contends 
that a stone has been damaged or changed in 
the course of resetting and many inquiries 
come to this office from time to time from re- 
tailers, wholesalers and gem setters asking as 
to what is their exact liability in cases of 
this kind. It is for this reason that the 
jewelry trade will follow with the greatest 
of interest the developments in the suit 
brought by a prominent woman of Provi- 
dence against one of the leading jewelry 
concerns of that city, asking large com- 
pensation for alleged damage to a valu- 
able emerald ring entrusted to the defend- 
ants for cleaning and repairs. As told in 
the last issue of THE JEWELERS’ CIRCULAR, 
the jury returned the verdict against the 
jewelry house for $4,816 but the jewelers 
have made a motion for a new trial and 
the case will be brought to a higher court 
in an effort to legally determine their lia- 
bility under the circumstances. 

It is generally understood, as a funda- 
mental principle, where no specific con- 
tract exists between the customer and the 
dealer or no special statute of the State is 
involved, that the jeweler who works upon 
the property of another is not an insurer 
of the property and is not liable for any 
damage that is not caused by carelessness 
of himself or his employes. If he has 
used the same due care and diligence in 
working on and taking care of the property 
of his customer that he does in connection 
with his own property, he has done all 
that he is required to do, except that the 
workmanship he performs upon it must be 
of a character which he allows his cus- 
tomer to assume he is capable of perform- 
ing. But it is hard to lay down a general 
rule that will apply to all cases because of 
the many questions of fact that nearly al- 
ways enter these controversies. One of the 
main facts that always has to be determined, 
and on which a difference of opinion often 
exists, is the condition of the stone at the 
time it entered the hands of the jeweler 
and the members of our trade cannot be too 
careful in examining in detail, every article 
given them to be repaired. Then, if any 
defect is found, they should immediately 
call this to the attention of the customer 
before any work is done upon it. In case 
of a valuable gem given to be reset, not 
only the condition but the weight of the 
stone should be ascertained the mement it 
comes into the jeweler’s possession, to- 
gether with a notation of any peculiar char- 
acteristics that it may possess, in order that 
there be no question as to the identity 
of the stone eventually delivered to the 
customer. 

Many people, otherwise honest and re- 
liable, fail to take cognizance of flaws and 
defects in gems that are a cherished pos- 
session, and when these flaws and defects 
are noticed after they have received the 
gem back from the jeweler by whom the 
article has been reset or cleaned, they do 
not hesitate to accuse the jeweler of being 
responsible for them. Sometimes they, on 
the other hand, accuse him of substituting 
an inferior gem for the one given to be set. 
It is not always dishonesty that is the basis 
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of the claim. Often the customer believes 
what he says to be true, the belief being 
fathered by the desire to possess a gem of 
the quality, kind and description which 
he thought he had. In fact, it is not gen- 
erally with the dishonest customer that 
the jeweler will have the greatest trouble 
because the dishonest claimant will often 
ruin his claim by ovestatement or a desire 
to get too much. It is with the honest and 
well intentioned customers who believe they 
have been injured that the greatest danger 
arises, for in the idea of their own good 
faith they will not hesitate to blast pub- 
licly the reputation of the jeweler they 
think has offended them. Also in such 
cases they have the sympathy of their 
friends and relatives whose trade the jeweler 
is almost sure to lose as a result of the 
controversy. 

Therefore, as before stated, the only way 
in which the members of our trade can 
protect themselves against such contro- 
versies is by using the greatest care in ac- 
cepting articles of value and particularly 
those to which any sentiment attaches in 
the eyes of the owner. It may seem like 
unnecessary trouble to make the careful 
examination required and notify the owner 
immediately of flaws and defects that may 
be found, but in the long run this will be 
seen to be cheap insurance against a dis- 
agreeable controversy; for it is much more 
profitable to avoid the controversy than to 
win a law suit that may follow it. 

In the Providence case, it is hoped that 
before the action is finally settled by the 
higher court, the siit will bring forth from 
the court an enunciation of the principles 
of law involved that will help the jeweler 
to realize exactly what his liability is in 
matters of this kind, particularly in cases 
where the facts are not in dispute. 





HERE is little 
Must “Main St.” doubt that  busi- 
Be Moved? ness aS a whole has 


suffered from what 
has been often spoken of as the “buyers’ 
strike” and the buyers’ strike is on and 
will be on until retail prices come down 
to a position somewhere near what they 
held in pre-war times. Accusations of 
profiteering have been made against the 
producer of raw material, against the manu- 
facturer, wholesaler and the railroads and 
many of these in turn now are “passing 
the buck” to the retailer and saying that 
it is he who is responsible for high prices. 
This has resulted in considerable clamor 
against retailers in general on the part of 
the public for holding prices up beyond 
what replacement costs would necessarily 
require, and retailers as a class have suf- 
fered from this denunciation both by the 
public and by the newspapers, without in 
many cases, ability or opportunity to de- 
fend themselves properly. 

While it is true that prices in the jew- 
elry trade did not go up during war times 
in anything like the proportion that other 
merchandise did, and while corresponding 
price reductions cannot be looked for by 
the public, at the same time the retail jew- 
eler does suffer in a general way from the 
attacks on his confreres in other lines of 
industry and from the general campaign 
against buying that is being adhered to in 
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many quarters. What is more, the retail 
jeweler whose replacement costs have not 
gone down proportionately to those ig 
other lines is still suffering from certain ip, 
creased costs of doing business to the same 
extent that other merchants are and pari 
ticularly in the increases in labor cost, 
transportation, and above all, rent. 

It seems strange that in this campaign 
against the retailer, the public have over- 
looked the important item of rent which hag 
become such a factor in his business inas. 
much as in many sections of the country 
rents have gone up far beyond the increases 
he has had in the other factors that enter 
into his cost of doing business. In many 
cases this is due to unusual conditions and 
in others to the fact that he is the victim 
of a profiteering landlord, and jewelers 
have been suffering to an unusual degree 
from the latter condition. In certain towns 
and cities, the rents of desirable locations 
have doubled, trebled and even quadrupled 
in price while merchants who objected to 
the advance have been informed that they 
could sign the lease at the new figure or 
move. Most of them have signed, fearing 
the loss of what appeared to be an essential 
factor in the successful continuance of their 
business. In fact, most have felt that they 
were helpless in the condition which con- 
fronted them. As one jeweler recently ex: 
plained to the editor of this paper, “Now 
that my lease is run out, my landlord has 
me at his mercy for my business has been 
built up in this vicinity and I am afraid } 
could not carry it to another part of the 
city. The terms he offers me are outrageous 
but I realize I am helpless, and I am afraid 
I will be forced to agree to them.” 

But is the merchant as helpless as he 
thinks he is? This is the question that was 
recently raised by the Retail Public Ledger 
of Philadelphia in an editorial in the issue 
of May 4, which takes up the cudgels for 
the retailer who is the victim of the rent 
profiteer. According to this journal, the 
dealer has a remedy, though a drastic one, 
and if its suggestion is followed it may 
cause a revolution in some of the business 
sections of the country and consternation 
among the owners of the big retail stores. 
In a word, the Ledger suggests that “Main 
St.” can be moved and must be moved if 
these conditions continue. “For,” says this 
journal, “it must be remembered that the 
main business thoroughfare of any city is 
‘Main St.’ only because retail dealers 
make it so. If, through concerted action, 
they were to take their stores elsewhere, 
the current of trade would immediately fol- 
low and building values would drop over 
night.” In other words, the dealer is not as 
much tied to “Main St.” as “Main St.” is 
tied to him. He is a factor in making it 
what it is as much as it is a factor in giving 
him business. 

After discussing generally the question 
of the utilization of sections now believed 
to be undesirable, this Philadelphia journal 
concludes its interesting editorial by say- 
ing: 

“Whether these or any other methods 
are followed, it is imperative that some- 
thing be done about the high cost of 
locations. Manufacturing costs have 
come down. Raw materials have come 
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Arthur Groenman has moved his busi- 
ness from 71 Nassau St. to Room 123, at 
12 John St. 

The Mendes Diamond Cutting Factories 
formerly located at 12 John St. are now 
at 105 W. 40th St. 

Samuel Kosakofsky, dealer in diamonds, 
watches and jewelry, has started in busi- 
ness at 81 Chrystie St. 

Leo Pohoriles, dealer in watches and 
jewelry, 95 Nassau St., will leave on a busi- 
ness trip on or about June 15. 

Several days ago Carl H. Weiderman 
moved his business from 150 Nassau St. to 
the Tilmar building at 145 W. 45th St. 

According to an announcement made last 
week, Nathan Stein has severed his con- 
nections with the Normal Trade Co., 134 
W. 32d Si. 

Jules Schwab & Co., manufacturers of 
jewelry novelties, will move about July 1 
from their present location, 366 Fifth Ave., 
to 377 Fifth Ave. 

E, A. Mandel of Mandel & Kohn, 7-11 

W. 45th St., sailed for the European dia- 
mond markets aboard the Mauretania and 
will stay abroad -until the latter part of 
uly. 
, E S. Hopkins, of the precious stone firm 
of E. Hopkins, London, and son of the head 
of that business, is visiting New York. He 
will be in the metropolis for about two 
weeks. 

A regular monthly meeting of the Jew- 
elers, 24 Karat Club of New York, will be 
held at organization’s headquarters, 15 
Maiden Lane, this afternoon (Wednesday) 
at 3 o’clock. 

William I. Rosenfeld, of William I. Ros- 
enfeld & Co., diamond importers, 562 Fifth 
Ave., accompanied by his wife, returned 
from Europe several days ago on the steam- 
ship Rotterdam. 

Morris Rosenfeld, importer of diamonds, 
15 John St., sailed for the European dia- 
mond markets recently, aboard the Lap- 
land. Mr. Rosenfeld intends to remain 
abroad all Summer. 

At Albany, N. Y., last week, the busi- 
ness of the Gross Jewelry Co., this city, 
was incorporated with a capital of $8,100. 
The incorporators are C. Laubheim, L. S. 
Stein and D. Gross. 

The Asiatic Art Jewelry Co., manufac- 
turer of Oriental hand made jewelry, has 
moved from the ninth floor, 12 John St., to 
more spacious quarters on the fourth floor 
in the same building. 

The business of the Diamond Trading 
Corp., 29 W. 38th St., which was incor- 
porated at Albany, N. Y., recently, has a 
capital of $50,000 and not $10,000, as an- 
nounced in these columns last week. 

The firm of Cristall & Sussles, 6 Maiden 
Lane, announced last week that it is no 
way connected with the business of George 
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Crystal, jeweler, 87 Nassau St., against 
whom bankruptcy proceedings were started 
recently. 

Irving Kaplan has severed his connection 
with “Zol, Inc.” and is now associated 
with Leo Alexander under the firm name 
of Kaplan & Alexander at 93 Nassau St. 
The new concern will deal in diamond 
mountings. 

Articles of incorporation were issued at 
Albany, N. Y., last week to the Apex 
Jewelry Co., this city. ‘The capital is 
$40,000 and the incorporators are J. Ber- 
nard, N. Lidzbarsky and A. R. Lesinsky, 
attorney, 149 Broadway. 

Martin Klein of the firm of Guggenheim 
& Klein, diamond merchants, 87 Nassau 
St., has cabled his firm that he is returning 
after an extensive purchasing trip in the 
European diamond markets and other cities, 
where he secured some rare stones and 
pearls. 

In the list of removals published May 4, 
Saul L. Solomon & Bro. were reported 
moving from 21 Maiden Lane to 245 W. 
47th St., The main office is as usual at 21 
Maiden Lane. A branch office has been 
opened at 245 W. 47th St., to provide better 
service to the up-town trade. 

Nathan Lustig, for 15 years engaged in 
the jewelry business, and Solomon W. 
Stern, formerly of E. H. Lehman & Co., 
Inc., have formed a partnership under the 
style of Lustig & Stern. The new concern 
will manufacture jewelry and diamond 
mountings at 49 Maiden Lane. 

George N. Holmes Co., makers of plated 
jewelry, Providence, R. I., have secured 
the services of F. M. Ellis of New York as 
their representative in the eastern territory 
with offices in room 507 at 11 Maiden Lane. 
Mr. Ellis, who is well known, will also 
continue to carry the William Loeb & Co. 
line at the same address. 

Joseph Riskin, buyer and appraiser of 
diamonds, pearls and precious stones, 522 
Fifth Ave., has moved his business from the 
fifth floor to the seventh floor in the 
same building. In the future Mr. Riskin 
will carry an extensive line of mounted 
jewelry as well as loose diamonds and 
precious stones and will cater to the retail 
trade. 

It was announced last week that although 
I. Franklin has withdrawn from the firm of 
Kaufman & Franklin, Inc., manufacturing 
jewelers, 100 W. 21st St., there will be no 
change in the corporation name. The con- 
cern will still be represented in the middle 
west by Sidney H. Israel; on the Coast by 
William S. Fulton: in the east by James 
Garvin and locally by Jack Zucker. 

Henry Freund of Henry Freund & Bro., 
65 Nassau St., is now in Switzerland on a 
business trip, where he will remain about 
eight weeks. Louis Freund of the same 



























































concern, is visiting the trade on the Pacific 
Coast and expects to return to this city 
about June 15. Sanford J. Monheimer, also 
representing the Freund concern, is calling 
on the trade in Pennsylvania and after 
finishing his trip, will make preparations 
for the Fall business. 

The equity action started in the United 
States District Court, this. city, last month 
against Henry Kappalman, trading as the 
Kappalman Co., instalment jewelers, 44 
Whitehall St., will be dismissed shortly 
according to an agreement reached last 
week. The decision to dismiss the bill in 
equity by which Jesse W. Erich was ap- 
pointed receiver was reached by the cred- 
itors at a meeting held on Tuesday, May 
10, over which Joseph H. Frier, of Green- 
baum, Wolff & Ernst, attorneys, 7 Dey St., 
presided. The creditors expressed their 
faith in Mr. Kappalmann. According to 
present plans the business will be incor- 
porated with a number of creditors as di- 
rectors. 


The American Radium Co., this city, in- 
stituted another equity action on Tuesday, 
May 10, claiming infringement of its 
United States patent No. 789,812, origin- 
ally granted to Dr. George F. Kunz, on 
luminous composition. This action is 
brought against Robert H. Ingersoll, presi- 
dent of Robert H. Ingersoll & Bro., a 
joint association organized and existing 
under the laws of the State of New York, 
and Robert H. Ingersoll, Charles H. Inger- 
soll, and William H. Ingersoll, as members 
of this joint stock association and individ- 
ually. The suit is identical to the one in- 
stituted several weeks ago against Hipp 
Didisheim & Co., Inc., ef al. A summary 
of the complaint in this suit was published 
in the May 4 issue of THE JEWELERS’ Crir- 
CULAR. 

Among the jewelry buyers visiting the 
jewelry and silverware division in the Bush 
Terminal building during the past week 
were the following: Mr. Blank, Famous 
Barr Co., St. Louis, Mo.: Harry C. 
Boozer, Asbury Park, N. J.; Oliver Thomp- 
son, Davis Bros. Drug Co., Denver, Colo.; 
Mr. Hettinger, May Co., Cleveland, O.; 
Mrs. K. Murphy, A. Holthausen, Inc., 
Union Hill, N. J.; Mr. Knight, D. R. Ding- 
wall Co., Ltd., Winnipeg, Can.; Mr. Bel- 
muer, Manheimer Bros., St. Paul, Minn.; 
Mr. Bentley, W. P. Hitchcock Co., Syra- 
cuse, N. Y.; Fred Auerbach, Auerbach Co., 
Salt Lake City, Utah; Mr. Madden, Harris- 
Emery Co., Des Moines, Ia.; Mr. Stagg, A. 
Pomerantz & Co.. Philadelphia, Pa. and 
Mr Woodruff, Woodruff Sundries Co., 
Moundeville, W. Va. 

E. Dreyfous, for 18 years engaged in the 
retail jewelry business under the style of 
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“Dreyfous,” 582 Fifth Ave., is retiring from 
business. Mr. Dreyfous is well known in 
this city and enjoys the distinction of being 
the designer to the King of England. 

A charter of incorporation was filed at Al- 
pany, N. Y., on Monday by the W. & L. 
Silver Mfg. Co., authorizing this concern to 
engage in the jewelry business in this city. 
The capital is $10,000 and the incorporators 
are: H. Wannerman, I. Reisenfriend and 
Cc, Ashen. 

It was erroneously stated in these col- 
umns last week that Louis Bail, diamond 
setter, had just started in business at 121 
Canal St. Mr. Bail has been established 
for the past two years but owing to an in- 
crease in business has been compelled to add 
to his staff of workmen. 


The Adjustment Committee of the Na- 
tional Jewelers Board of Trade notified all 
creditors last week that the audit and ap- 
praisal of the affairs of W. A. S. Honan, 
Derby, Conn., had been completed. On 
Tuesday morning, after THE JEWELERS’ 
CircuLAR had gone to press, a meeting of 
creditors was to be held at the rooms of the 
Board for the purpose of listening to the 
report and recommendation of the Adjust- 
ment Committee. 

A general assignment for the benefit ot 
creditors was executed in the County 
Clerk’s office last Thursday by Benjamin & 
Burger, Inc., manufacturing jewelers and 
engravers on watch cases, 81 Nassau St. 
Morris Greenberg, 299 Broadway, is named 
as assignee. At the time THE JEWELERS’ 
CIRCULAR went to press the inventory of the 
concern’s stock had not been completed, so 
for that reason no estimate of the assets or 
liabilities could be obtained from the as- 
signee. ‘ 

How David Kleinbard, of the firm of 
Kleinbard & Sagman, diamond importers, 93 
Nassau St., while stopping at Paris, awak- 
ened too late to catch the Paris-Cherbourg 
train, motored to Le Bouret and hired an 
aeroplane which landed him three and one- 
half hours later in open fields 15 miles from 
Cherbourg and then caught the liner Olym- 
pic three minutes before it left port, was de- 
scribed in the Evening Mail, May 12. Find- 
ing that he was too late to catch the train, 
Mr. Kleinbard rushed to the offices of the 
American Express Company. He was in- 
formed that an aeroplane was the only 
available conveyance they had which might 
bring him in time to meet the ship. With- 
out a collar or hat Mr. Kleinbard jumped 
into the ’plane and made for Cherbourg. 
During the trip a blinding rainstorm came 
up and the pilot had to sail through the 
clouds for protection. Mr. Kleinbard ar- 
rived in New York May i. 





George W. Kruger, who was formerly 
with Fort & Goodwin, prominent jewelers, 
N. Broad St. near State, Trenton, N. J., 
has opened a high grade watch, clock and 
jewelry repair establishment in the Gundling 
building, 
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Loss to Providence Jewelry Co., Pittsburgh, 
Pa., Caused by Flames and Water 


PittsBurRGH, Pa., May 14.—The Provi- 
dence Jewelry Co. sustained considerable 
loss by a fire which started at 7 o'clock last 
night in the basement of the building. The 
cause is not yet known. The flames spread 
to the second floor of the Eugene Dietzen 
Co., dealers in scientific instruments. 

According to an estimate made by the 
hire department the loss is $10,000, but as 
the jewelry house was closed today, pending 
an adjustment of the insurance, access could 
not be gained to the place to learn the 
amount of the damage. However, the in- 
terior indicated whatever the loss is was 
largely sustained by water. 

The fire department had considerable diffi- 
culty in fighting the blaze on account of the 
dense smoke which poured from the build- 
ing and the firemen were compelled to wear 
gas masks in endeavoring to locate the fire. 
A large crowd of people aiso collected in the 
vicinity of the fire. Traffic was blocked in 
Wood and Liberty Sts. for some time. 








Davidson Diamond Jewelry Co., New York, 
Files Schedules in Bankruptcy Showing 
Assets of $36,195 and Liabilities 
of $52,351 


Schedules in bankruptcy were filed in the 
United States District Court, New York, 
last Friday by the Davidson Diamond 
Jewelry Co., 93 Nassau St., Manhattan. 
Involuntary bankruptcy proceedings were 
started against this concern on April 6, last. 

According to the schedules, the concern 
has asserts worth $36,195.70, consisting of 
stock in trade, $10,500, and debts due on 
open accounts, $25,695.70. The liabilities 
total $52,351.06 and constitute taxes due 
States, counties, districts and municipalities, 
$148.01; wages, $156.60; secured claims, 
$3,000; unsecured claims, $49,046.45. 

Among the largest unsecured creditors 
are: Anchor Jewelry Co., $301; M. Strait- 
man, $130; Brod & Co., $596; R. A. Breid- 
enbach, $456; B. Biscow, $2,065; Charak & 
Rinder, $560; Darling Co., $141; D. & N. 
Mfg. Co., $349; Elliott & Douglass, $100; 
Einstein & Press, $800; M. Frank, $373; 
Finberg Mfg. Co., $328; William Fischer, 
$198; Fesco Jewelry Co. $100; J. M. 
Fischer Co., $851; Funt & Raisky, $667; D. 
Davidson, $2,094; D. Gudradt, $100; Gold- 
farb & Friedberg, $514; Joseph Haskell, 
$2,093; J. W. Johnson, $298; 1. Kleinberg, 
$1,550; M. Kangiesser, $520; Leiss Chain 
Co., $757; I. Levine & Bro., $1,110; Lib- 
erty Mfg. Co., $241; R. L. Moorhead & Son, 
$141; Molenka & Sager, $876; Charles Ma- 
lenko Jewelry Co. $128; New York 
Jewelry Co., $239; O’Neill & Block, $972; 
I. Oleet, $3,557; Preston Bros., $500; D. 
Probstein, $2,486; Powell & Co., $100; 
Plainville Stock Co., $172; Rex Mfg. Co., 
$123; S. Reiman, $162; Maiden Lane Jew- 
elry Co., $450; H. Schaeffer, $400; William 
Bernstein, $186; A. Suderov, $7,178; Leo 
E. Sherman, $6,809; Skaletzky & Reiman, 
$257; M. H. Selsky, $209; S. & S. Diamond 
Jly. Co., $2,389; S. C. G. Diamond Jewelry 
Co., $200; William Sturm, $191; C. Turrow, 
$159; Toplitzky & Green, $145; Woodside 
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Sterling Co., $307; Philip Wolf, $100; J. 
Waxman, $750; N. Peckler, $900; H. Ruby, 
$475, and R. Deutsch, $210. 








Plans Completed for Annual Convention of 
New Hampshire Retail Jewelers’ 
Association 


Mancuester, N. H., May 14.—The pro- 
gram for the annual convention of the New 
Hampshire Retail Jewelers’ Association to 
be held here May 23 and 24 has been ar- 
ranged. It is as follows: 


MONDAY, MAY 23 
4 p. M. Registration and distribution of badges. 
Social gathering. 
8 p. M. Theatre party. 


TUESDAY, MAY 24 


8 a. M. Breakfast conference, Three minute 
talks, ‘‘How to sell more and better watches, sil- 
verware and diamonds.” 

10 a. M. Convention meeting. Greeting from 
Gov. Albert O. Brown. Reply to Greeting, Frank 
F. Stearns, Keene, Past President. President’s 
report, Secretary-Treasurer’s report. Appoint- 
ment of committees. Address, Henry R. Arnold, 
Boston, Mass., “‘Work of the Jewelers’ Vigilance 
Committee,” “Purpose of the National Jewelers’ 
Publicity Association.” Address, A. S. Flint, 
Waltham Watch Co., “Watch Sales as a Business 
Builder.” 

2 ep. M. Convention meeting. Address, Prof. 
M. P. McNair, “Cost of Doing Business in the 
Retail Jewelry Trade,” Bureau of Business Re- 
search, Harvard University; Address, Miss Mar- 
guerite Walker Jordon, of Gorham Co., “The Silver 
Situation To-day;’” Address, Mr. E. F. Lilley, 
Dean of the N. E. Jewelers’ Institute, Milford, 
Mass.; Address, Mr. Jas. H. Noyes, Jewelers’ Se- 
curity Alliance, New York City. Question box, 
in charge of E. R. Jackson, Tilton, N. H. Elec- 
tion of Officers. New Business. 

7.30 Pp. M. Banquet. Address, Dr. Willard 
Scott, Brookline, Mass.; Address, Mr. Elmer E. 
Knight, Boston, Mass., ‘‘Sociability in Associa- 
tion Work.” Music, Singing, Dancing. 


TUESDAY, MAY 24 
Ladies’ Program 


10.00 a. M. Inspection of the largest cotton 
factory in the world. 

2.00 p. M. Trolley trip to Uncanoonus Mt. and 
up the inclined railroad to top of mountain. 

7.30 Pp. M. Banquet. 








Birmingham, Ala. 





W. G. Bromberg of Bromberg & Co., has 
been confined in bed from an operation 
for the past week. 

C. F. Cross, the retiring president of the 
Alabama Retail Jewelers’ Association, is to 
be in town for a few days this week, as is 
also E. M. Doering, the secretary. 

The jewelers of Birmingham, who at- 
tended the Alabama Retail Jewelers’ Asso- 
ciation, gave a banquet in honor of Louis 
Hausmann of New Orleans, on May 12. 

J. C. Mickelbora of Marion, Ala. and 
J. B. Keyes, Hartselle, Ala., passed through 
here enroute to Gadsden for the convention 
of the Alabama Retail Jewelers’ Associa- 
tion. - 

Bromberg & Co. produced a_ special 
design for medals, which was awarded 
on Sport Day, May 13, for the elementary 
schools of Birmingham. They have manu- 
factured 50 gold, silver and bronze medals 
which were on display in their show windows. 








A voluntary petition in bankruptcy has 
been filed by the Universal Jewelry Co., 
Rochester, N. Y. The assets are about 
$6,000 and the liabilities $15,000, 
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Miss Anne Hartdegen, daughter of 
Mr. and Mrs. Charles Hartdegen, 362 
Summer Ave., will be married on June 10 
to Dr. Girard F. Oberrender, of New 
York, formerly of South Orange. 

Mrs. Frank Holt, of 54 Girard PIl., 
will leave in June for Portland, Ore., 
to spend several months. Her son-in- 
law and daughter, Mr. and Mrs. J: H. 
Lyon, will open their Summer home at 
Belmar about June 15. 

Incorporation papers have been filed 

for the Eagle Watch Case Co. The 
registered agent is Elmer T. Weight. 
The capital stock is $25,000. The incor- 
porators are Heiman Lowenstein, Elmer 
T. Weight and Adolph Ohner. 
- Joseph Schwartz, a jeweler at 175 
Broome St., reported to the police that 
thieves had removed a pane of glass 
from a rear window in his store and had 
taken more than $500 in jewelry and $53 
in cash. Detectives are working on the 
case. 

J. Austin Granbery, of the J. Austin 
Granbery Co., manufacturing jewelers at 
11 Kirk Pl, has returned from a trip 
in the interest of his concern which in- 
cluded visits to the trade in Boston, 
Springfield, Albany, Troy, and some of 
the other larger cities en route. 

Louis V. Aronson, president of the Art 
Metal Works, will head a body of 80 
persons who will welcome Dr. Chaim 
Weizmann, president of the World Zion- 
ist movement, and Dr. Albert Einstein, 
scientist and author of the Theory of 
Relativity, when they visit Newark on 
May 24. 

A. Archibald, president of the Archi- 
bald-Klement Co., manufacturer of silver 
deposit ware at East Kinney and 
Orchard Sts., and a member of the New- 
ark City Commission, is general chair- 
man of the Eagles convention committee, 
which has charge of the local arrange- 
ments of the National Convention of 
Eagles, which will be held in Newark 
during the week starting August 8 and end- 
ing August 13. 

In an effort to stimulate the advertis- 
ing campaign being conducted by the 
National Jewelers’ Publicity Association, 
a number of Newark manufacturers are 
sending out invitations for a luncheon at 
which the plans and purposes of this 
campaign for the coming year will be 
discussed. The luncheon will be held 
tomorrow (Thursday), 1230 Pp. m., at 
the Downtown Club, Newark, and will 
be attended by many local manufacturers 
as well as a few prominent jewelers from 
New York. The arrangements for the 
luncheon are being made by P. J. Coffey. 
The invitations sent out bear the names 
of Baker & Co., Day, Clark & Co, 
Durand & Co., Jones & Woodland, Kohn 
& Co., and J. A. & S. W. Granbery, who 
will act as hosts. 

Alexander Archibald, who has been a 
member of the Newark City Commis- 
sion, and as such had charge of the 
finances of the city of Newark, was fe- 
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elected at the city election last week, 
winning third place out of a field of 10, 
the five polling the highest number of 
votes constitute the new commission. 
Former Mayor Raymond, who was also 
a member of the commission just ex- 
piring, won first place easily, and is 
therefore entitled to act as mayor if he 
wishes to. He had rather keep the de- 
partment which he held during the past 
term to complete certain projects he has 
commenced. Commissioner Brennan, 
the second high man on the new com- 
mission, also wants to continue at his 
old post. It is thought now that Mr. 
Archibald will be chosen mayor by his 
fellow members on the board. Mr. Archi- 
bald is president of the Archibald-Kle- 
ment Co., manufacturer of silver deposit 
ware located at East Kinney and Orchard 
Sts. 

Preparations are being completed for 
the coming convention of the New Jer- 
sey Retail Jewelers’ Association. The 
convention will be held at Asbury Park 
on June 5 and 6, and the Coleman House 
will be the headquarters. This will be 
two weeks later than the convention last 
year. The program committee has in- 
vited its speakers but is not ready to 
make announcement of the speakers yet, 
as final word has not been received. 
Announcement will be made soon. The 
retailers invite all retailers, wholesalers 
and manufacturers to attend the conven- 
tion. The jewelers in this section of the 
State will go by automobile, as has been 
customary for several years. The chair- 
men of the various convention commit- 
tees are as follows: Hotel, George J. 
Busch, Newark; badges and _ banner, 
Frank Thorwarth, Elizabeth; tickets, A. 
J. Jaeckle, Jersey City; banquet, A. W. 
Cornelius, Asbury Park; program, Rich- 
ard P. Hartdegen, Newark; speakers, 
Conrad J. Brotherly, Newark; reception, 
C. W. Bowman, Somerville, with, whom 
is associated George J. Busch, Newark, 
and James Wheeler, Salem. 








Harrisburg, Pa. 





Maurice Rothstein, Johnstown, Pa. a 
member of the Lippman’s Co., Inc., was in 
Harrisburg last week. 

L. Kamsky, 26 N. 3d St., a prominent 
wholesale jeweler of this city, will return 
from Europe in the early part of June. He 
is now in Antwerp. 

Cards for the wedding of Miss Mary 
Ellen Hutman and Reed McCarty of Sun- 
bury, have been issued by Mr. and Mrs. 
George A. Hutman, 1703 N. 3d St. Mr. 
Hutman is a prominent uptown jeweler. 
The wedding will be solemnized Monday 
evening, May 30, in the Second Reformed 
Church, with the Rev. Alfred Sayres offici- 
ating. Miss Hutman is a graduate of 
Central High School, class of 1916, and a 
member of the C. A. O. Society. Mr. Mc- 
Carty, who is a son of Mr. and Mrs. Martin 
C. McCarty of Williamsport, is a gradu- 
ate of the Williamsport High School and 
was a former assistant secretary of the 
Harrisburg Chamber of Commerce. He is 
now secretary of the Sunbury Chamber of 
Commerce. 
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down. Wholesale prices have come 
down. But retail prices cannot follow 


as long as rentals remain exorbitant, 

“If ‘Main St’—be it Fifth Ave, op 
Chestnut St., Michigan Ave. or Charles 
St.—is not willing to assume its share 
of the price reduction, then ‘Main St? 
must be moved elsewhere.” 


Whether or not the solution of this 
difficulty is as clearly in the hands of the 
retail merchants as the Ledger seems to 
believe, is a question that will undoubted. 
ly produce discussion and maybe some re. 
sult. In any case there is much in the 
suggestion well worthy of consideration by 
the retail merchants in all lines and par- 
ticularly jewelers. It at least opens a 
new avenue of thought to the retailers now 
puzzled as to the problem that confronts 
them and may give new hope to those 
who feel they were helpless victims of con- 
ditions over which they had no control, 











Mrs. William May, wife of a manufac- 
turing jeweler, is recovering following a 
successful operation. 

W. G. Snellbaker, a retail jeweler for- 
merly of Elmer, N. J., has moved to 
110 Third Ave., Pitman, N. J. 

C. H. Wright, manager of the watch 
department of Aisenstein & Gordon, 712 
Sansom St., has returned from a business 
trip to New York. 

The Art Enameling Co. and Hyman 
Caplan, a manufacturing jeweler, have 
completed remodeling their joint office 
in the rear of 727 Sansom St. 

The material firm of Charles H. 
O’Bryon & Co. moved from 735 Sansom 
St. to 727 Sansom St., over the week end 
of May 14 and 15 and opened for busi- 
ness in the new store on Monday, 
May 16. 

Among the many buyers noted in the 
city recently have been Mrs. E. C. Mor- 
rison, Millville, N. J.; Mrs. R. F. Lam- 
phere, Ambler, Pa.; M. K. Laudenslager, 
Souderton, Pa., and A. W. Wolfe, Col- 
lingswood, N. J. 

Joseph B. Bechtel, of Joseph B. Bech- 
tel & Co., 729 Sansom St., has returned 
from attending the National Wholesale 
Jewelers’ Association convention at West 
Baden, Ind. Upon his return trip he 
visited friends in Ohio. 

William Sutton, of the jewelry depart- 
ment of Strawbridge & Clothier, has 
been elected treasurer of the Independ- 
ent Citizens League of Collingswood, 
N. J. The league is a civic and political 
organization for better government. 

A. Schmidt, a retailer for many years 
at 625 Poplar St., is rowing bow oar in 
the Fairmount Boat Club centipede crew 
this year. Mr. Schmidt is 60 years old 
and as vigorous as many a younger oars- 
man on the Schuylkill River. He is also 
treasurer of the club. 
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Virgilio A. R. Fernandez, jeweler, New 
Bedford, has filed a petition in bankruptcy. 
The liabilities are $2,198 and the assets 

4, 
rc, involuntary petition in bankruptcy 
has been filed against the Essayan Jewelry 
Co, Boston, at the instance of three 
creditors whose claims aggregate $4,292.52. 

A charter of incorporation has been 
granted to the Trinity Mfg. Co., Taunton, 
silverware and novelties. The capital is 
$95,000 and the incorporators are D. Leo. 
Burke and Matthew J. McClarence, of 
Taunton and Joseph W. Falvey, of Beach- 
mont. 

The sixth annual tournament of the New 
England Jewelers Golf Association is to 
be held at the Pittsfield Country Club 
June 23-4. Besides the various golf 
games the programme will include a 
banquet, speeches by distinguished officials 
and jewelers and outdoor entertainment. 
The committee in charge consists of William 
J. Allsopp, William A. Robinson, Albert 
M. Kohn, Lawrence Eaton, J. Parker Ford, 
Thomas Nally, Walter H. Harris and 
Frederick Lapham. Elmer E. Knight, the 
president, urgently requests all those plan- 
ning to attend to notify him at the Jewelers’ 
building, Boston, without delay, so that 
hotel accommodation may be arranged. 
Several valuable prizes will be offered by 
jewelers for those winning the golf tourna- 
ment. 

Alanson Bigelow, Jr., president of Bige- 
low, Kennard & Co., with Mrs. Bigelow, 
has returned from an extensive trip through 
European countries, including France, 
Czecho-Slovakia, Germany and England. 
His observations lead him to the conclu- 
sion that European countries generally are 
suffering from fear and distrust of one 
another and that they need to forge new 
chains of friendship and good will. They 
must join hands and rise together. The 
situation over there is reflected in the United 
States where factories are idle or running 
on part time because European countries, 
with depreciated currency, cannot afford to 
place orders with the United States. One 
of Mr. Bigelow’s purposes in going to 
Germany was to secure goods for the trade 
which are not seen here, porcelains, china 
and picturesque patterns of low quality 
silver. He says the German prices were all 
right, but that the Allies have added a 
50 per cent burden to check German export 
business. 
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John E. Tweedy left Monday for Con- 
necticut where he will spend the Summer. 

Frank A. Brown was elected. president 
of the Whiting & Davis Athletic Association 
last week. 

John L. Thompson spent the week-end at 
the Cape making arrangements for the 
opening of his Summer residence. 

The annual election of officers of the 
Board of Trade was put over until June. 
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An effort is being made to have Theron 
Curtis of the T. I. Smith Co. consent to a 
re-election as president. 

J. J. Sommer attended the convention of 
the National Wholesale Jewelers held re- 
cently in West Baden Springs, Ind. 

Charles A. Whiting, of the Whiting & 
Davis Co., played the part of host to the 
players of all four teams in the Twilight 
league, the managers and the owners of the 
shops, on Tuesday night of this week when 
he tendered them a supper in the Whiting 
& Davis restaurant in Plainville. The 
league opens Wednesday night with the 
Whiting & Davis Co. team playing the 
Knights of Columbus. The Dominick & 
Haff team will play the Mason Box Co. 
team on Friday evening. A silver trophy 
has been donated by Mr. Whiting to be 
presented to the winning club. 











T. G. Frothingham 
& Co., is in Chicago on business. 

George K. Webster had a relapse last 
week and is in a very critical condition. 

Robert F. Scholz, of this town, has 
been engaged to represent the Frank L. 
Wilmarth Co., of Providence. 

Charles Sherman has returned from 
Florida, where he went to be with his 
mother, who died last week. 

The local firms who have branch fac- 
tories in Canada report that they are ex- 
ceedingly busy with export orders. 

Willis H. Payson, who has been ill with 
rheumatism, is much improved and will 
soon be able to take the road again. 

James Kelley and Edward Regrovers, 
of Doran, Bagnall Co., are in New York 
this week in the interests of that concern. 

Roswell Blackinton, of R. Blackinton 
& Co., has returned from North Carolina, 
where he spent the Winter for his health. 

Mayor Phillip S. Brady is endeavoring to 
have the New Haven company restore the 
early morning train from Providence on 


which the jewelry employes formerly 
traveled. 

Dominick & Haff have entered a 
team in the Twilight baseball league. 


The firm has donated a complete set of 
uniforms to the team and will co-operate 
in assisting them to have a successful 
season. 


The report that the local manufacturing 
concerns were to close the entire month of 
July has been declared false by the various 
firms. Factories are planning the unusual 
week’s vacation, required for the inspection 
of boilers. 

Miss Bessie D. Barnett and William 
Wemmell were united in marriage at 
Blackstone, Mass., last Wednesday eve- 
ning. Mr. Wemmell is purchasing agent 
for the Webster Co. and well known 
among the trade. 

Ansel L. Sweet, a retired jeweler, last 
Wednesday observed his 85th birthday and 
also his 50th anniversary as a member of 
the Knights of Pythias. He was tendered 


a reception by the Eureka lodge, Knights 
of Pythias, of Attleboro. 
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Friday, the 13th, was indeed a “Black 
Friday” for the jewelers last week. At 
ll a. M. an electric light pole burned and 
all the power in the city was shut off until 
late in the evening. Many factories which 
use electricity as power were obliged to 
close down. 

The directors of the Chamber of Com- 
merce held a meeting last Friday evening 
and elected William H. Saart as president. 
Mr. Saart was reluctant over accepting the 
position and agreed only after Harold E. 
Sweet and William L. King, the two past 
presidents of the Chamber, assured him of 
their co-operation. 








Notes from the South. 





Sibold Bros. have bought out the jewelry 
store of J. M. Wilkerson & Co. in Lewis- 
burg, W. Va., and will continue the business 
at the old stand. 

Paul N. Nefflen has moved his jewelry 
store from the rooms in the Poling building 
to the rooms formerly occupied by the 
Overland agency on 3d St., Elkins, W. Va. 

L. A. VonCourt, a jeweler in Princeton, 
W. Va., is having a two-story brick addition 
built to the Royal theater property he 
owns. The upper floor will be used for 
offices and he will occupy the ground floor 
with a handsome jewelry store. 

Norman J. Barrick, who is associated 
with his brother, Harry M. Fisher, in the 
jewelry business at 121 N. Queen St., Mar- 
tinsburg, W. Va., and Miss Ruth Oliver, 
also of that city, surprised their friends by 
going to the home of the bride’s brother, 
Rev. John E. Oliver, Jr., in Dayton, O., 
where they were married. Rev. Oliver per- 
formed the ceremony. 

The Jacob F. Perelman jewelry store at 
129 E. Washington St., New Castle, Pa., 
was entered and robbed of jewelry of the 
value of $1,000. Entrance was gained from 
the roof through the skylight. After 
breaking through the skylight the burglars 
fastened a rope to one of the iron bars and 
slid down this into the store. They made 
their exit through a rear door, the lock 
of which was broken from the inside. The 
safe, which contained the more valuable 
stones and pieces of jewelry, was unmo- 
lested. The missing valuables consist of 
watches, rings, stickpins, etc., which were 
taken from the show cases. The burglary 
is believed to have been the work of ama- 
teurs. 

The remains of F. J. Anderson of Bel- 
laire, O., well known jeweler of Wheeling, 
W. Va., were recovered in the Ohio River 
at Woodland, 32 miles below Wheeling, 
nine weeks after he ended his life by leap- 
ing from a bridge at Wheeling. He left 
notes bidding goodbye to his wife and 
friends, but following the finding of his 
coat on the bridge, containing the notes, it 
developed Anderson had a short time be- 
fore been indicted in the Federal Court at 
Steubenville, O., on a charge of sending ob- 
scene matter through the mails, and this 
created doubt as to whether he really ended 
his life or had left for parts unknown. The 
indictment charged Anderson with dealing 
in obscene postcards manufactured in Spain. 
In a note to a friend, Anderson said he had 
been caught short in the stock market, had 
lost all his money. 
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Why Sell the Best Watches and 


Use Imitation Materials 
in Repairing Them? 


Your reputation is as much at stake in the one 
transaction as in the other. 


Why not be genuine all through? 


Genuine materials are standard in size and quality. 
They are interchangeable and when you replace a 
damaged part with new material from the factory 
the watch is of the same high quality as before. 


This is not the case when imitation materials are 
used. They are not standard and the quality is 
open to question. Besides, they cause you more 
trouble and annoyance than you save in the dif- 
ference in cost. 


Why not increase your satisfaction and get better 
prices for your watch work by using the genuine 
materials when repairing [llinois-Springfield 
Watches? 


Your material jobber will be glad to supply you 
with them. A new net price list will be sent upon 


request. 


ILLINOIS WATCH COMPANY 
Springfield 
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Chicago Notes. 





D. I. Rogow, New York, pearl importer, 
spent a few days here recently. 

Mack M. Burnstine, diamond broker, St. 
Louis, was in Chicago on business last week. 

Paul W. E. Wittstein, Heyworth building, 
returned last week from a short business 
trip. 

Take Levine was in Chicago last week. 
Jake had entirely recovered from the con- 
yention. 

S. N. Sandfelder, of the D. F. Briggs Co., 
is making a business trip to the cities of the 
northwest. 

Harry Doelling, buyer for the S. A. Rider 
Co. left last week for a business trip to 
New York. 

Victor B. Hume, manufacturers’ repre- 
sentative, just returned from a trip through 
the northwest. 

C. T. Gustafason of the C. H. Knights- 
Thearle Co., is spending a few days in the 
east on a pleasure trip. 

Morris Levy of Morris Levy & Co., South 
Wells St., is spending a few weeks in the 
eastern jewelry markets. 

F. E. Bleuher of the William L. Gilbert 
Clock Co. returned last week from a trip 
through the middle west. 

J. J. Sommer called on the trade here 
before returning east after attending the 
convention in West Baden. 

Alfred Bemsobat, manager of the Cuban 
ofice of F. H. Noble & Co., has returned 
home after a short visit here. 

A. J. Shield, representing Scott Bros., job- 
bers, is now making a trip for this concern 
through the State of Wisconsin. 

The American Silver Co. has moved from 
806 to 510 Silversmith building, where it 
will have more room to operate in. 

Bert Nordman of Nordman & Owrich of 
San Francisco, stopped here for a few days 
last week on his way from West Baden. 
Miss Cowan, jewelry buyer for the Mar- 

shall Field & Co. retail store, has returned 
to Chicago after several weeks in the eastern 
markets. 
; Simmons & Zawolkow, Columbus build- 
ing, have installed all new machinery in their 
plant and are in a position to turn out work 
promptly. 

Henry G. Thresher of the Waite-Thresher 
Co., was in Chicago a few days last week 
visiting the Chicago office and friends in the 
trade here. 

Edward Lehman of the Edward Lehman 
Jewelry Co., Denver, spent several days in 
Chicago on his way home from the conven- 
tion.at West Baden. 
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D. F. Christie of the Elgin Engine Turn- 
ing & Engraving Co., and Sam Brunswick 
of the Bruns-Mill Co., Pittsfield, Ill., visited 
the trade here last week. 

Sigmund Thein, jobber, with offices in 
the Heyworth building, left last week for a 
trip through his western territory and ex- 
pects to return in about six weeks. 

The Floyd Jewelry Co. has opened a new 
store at 704 Broadway, Columbia, Mo. T. L. 
Floyd, who has the management of the store, 
recently came from Fort Valley, Ga. 

The Alvin Silver Co. has moved down 
from the eighth to the fifth floor in the 
Silversmith building, where the concern will 
occupy the same amount of space as before. 

Miss M. L. Waite of the Providence office 
of the Martin-Copeland Co., visited the Chi- 
cago office recently on her way home from 
Bedford, Ind., where she has been visiting 
relatives. 

T. Finley Wylie of Leonard Krower & 
Co., New Orleans, visited his many friends 
here last week, and then left for Boston and 
New York, where he will combine business 
with pleasure. 

M. A. Mead, who has been enjoying him- 
self at his Winter home in Florida for the 
past few months, is now driving home by 
motor. He is expected in Chicago the first 
of next week. 

Sol Hess of Rettig, Hess & Madsen, has 
recently snapped his fingers at the landlords 
in Chicago and purchased a beautiful home 
in Homewood, IIl., one of the attractive sub- 
urban towns of Chicago. 

M. P. Peck, representing J. W. Forsinger 
& Co., returned last week from a trip 
through the north and northwest. A. J. 
Wingblade of this house left last week on 
his trip to the southeast. 

Emanuel Maltz has sent word to his office 
in Chicago that he was able to get his family 
out of Russia, and they have all left for a 
pleasure trip through South Africa, and ex- 
pect to arrive home about Aug. 1. 

The Derlacki-Weber Co., manufacturers 
of platinum mountings, which had been 1o- 
cated in 101 Garland building for several 
years, has taken larger quarters on the 
13th floor of the same building, made nec- 
essary by the expansion of the business. 

Gus Weinfeld of the Block-Weinfeld Co.. 
is making a two weeks’ business trip through 
Wisconsin, showing, in addition to his regu- 
lar line, a “sideline” which he claims is a 
great success. Bernard Drach is now mak- 
ing a trip for this concern through Michi- 
gan. 


Baker & Co., 5 S. Wabash Ave., are en- 
larging their facilities in this city to better 








take care of the trade. A great many ar- 
ticles, such as wedding ring blanks, were 
formerly ordered from the factory but now 
a complete line of all supplies are carried 
here. 

While Milton Pense, retail jeweler in the 
Heyworth building, accompanied by his wife, 
were enjoying the thrills of a western bandit 
movie picture one evening last week thieves 
“jimmied” the window of their home, 7131 
Paxton Ave., and took about $100 worth of 
jewelry samples he had taken home with 
him. Apparently nothing else in the house 
was disturbed. 

New and old tenants of the Silversmith 
building are having their troubles at this 
time. The building trades lockout has 
caught all of them. Almost the entire build- 
ing was being remodeled and there is hardly 
an office that is inhabitable at this time. 
The Alvin Silver Co., American Silver Co., 
Benjamin Allen & Co., Gilbert Clock Co. 
and William A. Rogers are among the prin- 
cipal concerns affected. 

Gordon & Co. is the name of a new whole- 
sale concern which has recently opened for 
business in suite 605 Hartford building, 8 
S. Dearborn St. The firm consists of 
George Gordon and his son, David B. Mr. 
Gordon has been in the wholesale business 
here for the past 45 years except for the last 
few years, since he retired from the firm of 
Gordon & Morrison. David Gordon has 
represented several firms on the road and is 
familiar with the business in every way. 
Last week they purchased the entire stock 
and fixtures of Julius Saltzberg, 101 S. 
Wells St., who has retired from business. 

It seems to get them all in time. Thomas 
J. Dee, who for years has declared that the 
two great evils in trade are golf playing 
and gum chewing, now has a very bad 
case of “golfitis.” The bug bit him while 
he was spending the Winter in Florida. One 
day last week, Harry Radix and Tom 
McMahon, of the Thomas J. Dee Co., took 
him to the Bob-O-Link Club, where the 
three and Dewy Weber, Chicago District 
Golf champion, made up a foursome. Mr. 
Dee lost less than a dozen balls and at the 
end of the game claimed he could make 
more strokes on any course than any two 
men who play. It is evident that in the 
jewelers’ tournaments this year men like Al 
Sproehnle, Sol Hess and Manny Adler will 
have to look to their laurels. T. J. Mont- 
gomery is now studying up on the handicap. 

Friends of Harold K. Green have been 
wondering why he has been making so many 
trips to Providence the past year. The at- 
traction was Miss Eva Perry, but who 

(Continued on page 123.) 
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changed her name to Mrs. Green last week. 
Mr. and Mrs. Green are expected in Chicago 
in about two weeks. 

William C. Penfold of F. H. Sadler & 
Co., left last week for his eastern territory. 

Dave Goldstone and V. F. Leseritz of the 
Blauer-Goldstone Co., are on a short business 
trip. 

Paul Gordon recently opened up a retail 
jewelry and optical store at 820 Exchange 
Ave. 

Fred C. Strang of L. H. Schaefer & Co., 
started out last week for a trip through 
Michigan. 

Henry E. Hart of Harwood & Hart, New 
York, spent a few days here calling on the 
trade on his way east. 

Herbert Bliss, representing A. A. Green 
of Providence, spent a few days here last 
week calling on the trade. 

S. R. Ward, representing Hamilton & 
Hamiiton, Jr., has left for a trip through 
Michigan, Indiana and Ohio. 

Miss Lawrence, jewelry buyer for Chas. 
A. Stevens & Bros., has just returned from 
the jewelry markets in the east. 

F. S. Gilbert of F. S. Gilbert & Co., N. 
Attleboro, Mass., spent a few days here 
last week calling on the trade. 

Gus Strandberg of Sykes & Strandberg, 
was in Chicago a few days last week visit- 
ing his many friends in the trade. 

C. W. Thomas, manager of the Chicago 
office of Allsopp Bros., just returned last 
week from the north and northwest. 

Steve Leubusher and W. C. Schumann, 
jobbers in the Kesner building, left last 
week for their respective territories. 

Henry F. Cook of Joseph Fahys & Co., 
spent a few hours here visiting the Chicago 
office enroute from the Pacific Coast. 

A. L. Fuller, Chicago manager for the 
Towle Mfg. Co., just returned from Atlanta, 
Ga., where he has been visiting his brother. 

Wolf Guberman has sold out his retail 
store at 726 W. Madison St. and has gone 
into the tailoring business at 1556 E. 63d 
St. 

W. J. West, who has been assistant buyer 
for “The Fair,” has resigned and is now 
buyer for J. L. Brandeis & Sons of Omaha, 
Nebr. 

Sam Schwartz has given up his whole- 
sale diamond business at 5 S. Wabash Ave. 
and has opened up a retail store at 805 F. 
63d St. 

E. V. Wendell, president of the Western 
Watch Case Co., and family, left last week 
for a pleasure trip to New York and Atlan-: 
tic City. 

J. W. Heckman of the Becker-Heckman 
Co., has returned from Knoxville, Tenn., 
where he combined business with pleasure 
for a week. 

George Weidig, Chicago manager for 
Joseph Fahys & Co., started on a trip west 
last week and will take in all the large cities 
to the Pacific Coast. 

E. A. Moore, representing the R. F. Sim- 
mons Co., returned last wek from his Coast 
trip and after spending a few days here left 
for the middlewest. 

The Arthur Strauss Co. have moved 
from 105 W. Madison St., to room 411 
Mallers building, where the concern has a 
much nicer location. 
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Gus Verboomer of the Arthur Strauss 
Co., wholesale jewelers in the Mallers 
building, has left on a six weeks’ business 
trip through the east. 

C. H. Knights of C. H. Knights-Thearle 
Co., is spending a portion of each day at 
his office now after being out several weeks 
on account of sickness. 

Joseph S. T. A. Finn, diamond buyer for 
Despres, Bridges & Noel, is on a special 
trip through several States, carrying a well 
assorted line of diamonds. 

The Central Watch Co., formerly of 
room 709 Mallers building, has been able 
to secure larger quarters on the fourth 
floor of the same building. 

Krengel Bros., diamond importers, have 
moved from the tenth floor of the Mallers 
building, to larger quarters on the sixth 
floor of the same building. 

Harry Lesch, of the Lesch & Lewis Co., 
left last week for the middle west and 
Phillip W. Simons, representing the same 
concern, left for the middle east. 

A. L. Dueber of Dueber Watch Works, 
Canton, O., came over to Chicago last week 
to receive his degree as associate member of 
the Golden Roosters of Chicago. 

E. W. MacAllister of the Irons & Russell 
Co., spent a few days here visiting the Chi- 
cago office and friends on his way home 
from the convention at West Baden. 

The Eagle Watch Co., doing watch- 
work to the trade, has removed from room 
701 to room 534 of 127 N. Dearborn St., 
where the concern has larger quarters. 

Oscar Hoberg of Sioux City, Ia., spent a 
few days here last week on his way home, 
after visiting his son who is a student at 
the Culver Military School, at Culver, Ind. 

J. H. Heiman and family of Cleveland, O., 
spent a few days here visiting their friends 
and also making a visit to his old time 
friend, Sol. C. Eppenstein at Elgin, Ill. 

Ernest Block, representing Louis Stern & 
Co., left last week for an extensive trip 
through his western and Pacific Coast terri- 
tory and will return to Chicago about July 
1. 

Emil Braude of Emil Braude & Sons, ac- 
companied by his wife, returned last Fri- 
day from West Baden, where they attended 
the convention and spent several days visit- 
ing the resort. 

C. J. Roehr, vice-president of the Bassett 
Jewelry Co., arrived in Chicago last week 
and will visit his many friends and the Chi- 
cago office for the next two weeks, before 
returning home. 

P. J. Eppenstein of the Elgin American 
Mfg. Co., has left for an extended trip to 
the Pacific Coast. He will visit all the large 
cities and expects to return to Chicago in 
about two months. 

Charles Marshall, Earl Marshall and J. 
K. Marshall, who with their wives motored 
to West Baden for the convention, returned 
to Chicago last week after spending several 
days at the well known resort. 

Ericksen & Hinterleitner are now settled 
in their new quarters in the Silversmith 
building, where they were able to secure 
additional space. This firm formerly was 
located in the Powers building. 

Fruer & Schmoll, who opened a new 
wholesale house here last January, have 
found it necessary to have more space and 
have moved from room 403 Goddard build- 
ing, to suite 403 of the same building. 
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Mrs. Esther Rushmere of the Rushmer 
Jewelry Co., Pueblo, Colo., visited friend 
in Chicago last Thursday while enroute 
home from an extended business and plea. 
sure trip to New York and other easter 
cities. 

Ed. Cain & Co., jobbers, have moved 
from room 604 Mallers building, to Suite 
811, where they have much larger quarters 
Immediately thereafter Mr. Cain announced 
his engagement to Miss Fae A. Shafton of 
this city. 

H. S. Slavin & Co., manufacturing jewel, 
ers, who have been located at room 51} 
Mallers building, have moved into larger 
quarters in the same building where they 
ate able to take care of their expansion jy 
business. 

Paul G. Storm of Storm & Cummins 
1005 Commerce St., Dallas, Tex., spent 3 
few days here last week. Mr. Storm, who 
represents the Reed & Barton Co. in the 
south, formerly traveled from the Chicago 
office and has a host of friends here. 

Leo Feldstein & Son have moved from 
room 1619 Mallers building to room 910 in 
the same building where they were able to 
get more space. They have equipped their 
shop with all new machinery and are able 
to take care of all their additional business, 

G. A. Soden & Co., who recently pur. 
chased the six story building at Franklin 
and Randolph Sts., have now removed 
from their former location at 910 S. Michi- 
gan and occupy the entire third, fourth, 
fifth and sixth floors of the new building. 
The building has been completely remod- 
eled and is one of the best equipped and 
furnished jewelry houses in the country. 

Announcement has been made that a new 
jewelry store will be opened in Davenport, 
Ia., about Aug. 15. The building is now 
being remodeled for the business and the 
order for the fixtures placed. It will be one 
of the very attractive retail stores in the 
State. The business has been incorporated 
for $25,000 and will be managed by Newton 
Quinn, now of Muscatine, Ia. The name of 
the firm is Volger & Quinn. Mr. Volger 
will continue to operate the business of 
George H. Volger in Muscatine. 

On Sunday of last week the local officers 
and the managers of the 12 branch stores of 
Olson & Ebann Co., installment jewelers, 
assembled in Chicago and left for Rock- 
ford, Ill., on a special car for their regular 
Spring convention of managers. At the 
station in Rockford they were met by a 
reception committee, consisting of . the 
mayor and other officials. The morning 
was spent at Camp Grant and other points 
of interest in the city. Luncheon and the 
evening banquet were held at the Rock- 
ford Athletic Club and after the banquet 
the business sessions were held. On behalf 
of the managers, Axel Hammerberg, 
manager of the Rockford store, presented 
Clarence Olson and Carl K. Ebann with 
copies of marine paintings by Charles E. 
Hallberg. The banquet room was_hand- 
somely decorated and the table was in the 
form of a key. This was pronounced’ as 
the most elaborate and successfully carried 
out meeting ever held by this organization. 
In a few years this company has grown 
to be one of the very largest of its kind 
in the country and they announce that two 
new stores will be opened in the near 
future, one at Anderson, and one at Evans 
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yille, Ind. The next meeting will be held in 
Chicago in November. 

F. A. Haller, representing the Ostby & 
Barton Co., returned last week from a trip 
through the west. 

Dave Engmark of the C. & E. Marshall 
Co., is spending his two weeks remodeling 
his ‘home at Aurora. 

Clarence Olson spent a few days last 
week at his Summer home the “Al ’O Dele” 
at Grand Beach, Mich. 

F. Bucklin, jewelry buyer for Carson, 
Pirie, Scott & Co., retail, has just returned 
from the eastern markets. 

Ed, Swartchild of Swartchild & Co., has 
returned from California, where he and his 
family spent the past eight weeks. 

Straka & Kaye, manufacturing jewelers, 
have moved from room 520 Stewart build- 
ing, to room 1511 Masonic Temple. 

The Universal Jewelry & Buckle Mfg. 
Co. has moved from 1207 Reliance building 
to larger quarters at 709 Mallers building. 

John Huebner of E. Huebner & Son, 
Newark, N. J., spent a few days here last 
week calling on the trade and visiting his 
friends. 

The “R. & R.,” manufacturing jewelers, 
moved from 604 to 606 Mallers building, 
where they were able to secure larger 
quarters. 

E. C. Delmar, Chicago manager for the 
Seth Thomas Co., has just returned from 
New York where he has been taking care 
of business. 

Jaffe-Martine & Zawolkow, manufacturing 
jewelers, have moved from 502 Heyworth 
building, to 1512 Masonic Temple, where 
they were able to secure additional space. 

H. E. Kirchhoff, Peoria, Ill., was in Chi- 
cago last week purchasing goods and equip- 
ment for a new store he is opening at 430 
Main St., in addition to his present store. 
C. L. Rogers, watchmaker with offices 
in the Heyworth building, has proved to 
his friends that he is also a good carpenter, 
as he has just completed building a garage 
for his flivver. 

Sydney Y. Ball, president of the Norris, 
Alister-Ball Co., who has been spending 
several weeks with his family in California, 
has returned to Chicago and is again at his 
desk ready for work. 

Alexander R. Krause, manufacturing 
jeweler, has removed from 14 W. Wash- 
ington St. to room 1620 Masonic Temple, 
where he has enlarged his facilities for 
taking care of his trade. 

Erwin Schuman, formerly connected with 
the Holsman Co., has entered the wholesale 
business under the name of The Schuman 
Novelty Syndicate, and will have his office 
at 1202 Heyworth building. 

Sam Bemash, pawnbroker, who has been 
located at 15 S. Clark St., for the past 20 
years, is retiring from business. He has 
moved his pledges and stock to the Hunter 
building, where he wil! dispose of them 
gradually. 

Among the out of town buyers calling 
on the wholesale trade here last week 
were: Mr. and Mrs. F. A. Vogt, Misha- 
waka, Ind.; R. L. Jenkins, Amboy, IIl.; 
Henry Birkenbusch, Pekin, Ill.; Howard 
E. Ravencroft, Antigo, Wis.; F. L. Weakly, 
Lowell, Ind.; L. G. Meyerding, Oklahoma 
City, Okla.: Mr. Possin of Boszhardt & 
Possin, Milwaukee, Wis.; E. F. Doering of 
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E. F. Doering Jewelry Co., Waupin, Wis.; 
Aubrey Lindsley of J. Bolland Jewelry 
Co., St. Louis, Mo.; A. D. Miller, Naper- 
ville, Ill.; R. E. Woodward, Sandwick, II1.; 
R. H. Knapp, Pola, Ill. 

While Emil Noel had his car parked at 
Grant Park one day last week, someone 
placed a cartridge under a stone, under one 
of the wheels of his car. It was fortunate 
for Mr. Noel that he discovered this before 
backing his car out. 

I. Siegel, manufacturer of platinum 
mountings, has moved from room 1301 
Mallers building, to room 710, where he 
will have larger quarters. Ernest E. Mezei 
has moved from 502 Heyworth building to 
share space with Mr. Siegel. 

R. A. C. Jenkins, retailer at 410 E. 31st 
St., has had his store leased over his head 
by his landlord because he refused to sign 
up at the new rental. He is now having 
the Tenants’ Protective League look after 
it, and is patiently awaiting the outcome. 
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Mr. and Mrs. N. R. Fuller have re- 
turned from West Baden, Ind. 

Jack Lieberwitz, of St. Joseph, Mo., 
who was shot by a highwayman several 
weeks ago, is still in the hospital. 

F. C. Robinson has taken a position 
with the Knaul-Cuthbert-Munn Jewelry 
Co. He will travel through Nebraska, 
Iowa and the northwest. 

W. L. Little, one of the travelers for 
the Knaul-Cuthbert-Munn Jewelry Co., 
and L. J. Baker, of the Hoefer Jewelry 
Co., are motoring to New York. 

W. G. Glick and son, of Junction City, 
Kans., were in the city May 4. They 
enjoyed a game of golf with George H. 
Edwards, of the Edwards-Ludwig-Fuller 
Jewelry Co. 

V. G. Cuthbert, of Knaul-Cuthbert- 
Munn Jewelry Co., has finished his 
Spring trip and has gone to Maine for 
a fishing trip. Later he will visit Star 
Lake, Wis., where he spends about a 
month every Summer. 

Among the recent visitors in the city 
were: W. L. Sloan, Moran, Kans.; Mr. 
and Mrs. C. J. Keil, Clinton; Leslie Mey- 
erding, Oklahoma City, Okla.; A. G. 
Norris, Florence, Kans.; S. J. Huey, Ex- 
celsior Springs; L. E. Miller, Burlington 
Junction; J. A. Johnson, Independence, 
Kans.; A. G. Madtson, Ottawa, Kans.; 
E. J. Huber, Boonville; C. H. Bard, Se- 
dalia; W. C. Meinhardt, Independence, 
Kans.; G. J. Larrabee, Platte City. 

C. M. Kiger, head of the diamond de- 
partment of the C. A. Kiger Co., states 
that this month is showing a noticeable 
improvement in the demand for big dia- 
monds and better platinum pieces. A 
great deal of this improvement, he says, 
comes from graduation business, but 
there is also a tendency to increased 
buying in the farming and oil districts. 
Mr. Kiger says that May has shown 
greater activity in the general jewelry 
business than any month of the present 
year. 

C. P. Woodbury, of the Cady & Olm- 
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stead Jewelry Co., was in Lawrence, 
Kans., recently helping to demolish the 
old grandstand and bleachers on the 
athletic field of Kansas University. Mr. 
Woodbury was one of the active work- 
ers in a drive for $150,000 to be used for 
a new stadium, a student building and 
a memorial to “Uncle Jimmy” Green, 
former head of the law department of 
Kansas University. Forty thousand dol- 
lars of the $214,000 raised will be spent 
in a life size statue of Dr. Green, to be 
made by French, the well-known sculp- 
tor. 

Arthur Marks, Lawrence, Kans., has 
offered a reward of $1,000 for information 
leading to the arrest of three white men 
who robbed him and his wife the night of 
April 22. Mr. Marks will also give a re- 
ward for the recovery of any of the jewelry 
taken. The night of the robbery, Mr. and 
Mrs. Marks and Mrs. Marks’ mother were 
returning home from spending the evening 
with friends. As they drove into their garage 
three masked men ordered them to hold up 
their hands. The robbers then took from 
Mr. Marks a diamond pin and diamond 
pin and three diamond rings. The jewelry 
amounted in all to about $10,000. 











Otto Waltz, a 15th St. jeweler, has filed 
suit in the District court to recover $1,861.- 
39 damages caused when a team of horses 


belonging to a local concern plunged 
through his plate glass window, a month 
ago. Mr. Waltz alleges that the team was 
not properly fastened, became frightened 
and caused damage to his place of business 
to the above extent. Broken fixtures and 
lost jewelry form the basis of the suit. 

A man, said to be a jeweler, was ar- 
rested here a few days ago, and is being 
held on a charge of being a fugitive from 
justice from Hot Springs, N. M., where he 
is charged by a bank there with alleged 
failure to pay a due note for $500. The 
above information was given out by the 
Burns Detective Agency of this city. They 
assert that the prisoner went to Hot Springs 
and opened a jewelry store with a stock of 
$700. At the expiration of his first week in 
business there, it is claimed that he went to 
a bank for a $500 loan, representing that 
his stock was worth $2,000. He is also 
alleged to have obtained $500 from a bank 
in Noresburg, N. M. 





The International Ring Mfg. Co. has been 
chartered in the office of the Secretary of 
State to operate from 156 Market St., New- 
ark, N. J., with Nat M. Fruchtman as agent. 
in manufacturing, buying, selling, importing, 
exporting, trading and dealing in all kinds 
of jewelry, including articles made from 
precious stones and to manufacture and deal 
in roller plate, filled ware, etc., fancy boxes 
and cases. The concern has a capitaliza- 
tion of $100,000 The incorporators and the 
number of shares held by each are Nat M. 
Fruchtman of 156 Market St., Newark, 4; 
Herman A. Sarwin of 156 Market St., 
Newark, 4, and Emil Klein of 20 Clinton 
St., Newark, 4. 
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Gordon Otto, manufacturers’ repre- 
sentative, is in the south. 

Clyde Schoenfeld has gone to the 
south in the interests of William David- 
son. 

J. G. Rogers, southern traveler for A. 
I. Hall & Son, is visiting the home office, 
for a few days. 

J. E. Summers, with H. C. Van Ness 
& Co., is in southern California, with the 
Whiting Mfg. Co.’s line. 

W. E. Graves, local representative of 
Seth Thomas clocks and the Pierpont 
Mfg. Co., is in New York, on a business 
trip. 

I. O. Glazier, prominent jeweler of 
Greeley, Colo., is in San Francisco, ac- 
companied by his wife and daughter, on 
a trip combining business with pleasure. 

H. V. Sweasy, of A. I. Hall & Son, 
known as “Honolulu Vicinity” Sweasy, 
is considered fortunate to have sailed 
for the Islands just in time to avoid 
being tied up by the seamen’s strike. 

Al. G. Benard has taken offices on the 
sixth floor of 704 Market St. Mr. Be- 
nard states that he was exceptionally 
fortunate in securing the lines he de- 
sired to represent, when in the east 
recently. 

California jewelers visiting the trade 
include: Ernest Mueller, Eureka, Cal.; 
Herbert Rappe, Watsonville; Sommer 
Oberlin, of Oberlin Bros. Co., Fresno; 
Ralph Beland, of Beland Bros., Fresno.; 
August Seibak, of Pittsburgh; and Peter 
Canepa, of Ferndale. 


Bert Nordman, of Nordman & Aurich, 
attended the convention at West Baden, 
Ind., having been appointed a delegate 
by the Western Material Dealers’ Asso- 
ciation which recently met in Los An- 
geles. The next meeting of the Western 
Material Dealers will take place in San 
Francisco on Aug. 5, 6 and 7. 

Webb C. Ball, of Cleveland, O., chief 
time inspector for the Southern Pacific 
Railroad, has been visiting this city, ac- 
companied by his son, Sydney Y. Ball. 
They have left for Chicago, via the 
northwest. When here, Mr. Ball in- 
spected his branch office, in the Jewelers’ 
building, of which N. J. Browne is man- 
ager. 

Several. of the San Francisco whole- 
salers are alleged to have been losers in 
the failure of Julius Jack Hayman, pro- 
prietor of the Terminal Jewelry Co., 
Oakland, who filed a voluntary petition 
in bankruptcy in the United States Dis- 
trict Court on May 4. The liabilities are 
$24,362 and the assets $4,650. Hayman 
only carried a small stock and the 
amount of his liabilities came as a sur- 
prise. The principal creditors are Mor- 
gan & Allen, of this city, and N. Abra- 
ham, of Oakland. 

Eastern manufacturers’ representatives 
calling on the San Francisco trade in- 
clude: Bert Murphy, representing the 


Ballou Mfg. Co., Attleboro, Mass.; D. A. 
Wilkins, of Ostby & Barton, Providence, 
R. I.; H. J. Tourtellot, Waite-Thresher 
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Co., Providence; Irving Klampert, of 
Shiman, Bros. & Co., New York City; 
O. F. Samuelson, of the Towle Mfg. Co., 
Newburyport, Mass.; Lou Blacher, of 
Blacher Bros., Providence, R. I.; W. R. 
Herschhorn, of Preston Bros.; Raymond 
L. Klein, of Goldsmith, Stern & Co.; and 
John Schumacher, of New York. 





Pacific Coast Notes. 





William Kerrn, a well-known jeweler of 
Redondo Beach, Cal., died recently. 

A. E. Lawrence, Santa Paula, Cal., is 
moving into a larger store which is more 
desirably located than the one he formerly 
occupied. 

P. M. German, Garden Grove, who has 
been looking over several California towns 
with an eye to establishing a jewelry busi- 
ness, has finally located in Santa Ana, Cal. 

Benjamin F. Nesbit, retail jeweler of 
Ferdinand, Idaho, has reported that he was 
recently burned out with a loss of approxi- 
mately $4,000. Insurance amounts to about 
$1,000. 

The West Jewelry & Loan Co., First 
Ave., Seattle, Wash. was visited by a 
burglar on the night of May 6-7, who broke 
a window and escaped with about $1,000 
worth of gems, etc. 

The Walton Jewelry Co., San Francisco, 
whose branch store in the Ambassador, 
Santa Barbara, was burned down with the 
hotel, is to relocate its branch in the Arling- 
ton, near the hotel lobby. 

Realizing that, in the Santa Clara Valley, 
there is a close connection between prunes 
and prosperity, the jewelers of San Jose 
closed their stores during the recent drive 
for membership in the Prune Growers’ Asso- 
ciation. Like many of the other merchants, 
the jewelers motored about the Valley, 
helping to bring growers into the asso- 
ciation. 





Minneapolis. 





TRADE CONDITIONS 


The retail jewelry trade in this city has shown 
a slight improvement within the last two weeks 
according to a number of merchants. Sale of dia- 
monds, which was slow during March and April, 
has been picking up recently. Women’s wrist 
watches are among the best sellers at the present 
time. Men’s watches are moving slowly, this be- 
ing attributed to the fact that so many men are 
out of employment. The wholesale trade con- 
tinues to be rather quiet. Some wholesalers re- 
port a slight improvement. 


Mr. and Mrs. R. G. Winter, of this city, 
returned last week from a three weeks’ 
trip to New York and other points in the 
east. 

Retail jewelers in the State who vis- 
ited Minneapolis recently were: J. L. 
Kritzek, Howard Lake; Ed. Carron, Day- 
ton; Theodore La Point, Dayton; O. E. 
Oslund, Milaca. 

W. R. Cooper, secretary of the S. H. 
Clausin Co., wholesale jewelers of this 
city, returned a few days ago from the 
annual convention of the National 
Wholesale Jewelers’ Association, which 
was held at West Baden, Ind. R. F. 
Reed, who is in charge of the watch 
department of the company, is confined 
to the Northwest hospital with stomach 
trouble. 
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Herman Barth, North Vernon, Ind, and 
A. P. Woods, Kirkland, were in Indian. 
apolis recently visiting the wholesale houses, 

Officials of the Baldwin-Miller Co. 
wholesalers, here, say business is fair, Some 
good reports are being received from the 
salesmen who are out with the holiday 
goods. 

J. F. Kiser, Muncie, a retailer there, was 
in Indianapolis last week. He says bys. 
ness is picking up a little in his city dye 
to a general increase in the number of men 
the factories are employing. 

The Leeds jewelry store, Terre Haute, 
Ind., was threatened by fire recently when 
a blaze was discovered in the adjoining 
store room. As it was some damage re. 
sulted from fire and water, but this was 
minimized by a heavy brick wall between 
the two buildings. 

Three diamond rings found in possession 
of Elijah Jackson, giving his address as 
St. Louis, Mo., who was arrested here re- 
cently, have been identified by F. E. Miller, 
superintendent of the local branch of the 
Pinkerton National Detective Agency, as 
part of the Joot obtained by two “window 
smashers” who robbed a jewelry store in 
Chicago on the night of April 28. The rings 
were taken from a window in Bolkmann’s 
jewelry store while the proprietor was at 
work in the rear of the store. Bolkmann 
reported to the Pinkerton operative who 
represents the Jewelers’ Security Alliance, 
that the missing jewelry was valued at 
$2,000. Jackson, who is held under high 
bond on a charge of vagrancy, was said to 
have been trying to dispose of the rings. 





San Diego, Cal. 

Mrs. Lena Rosenstein, who conducts a 
store at 1165 4th St., under the name of 
The Swiss Jewelers, has opened a second 
store at 802 4th St., in association with 
Max Altshuler, calling it The Swiss Jew- 
elers No. 2. 

Prior to the departure of Armand Jes- 
sop, of J. Jessop & Sons, with his wife, on 
their trip to Europe, the employes of the 
store presented them with a very fine steamer 
rug, bearing an engraved silver name plate 
in one corner. Mr. and Mrs. Jessop went 
from here to Montreal, whence they were to 
sail on the Canadian Pacific liner Metagama, 
on May 10. They plan to visit relatives 
in England, and then go to Belgium, Hol- 
land, France, Italy and Switzerland. They 
expect to return about October. 





Birmingham, Ala. 





F. T. Lanford, of Dora, Ala., payed a 
visit to many of his friends here, last week 
while on a business trip. 

A, E. J. Winter, representing Krementz 


_& Co., of Newark, N. J., and Richard Hun- 


ken, of Allsoff Bros., visited here last week. 

Luke Rawls, a representative of the Nor- 
ris, Alister-Ball Co., left here last Satur- 
day for his home in Murfeesboro (Tennes- 
see). He will travel Tennessee and Ken- 
tucky. 
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I. H. Treister, formerly at 338 S. 
Broadway, opened his handsome new 
store at 542 W. 6th St. on May 7. 

Herman Siegel, who has a store on 
S, Spring St., is about to open a branch 
in the Fair, a large new department store 
on S. Broadway between 3rd and 4th Sts. 

W. C. Lorenz, who recently opened a 
store in Santa Ana was in Los Angeles 
a few days ago. He reported that his 
business waS opening up very satisfac- 
torily. 

J. P. Tait, W. 7th St. jeweler, has re- 
turned from a fishing trip up the San 
Gabriel River. He reports that he caught 
the limit allowed by law every day he 
was out. 

Henry Visser, watchmaker, who has 
been with J. Abramson for a number of 
years, has started for a visit at his old 
home in Holland. He expects to be gone 
four months. 

E. G. Swartchild, of the Chicago sup- 
ply house of Swartchild & Co., who has 
been spending a month at Pasadena, was 
in Los Angeles a few days ago. He 
intends to return to Chicago soon. 

Mrs. Emma C. Fleming has been forced 
to vacate her location on W. 6th St. to 
make her way for the reconstruction of 
the building. She expects to open an- 
other store on 5th St. between Broadway 
and Hill St. 

Norman Cort, who has been with the 
E. W. Reynolds Co. in the jewelry de- 
partment for nine years, has resigned 
his position to accept an offer from a 
candy manufacturing concern, for which 
he will act as traveling salesman. 

J. D. Vanden Akker, who has been 
located in the Iris Theater building in 
Hollywood, will on June 5 move into a 
new store at Hollywood Blvd. and Vine 
St. He will have a handsome place of 
business in an entirely new building. 

Frank Sutton, formerly head watch- 
maker with S. L. Weintraub on 5th St., 
has opened a watchmaking business of 
his own at 628 S. Hill St. Mr. Sutton 
came here from Riverside and for a time 
did watch work for the J. W. Robinson 
Co. 

Clarence Coleman, of the silver de- 
partment of Brock & Co., took a week- 
end outing and went by automobile on 
a tour through southern California. He 
went down the Coast to San Diego, vis- 
iting the San Juan Capistrano and San 
Luis Rey mission en route, and returned 
by the Inland route, visiting the Palo 
mission and Murrieta Hot Springs on 
the way. 

The window in the store of D. S. 
Goldberg & Son, 362 S. Broadway, was 
broken just before 8 o’clock on Sunday 
morning and robbed of goods valued at 
$1,500. Two young men were seen to 
tscape after the crime and the police were 
summoned but arrived too late to capture 
the robbers. The goods taken comprised 
watches and two diamond rings. They 
were insured. So far as known no trace 
of the robbers has been found. ~~ 
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E. A. Reboul, head engraver for the 
Donavan & Seamans Co., suffered some 
loss and serious fright when a freak of 
the weather in the way of a miniature 
tornado struck one corner of his house 
and tore off a portion of the roof. An- 
other house near by had its entire roof, 
together with a chimney, entirely re- 
moved and set down some distance away. 
Such a wind had never before been 
known in this section. It covered an 
area of but a few blocks in the western 
part of the city and its presence was 
unknown to many residents only half a 
mile away. No one was injured. 
Among the visiting jewelers here re- 
cently were C. W. Middleton, Leonard 
S. Lee and G. B. Witman, Pomona; Mr. 
Fisher, Riverside; T. S. Lailey, El Monte; 
M. A. Stallmeyer, Fullerton; E. B. Fin- 
seth, Placentia; A. J. Dutton, Anaheim; 
Mr. Elliott, of Goodyear & Elliott, Santa 
Paula; G. D. Parr, Torrance; Lars 
Shaker, Redondo; C. E. Bilger, Venice; 
J. Posner and R. H. Wilson, Ocean Park; 
C. E. Perham and R. F. Winslow, San 
Pedro; S. J. Newton and W. W. Hauk, 
Long Beach; F. B. King, Redlands; 


Norman Rose, San Bernardino; A. E. 
Dodds, Glendale; E. W. Everard, Pasa- 
dena. 











returned from 
a two weeks’ vacation trip. 

Edward F. Hirsch is visiting his 
brother in Bloomington, Ind. 

Aaron Cohn has recovered from his 
recent illness and is back at his desk. 

Gus Spiegel, of the D. Jacobs’ Sons Co., 
has left for’ Georgia, where he plans to 
spend most of a four weeks’ vacation. 

Frohman & Co. entertained Mr. Har- 
tig, of Hartig & Binsel, Bowling Green, 
Ky., while he was in the city last Wed- 
nesday and Thursday. 

Nate Hahn has returned from French 
Lick Springs, where he spent several 
days resting after attending the jewelers’ 
convention in Indiana. 

Mrs. Charles Lange has_ recovered 
from the illness that confined her in the 
Good Samaritan Hospital for several 
weeks, and has been moved to her home. 

Cincinnati friends of Harry Einsohn, 
proprietor of a jewelry store at Welch, 
W. Va., were interested to learn that. he 
had been elected to the executive board 
of the Chamber of Commerce of Welch. 

John Ehmann was one of the speakers 
who appeared Monday, May 9, before 
the Street Railways Committee to urge 
better car service for upper Vine St. He 
is a member of the Central Vine Street 
Merchants’ Association. 


Lawrence B. Herschede, who is a 
member of the executive committee of 
the Council of Social Agencies, took an 
active part in the community chest drive 
which closed Wednesday, May 11, after 
raising $1,700,000 for charitable purposes. 

A salesman in the employ of the 
Sterling Jewelry Co. has been arrested 
on the charge ot taking goods from the 


~ store, and police who interviewed him 
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say the prisoner has confessed to taking 
rings and watches totaling $800 in value, 
which he disposed of in pawnshops. 

Joseph H. Kenkel, William Fink, M. 
Mayer & Bro. and other jewelers on 
upper Main St. are assisting merchants 
of that locality in boosting the exten- 
sion of car service from the western part 
of the city over to Main St. to carry 
shoppers to stores on Main St. near 
12th without having to go downtown to 
transfer. 

The Herschede Realty Co., which is 
erecting the new home for the Herschede 
Jewelry Co. on E. 4th St., has closed 
a deal with a local investment house, to 
underwrite an issue of $400,000 of first 
mortgage 8 per cent convertible gold 
bonds of the company. The proceeds 
will finance the construction of the 
jewelry company’s home. This is the 
first instance of local financing by means 
of bonds, as heretofore most such trans- 
actions have been financed through the 
issuance of preferred stock. The new 
realty company has been organized to 
own the properties occupied by the 
jewelry company and the Herschede 
Hall Clock Co., which are allied in in- 
terest and owned by the same parties. 
The company has title to the McMillan 
St. property, which it has leased for 15 
years to the Hall Clock Co. It will lease 
half the ground floor of the 4th St. 
property to the jewelry company and 
the other half to another retail store. 
The new building is to be a three-story 
affair and the upper floors will be avail- 
able for retail establishments. The 
combined earnings of the three corpora- 
tions are estimated to be $125,000 a year. 
The real estate and equities have an 


appraised value of $718,000. The Her- 


schede company was founded by Frank 
Herschede in 1877 and the Herschede 
Hall Clock Co. in 1912. 











S. W. Weinhaus, of the Samuel Wein- 
haus Co., was at West Baden Springs last 
week, along with other wholesale jewelers, 
attending the convention there. 

Martin Schuler, of Biggart & Co., Henry 
W. Oliver building, and who is a nephew 
of Mr. Biggart, and Miss Arnold were mar- 
ried last week in the Rodef Shalom Temple. 
They are on their way to Europe to enjoy 
an extended honeymoon and will return 
to Pittsburgh in several months. 

It was the sense of a meeting of the mem- 
bers of the Retail Credit Men’s Associa- 
tion, held here last week, that to say “the 
customer is always right” is misleading and 
a resolution was adopted to the effect that 
neither customer, merchant nor credit man 
is always right. Some of the abuses in 
merchandising also were discussed and par- 
ticularly the matter of return of goods for 
credit, after merchandise has been worn. 








Benj.. F. Nesbit, Ferdinand, Idaho, is 
reported as having sustained a fire loss of 
about $4,000 including business and house- 


hold assets. The insurance on stock and 
fixtures is $1,000. : 





126 THE JEWELERS’ CIRCULAR May 18, 1921, 






































N HAW KES 
6 Dealers—We are now in position to take care 
é of all your needs on the famous | 
































Y) 
) Cut Glass 
0 Hawkes French Dressing Bottle | &xsrsvsa'diow J) 
Ch ock Crystal 

d Glass t | 
) During the latter part of 1920, owing to the ever-increasing demand for a ling Silver- ) 
} this popular Hawkes French Dressing Novelty—which serves as a perfect Deemed coal ‘ 
A recipe, a convenient mixer, and an attractive table service—we were unable Glass 
y to supply our customers with as many of these as they desired. We have E Decorated ) 
¢ just completed arrangements, however, whereby our output will be greatly — f 
° increased in the future, and we hope to be able to meet fully all demands Desk Sets 
W of the trade during the present year. — Bouse ) 
s 
y) Dealers should send in their orders now for sale during the coming spring ant at 
Y salad season. Remember, we are the originators and exclusive makers of Colored Glass / 
| y these bottles. ~ English and ff 
| f at Prices range from $1.50 upwards. Period Glass ) 
bs atchings 
y 5 Inventors and Paten- eh 
‘| T.G. HAWKES & CO., Coming, N.Y. | iret | 
;) | txing Bottle. A 
PRO ARO LSS SSIES SSS SSS Se DSF DEE 
AS — = ~~ 


















Cc 


IM 





FOR 


Dependable 
Watcehmakers’ 


Po 
° 
mi SS 
ea 
ca 


EDWARDS-LUDWICG-FULLER 


JEWELRY CO. 
iil KANSAS CITY, MISSOURI 







































That this department 
ficial to our readers. it 
bers of the trade generally communicate with Tug 
Jeweters’ Crecutar regarding any advantageous 
device or plan which i 
nection with their business. 





shall prove mutually bene- 
is desirable that the mem- 


they are utilizing in con- 


























Selling More Merchandise by 
Better Lighting 





Written Expressly for The Jewelers’ Circular by Reginald D. Trautschold, M. E., of the Society for Electrical Development, Inc. 

















FFECTIVE jewelry store lighting pre- 
sents a rather curious problem in that 
in certain respects it conforms to the gen- 
erally accepted principles for correct light- 
ing, while in others it appears to disre- 
gard the same principles. These apparent 
contradictions, furthermore, would seem to 
be well justified by the effective results se- 
cured, so that the proper lighting of jewelry 
stores—show windows, show cases and to 
a lesser extent the general store illumina- 
tion—is a somewhat special and very inter- 
esting problem in display illumination. The 
problem, moreover, is one in which the 
jewelry merchant is not only interested— 
for the reason that he can sell more mer- 
chandise, as can any merchant, when the 
lighting of his displays is effectively con- 
summated—but his natural appreciation of 
the value of adequate light makes him par- 
ticularly receptive to constructive sugges- 
tions for better lighting. 
Connected with the jewelry store proper, 
a certain amount of fine manufacture, 
watch repairing and jewelry manufacture, 
is quite generally carried on and work of 
this character necessitates an illumination 
of considerable intensity—10 to 50 foot- 
candles—for its effective conduct, with the 
result that the advantages of such relatively 
high illumination are known to the jewelry 
merchant. He appreciates the need of the 
illumination for the skillful fabrication of 
delicate mechanisms—at least, he should— 
and, consequently, realizes that good light- 
ing is just as necessary for the discrim- 
inating inspection of the products of his 
craftsmen. It is forcibly impressed upon 
him that good lighting is a material aid in 
selling his merchandise. 
His merchandise, however, is quite 
special. He deals presumably with precious 
stones, glassware, rare metals and del- 


icately fabricated objects of beauty which 
must be seen to be properly appreciated. 
Also, the effect of light upon his merchan- 
dise is not the same for all his stock. His 


diamonds and precious stones are highly 
polished and reflect and refract impinging 
rays of direct light as does also the cut 
glass, but his. gold, silver and other metal 
objects are viewed best under more diffused 
In other words, to bring out 


illumination. 


taken to guard against the reflection of 
light directly toward the eye of the ob- 
server, 
Illumination of Show Windows 
To insure satisfactory lighting, both from 





Fic. 


the full beauty of precious stones, a cer- 
tain amount of direct lighting is required, 
while for metal plaques, dishes, bowls, etc., 
direct rays of impinging light may detract 
in some measure from the effectiveness of 
the display, unless proper precautions are 


the viewpoint of the jewels and that of 
other merchandise, it is well, consequently, 
to plan the lighting of the jewelry show 
window with the two objects in mind, but 
more or less differentiated. That is, to 
plan first for the general window illumina- 
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NEVER-WIND 


EVER WIND 











A Good Selling Article 
Retails $35.00 ite Rockies) 


Shows a Good Profit 
Guaranteed so Years 
Runs without Winding 


A Wonderful Window Attraction 


NEVER-WIND 


Stand 11 in. high, has 4% in. Porcelain Dial. 
Diameter of base 7 in. Clear Glass Globe. 
If your jobber does not handle 


Write Direct 


GIFFANY cise CORPORAGION 


BUFFALO, N. Y. 








FREE ys 


Newspaper electro cuts 
free with first order for 
one Or more rings. 








14 Kt Green Gold 
Genuine Cut Diamond 4/100 


to Retail 


$15.00 


An ad like the above in your 
local paper will bring results. 


Wholesale prices on the 
above rings on application. 


Buffalo Jewelry Mfg. Co. 


Brisbane Bldg. Buffalo, N. Y. 
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Power Genuine Prism Bi- 
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powerful, extra fine qual- 
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$45.00. Our Price, ‘$16 50 
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fitted with O-Eye size Periscopic Convex lenses; all 
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NEW ERA OPTICAL CO. 


Write for Catalog and Save Money. 


123 W. Madison St. CHICAGO 
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—_ 
tion suitable for the general display and 
then to supplement this general lighting 
with certain regulated extra illumination 
for bringing out the beauties of the pol- 
ished stones, etc. 

The first step in such a program is to 
decide upon the intensity of the general 
illumination, much as would be the case 
in planning the window lighting for a less 
specialiezd class of merchandise. The gen- 
eral illumination of the show window 
should be bright and cheerful—it should 
compel attention—and it is governed to a 
very considerable extent by the illumination 
of adjacent windows and that of its sur- 
roundings. The location of the shop— 
whether on a brightly lighted street or 
not—is the dominant consideration and 
though specific recommendations as to ad- 
visable light intensity cannot well be made, 
recommendations can be advanced which 
will serve as reliable guides in the majority 
of installations. 

Calculating Lamp Requirements 

As the intensity of illumination secured 
is regulated by the size and spacing of the 
lamps installed, it is customary to express 
the lighting requirements for securing the 
desirable degree of illumination, in watts 
per front foot of window, the wattage des- 
ignating both the size and current con- 
sumption of the lamps and the width of the 
window regulating the spacing of lamps. 
This measure, the watts per front foot of 
window, is dependent upon the height of 
the lamps above the window floor, the 
depth of the window and a third factor 
controlled by the location of the shop, of 
the illumination of adjacent show windows. 
The depth of the window added to the 
mounting height of the lamps above the 
window floor—both dimensions expressed 
in feet—and the sum multiplied by the suit- 
able factor from the accompanying table 
gives the watts per front foot of window 
and the total lamp wattage required is, of 
course, this value multiplied by the width 
of the window. Should the window have a 
side glass as well, the width of the side 
glass should be added to the frontage of 
the window. For example, take a 








TABLE OF ILLUMINATION FACTORS 


Location of Show Window Factor 
Side street in small city or town......... 
Street corner in small city or town........ A 
Side street in city of average size......... 5 
Street corner in city of average size........ 6 
Brightly lighted business street............++ 7 


Intersection of brightly lighted business streets 8 
Finest street location in large city..........+ 9 
Finest street corner in large city........... 10 








window situated on a brightly lighted bus- 
iness street—factor, 7—width, a frontage 
of 18 feet and a side glass of 7 feet—a total 
window frontage of 25 feet—a depth of 5 
feet and the lamps mounted 10 feet above 
the window floor. The wattage require- 
ments per front of window would be 15 
multiplied by 7 (the sum of the window 
depth and the mounting height of the lamps 
multiplied by the illumination factor) or 
105, and the total wattage requirements 
2,625 (25 times 105)—say 2,500 watts. 

As the general illumination should be 
uniform in the window and the location of 
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the overhead lamps should be along the 
edge of the window front, the advisable size 
and spacing of lamps would be the use of 
100-watt lamps spaced a foot apart skirt- 
ing both the front and side glasses. 


Direction of Light 


The light emitted by such lamps, or the 
equivalent amount of light from more pow- 
erful lighting units fitted with light absorb- 
ing color screens—the 100-watt lamp being 
the size to employ with unmodified light- 
ing—must be retained within the show 
window and not wasted in illuminating the 
street. This entails the use of suitable re- 
flecting equipment for directing the light 
onto and over the window display. 

Without going into an extended descrip- 
tion of the types of lighting it will suffice 
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show windows. Unmodified light from the 
modern incandescent lamp differs in quality 
from daylight in that it is of a warmer 
tinge, containing more red and yellow, or 
lacking in blue and purple rays, It is an 
open question whether this is an ade 
vantage or drawback for the effective dis- 
play of jewelry. As jewelry is worn, for 
the most part, at night under artificial light, 
it would seem that unmodified light would 
be the desirable quality to employ in the 
display window. On the other hand, the 
use of so-called “daylight” lamps for light- 
ing jewelry windows appears to be very 
much in vogue. The light emitted by these 
lamps has a quality closely resembling day- 
light and is considered by many, conse- 
quently, preferable to standard electric 
lamps. Be this as it may, the daylight 
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to say that a type of individual one-piece 
angle reflector for each lamp will prove 
the most satisfactory and flexible unit. The 
angle of these reflectors may be slightly 
sharper for jewelry windows than would 
be used for similar windows displaying 
other classes of merchandise, in order to 
secure a thorough diffusion of light. That 
is, the reflectors can be trained slightly 
higher on the back window wall so that 
such light as is reflected back from the 
rear wall will pass through other light 
descending directly onto the display and so 
secure a more thorough diffusion of light. 
Care must be taken, however, not to carry 
this diffusion of light by interference too 
far, for if the lamps are trained too high 
on the rear wall excessive light will be 
reflected from the back of the window and 
be wasted in lighting the street. 


Quality of Light 


The quality of light has an important ef- 
fect upon the appearance of the display and 
is a question which should be given more 
consideration than would appear to be gen- 
eral with even jewelry merchants who give 
thoughtful study to the lighting of their 





lamps with their bluish glass bulbs absorb 
a relatively large proportion of the light 
emitted by the glowing lamp filaments, so 
consume considerably more current for a 
given intensity of illumination than do 
lamps with clear glass bulbs—their effi- 
ciency is lower. Consequently, for day- 
light lamp illumination of show windows, 
lamps of some 35 per cent higher wattage 
should be installed than necessary when us- 
ing clear glass lamps. 

The addition of color screens to the over- 
head lamps in order to secure other light- 
ing effects necessitates also the provision of 
more powerful lamps to compensate for 
the light absorbed by the color screens. 
The same is true to some extent in making 
suitable provisions for the colors of back- 
grounds and settings in the window. Al- 
though the method of calculating the wat- 
tage requirements for show windows pre- 
viously given cares for most installations, 
the color of the background, etc. does affect 
the wattage requirements for securing a 
given intensity of illumination in the win- 
dow and the following table of color re- 
flection factors will prove helpful in 
establishing the extra lighting required 
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Prettiest Beads on the market—most beautiful lustre—cased in satin lined box—$6 each, 
(Jewelers’ Circular Key) 


Largest assortment of genuine Bohemian Garnet Jewelry in the United States. 
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F. C. JORGESON & CO, «7 anster, | THE WASHBURN 


CHICAGO SECURITY MAGIC NUT 
Makers of HIGH-GRADE JEWELERS’ FIXTURES Automatic Holder for car studs, scaring 


for all sizes of scarf- 
pin wire, Guaranteed. 


ih IMT 4 
EAR WIRES 3 


for unpierced ears. 


SAFETY CATCH 
For Brooches, etc. 
Can be applied to any 
work where pin tongues 
ar) used. 
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Open. Closed. <= 
Descriptive Circular on Application, 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


Cc. IRVING WASHBURN, 108 Fulton Street, N.Y, 
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Genuine Walrus Teeth Lenses Prisms 
The demand for our Elk Charms mounted in 10K. S. G. at BROZEN BROS. 


$3.00 has been so great that we advise you to place your order 251 Canal Street New York City 











at once to insure prompt delivery. Telephone: Canal 8032. 
as Se. THE BUYERS’ DIRECTORY 
123 WILLIAM STREET NEW YORK Price $1.00 
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with distinctive and rather striking coloring 
effects. 


Color Reflection Factors 
Color of Background factor 


IEE 400-0 c ess cceeccesccccors 67 to 80 per cent 
peAT oe eee ete secre eeeees 56 to 72 per cent 
Beir x 0isia's ssibis a vee eunoleie oieey 44 to 59 per ceni 
DMN 9.664000 sce c cece escesioues 66 to 70 per cent 
Gray scccecec eres seeceeseeceens 15 to 57 per cent 
Light Green.....---...-.+.see0. 31 to 55 per cent 
MIEVGLERT oie eee esc eceinses 10 to 22 per cent 
Light Blue .....--.--..-e2eee0. 31 to 55 per cent 
oa coc oie et sibie laine Oot 32 to 55 per cent 
MMEMRGGY 9 5.cis.¢.2s ea veisiee ewes 12 to 27 per cent 
SERS ARISE Oy eer roar retr i 55 to 67 per cent 


15 to 26 per cent 


Natural wood brown stain....... 
38 to 44 per cent 


Light wood varnish............. 


Supplementary Window Lighting 

For the effective display of precious 
stones and glassware, for which a certain 
amount of extra direct lighting is desirable 
to bring out the flashes of light and the 
full beauty of the gems,’ decided liberties 
may be taken in the way of providing sup- 
plementary illumination, but they should be 
held within reasonable bounds, nevertheless, 
to guard against too garish display. The 
highly polished and numerous surfaces of 
cut stones and glass will pick up numerous 
rays of light and reflect sparkling rays 
which flatter and less highly polished sur- 
faces would miss, so it is quite unnecessary 
to provide powerful light sources in order 
to secure the sparkle and life distinguishing 
the well cut gem. Low intensity localized 
lighting will suffice and should be the rule 
in the well lighted jewelry show window. 

Floor lamps and portables, furnished with 
low wattage lamps, are decidedly in place in 
the jewelry show window, for the com- 
manding appeal of the display will counter- 
act the attraction of lamp lights which 
would tend with other classes of displays 
to draw the eyes of the beholder. However, 
the light from such lamps should be of low 
intensity, both because the low intensity of 
light will suffice to cause the sparkling of 
the gems and because unduly apparent light 
sources strain the eyes even though they 
may be attracted elsewhere. 

Small individual reflector fittings direct- 
ing the light of their well screened lamps 
onto a special display and illuminated sign 
equipment with concealed lamps illuminat- 
ing certain objects may also be used effec- 
tively in the jewelry show window. In 
fact, the possibilities of supplementary il- 
lumination in the jewelry show window are 
almost endless, but precautions must be 
made to shield the lamps of localized light- 
ing units from the eyes of the observer. 


Lighting Jewelry Show Cases 


Show cases within the jewelry shop 
serve in many ways the same functions as 
the special displays lighted by supplement- 
ary lighting in the show window. The gen- 
eral illumination of the shop may be likened 
to the general lighting of the show window, 
with the show case illumination supplying 
the extra lighting required for inspecting 
the display in the case. The illumination 


within the shop is apt to be more intense 
than on the street in proximity to the show 
window and also more uniform throughout 
both day and evening, so a more specific 
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degree of illumination can be recommended 
for the show case than is possible in the 
case of the show window. With a general 
illumination in the shop of about 10 foot- 
candles intensity, the illumination in the 
show cases should be to 5 to 10 foot-candles 
higher, 

Reflectors should be employed to con- 
fine all the light from the show case lamps 
within the case and to distribute it uni- 
formly over the display, fitted with low 
wattage lamps. The small lamps are nec- 
essary to prevent an undue elevation in 
temperature in the cases where the circula- 
tion of air is slight. Small lamps are also 





CIRCULAR 








131 





in square feet served per outlet in the 
majority of installations. With the lumen 
output known, it is only necessary to select 
lamps of such wattage as emit the neces. 
sary number of lumens. 

This necessarily meager and sketchy out- 
line of the procedure in planning an effec- 
tive lighting system for a- jewelry store 
will, it is to be hoped, impress the progres- 
sive jewelry merchant with the need of - 
studying his lighting facilities and making 
such changes as may appear advisable. If 
he will do this, he cannot fail to improve 
his business, for any betterment in his 
lighting will result in the selling of more 


Fic. 3 


advisable--the lamps being mounted along 
the upper edges of the cases—for the rea- 
son that they present less obstruction to 
the view of the display in the cases. As it 
is difficult to conceal the lighting units in 
cases, as a rule, the reflectors should be 
small and as attractive in appearance as 
possible and so far as feasible the reflectors 
should be adjusted to protect the clerk’s 
eyes from too oblique direction of light. 


Lighting the Store 

The illumination in the store should be 
as uniform as possible and preferably from 
overhead. This entails spacing the lighting 
units uniformly at distances about fifty per 
cent greater than the mounting height of 
the units and the employment of suitable 
reflecting and diffusing equipment, Locat- 
ing the lighting fixtures symmetrically, the 
floor area to be served by each outlet is 
readily ascertained and, consequently, the 
lumen output per outlet needed to furnish 
the necessary intensity of iltumination. 
This lumen output, which fixes the wattage 
of lamps to employ, may be taken as double 
or triple the desired illumination expressed 
in foot-candles multiplied by the floor area 





merchandise. This has been demonstrated 
so many times that its repetition should be 
quite unnecessary, 

In Fig. 1 note that portables supplying 
the extra illumination are set well back 
from the window edge, their light directed 
upon the special displays at the rear of 
the window. The general illumination alone 
is depended upon for lighting the objects 
in the foreground. 

In Fig. 2 the feature display in one 
window is brought out by extra lighting, 
while in the other the general lighting 
serves to illuminate the merchandise in-the 
window. 

Fig. 3 shows well-lighted show cases with 
their lamps trained on the displays, the 
beauty of the merchandise being brought 
out with strong appeal. 





“That’s what I call luck,” said Ben Frank- 
lin as he got an electric current over his kite 
string.” 

“Is your experiment a success?” 

“Yes. It shows the advantage of getting 
in before conditions become crowded. I 
haven’t been told once that the line is 
busy.” —W: ashington Star. 
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HENRY DAVIDSON 


51 Maiden Lane New York City 
Wholesale Jeweler and Jobber of Watches 


Write for samples of our new 18kt. Belais Rings, Brooches, Scarf Pins, 
Lavallieres, Earrings and Waldemar Chains 





Prompt attention to all special orders 
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MAY & LUNGERSHOUSEN 


Manufacturing Jewelers 
Originators of the famous octagon and square Platinum rings 











420 East 149th Street, New York 


Phone, Melrose 3689 and 1200 














" Brocade and Engine-Turning 


i Straight Line and Circular Work 
BH. . Artistic Designs. Brocading on all shapes of Articles. 


EARL R. MULCHAHEY 


* 95 Chestnut Street, Providence, R. I. 


Unique Rings 


Distinctive original designs, made 
in 14K White and Green Gold and 
Belais 18K White Gold. 











Splendid workmanship 


Through your wholesaler only 


Breslavsky Bros. 


64 Fulton St. New York 
3|O}/— [oj[c Soc 


PIERCED ORNAMENTS 


. WYN TTT VV EY TY WH. 


Exact There has been created a big 
Repro- demand for this Mazuza Charm. 
duction of Displayed in your show window, 
a Full Sized will add more sales to you. 
Plain 14K Gold....... 00 each Set with Diamond, 14K 
Engine Turned 14K Gold. 3 50 each .. rer $8.00 each 
Zionist Emblem 14K Gold.$2.50 each Sterling Silver ......... $1.00 each 
14K Gold Filled....... -50 each With Zionist Emblem... .$1.35 each 
Made by LIEBERFREUND BROS., Manufacturing Jewelers 
Originators of this Mazuza Charm—Sole makers and distributors. 


116 FULTON STREET - - - - NEW YORK 
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Display Panels for Every 
Month In the Year 











Written Expressly for The Jewelers’ Circular 














HE retailers who are doing business at 
this time are those who are using 
creative effort to stimulate business. They 
are doing this not only by way of news- 
paper advertising, but by circulars, booklets, 
folders, letters, and by that great medium, 
so often neglected—the show window. 
Even now, after so much has been written 
and said about the power of the show win- 
dow as an advertising factor, insufficient 
advantage is taken of it. People will look 
at an inviting window when they will not 
always look at an advertisement. It is en- 
tirely up to the dealer to make his show 


panels. A small amount of merchandise 
may be displayed by means of them and 
made to look like a larger stock. Thus 
it is not necessary to tie up a lot of capital 
in show window merchandise. 

An improvement has been made on the 
old panels by an ingenious advertising and 
merchandising man, A, E. Hurst, some of 
whose conceptions are illustrated herewith. 
The originator of these panels was for eight 
years chairman of the International Display 
Men’s Association and for five years 
manager of the Economy Training School, 
is the author of three books on show card 





A LARGE PANEL FOR THE SHOW WINDOW BACKGROUND 


window a real advertising medium. Dur- 
ing a period of deflation when prices are 
receding and when a spirit of hopefulness 
is so essential for the common good, the 
show window can be of particularly valuable 
service and men of vision and imagination 
for years have given considerable thought 
to ways and means of centering the passer- 
by’s attention upon it. 

From the antiquated method of display- 
ing an unattractive jumble of merchandise 
a bright chap in charge of a chain of stores 
some time ago devised a method of show- 
ing the goods on panels, which could be 
decorated with timely designs and in har- 
mony with the different seasons of the 
year. There is hardly any limit to the 
Possibilities afforded by means of these 


writing and one on window trimming, was 
editor of the window display section of the 
Drygoods Man for five years and is a prac- 
tical display man himself. For the past 
several years he has been general manager 
of a large concern which devises selling and 
advertising plans for various lines of trade. 
The inexpensiveness of the service makes it 
especially valuable. 

Enterprising jewelers who do extensive 
window advertising and whose policy is not 
ultra conservative would find them equally 
as advantageous as the hardware man or 
the dry goods man. The panels, of which 
there are 12 in a set, a new design for each 
month in the year, comprise part of a 
very remarkable merchandising and ad- 
vertising service. With the panels are 


133 


forwarded each month price tickets, small 
announcement cards, show cards, blue prints 
showing how the panels and cards may be 
arranged, a merchants calandar, a confi- 
dential letter, a window display study, a 
“store stunt” report, a large sheet of show 
card catch phrases as well as advice and 
counsel on display problems by mail or in 
person. A folder goes with the merchandise 
for the window material for each month. 
For focusing attention upon special pieces, 
this method is excellent. Any jeweler with 
a little ingenuity can devise various at- 
tractive combinations to keep his window 
always smiling. 

One great means by which the retail 
jeweler can increase his turn-over is to take 





LARGE AND SMALL DISPLAY PANELS IN 
ATTRACTIVE COLOR EFFECTS 


advantage of the different selling events 
throughout the year, and tune up his win- 
dow and advertising in harmony with them. 
In this way the sales would be more evenly 
distributed throughout the year and a serv- 
ice such as described above ought to act as 
an efficient stimulant in this respect. 





Smile Awhile 





“I notice you never forget the organ 
grinder.” 

“A monkey is about the only one left who 
will accept a penny.” 

ee SS 

“Mrs. Brush says her son is wedded to 
his art.” 

“But he has a wife. Would you call her 
art” 

“I suppose so. She’s painted.”—Boston 
Transcript. 

* * x 

“Sugar ?” 

“No, thanks.” 

“What do you like with your tea?” 

“Gossip.” 

* * * 

Lawyer: “Don’t you think that $20,000 
cash would be punishment enough for his 
breach of promise?” 

The Aggrieved: “No, indeed; I want to 
marry him.”—Detroit News. 

* * x 

In reply to an inquiry by a would-be 
contributor, a well-known editor penned the 
following: “We are not interested in your 
article on ’Causes of the High Price of 
Coal.’ We have manuscripts to burn.”—Life. 
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A Wadsworth creation which 
1 s the decorative genius 


of the ancient Venetians 





ITH his Venetian galleons and 
beaked ships of battle, the Doge 
Michael sailed forth to vanquish 

the Saracens, to conquer Tyre and to re- 
cover the lost cities of Dalmatia. Victori- 
ous, he returned in 1126 with untold 
treasures from the east, “with the sceptres 
of Tyre and of Byzantium to lay at the 
feet of Venice.” 


Thus, during the Venetian Renaissance, 
the nation nurtured a boundless ambition 
for the development of her islands. Venetian 
navigators sailed east and west in search 
of those rarities of art which, through the 
sunshine of succeeding centuries, have en- 
riched the glory of Venetian architecture. 


Upon the Basilica of St. Mark, wherein 
were hoarded the relics from surrounding 
nations, has been lavished the decorative 
genius of the ages. Oriental in feeling, this 


_ Classic shrine discloses in every stone the 


splendor of the ancient arts. 


Inspired by the beauty of this far-famed 
monument, the Wadsworth artists have 
wrought into watch cases the charm of 
ancient Venice. Thus do the cases shown 


Watch Case Designs - by Wadsworth- that q 


ance of Ancient Venice 


Portraying the Wadsworth art of fashioning 


cases for the leading watch movements 
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above reflect the romance of a people of 
an age long past. 


Here are examples of the way Wads- 
worth has combined, in watch cases for 
the men and women of today, real sturdi- 
ness with rare beauty of design. Among 
the products of the Wadsworth artists 
there is a case for every taste, a case for 
every purse. , 


The watch—a product of 
two industries 


With great skill the movement maker con- 
structs your “movement™ or “works”, an 
intricate mechanism for the measurement 
of time. But, for the completion of the 
watch he now turns to the case maker, 
who employs such artistry in the design- 
ing of the case as will make the completed 
watch a beautiful article of personal wear. 


adsworth ses 
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Thus it is that for 
thirty years Wads- 
worth cases have 
dressedand protect- 
ed the watch move: 
ments of leading 
manufacturers and 


: A Wadsworth model hich 
importers. Many of pec hovering a chat 


the most beautiful, ames off 29 csensial for the 
most popular designs 

with which you are acquainted are Wads- 
worth creations. 


When you buy a watch, select a move- 
ment that your jeweler will recommend 
and insist that it be dressed in a Wads- 
worth case. The Wadsworth name is your 
assurance not only of correct design but 
of the finest material and workmanship. 
Tue WapswortH Watcu Case Company 

CINCINNATI, OHIO 


Makers of watch cases exclusively 
Factories: Dayton, Ky. 
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BOVE is a reduced size reproduction of the Wadsworth Saturday Evening Post 
page of May 21st. 

Relating the stories of the origins of Wadsworth designs, this and other adver- 
tisements of the 1921 series are developing a surprising interest, among people all 
over the country, in the designs that adorn the cases of the watches they buy. 
The Wadsworth cases shown in these advertisements bear authentic designs from 
the ancient arts. Thus is Wadsworth creating new sales possibilities for the 
jewelers who handle Wadsworth Cases for Fine Watches. 


Tue WapswortH Watcu Case Co., Cincinnati, Oxu10 


Makers of watch cases exclusively 
Factories: Dayton, Ky. 


















































Repairing an English Duplex 











Written Expressly for The Jewelers’ Circular by A. Learner 














WELL to do_ gentleman brought 

into my shop an old English key wind 
duplex made by Barwise, remarking that 
he supposed that, like other repairers he 
had taken it to, I would not care to under- 
take the job because of “the difficulty of 
getting parts.” The thought that there 
would be no reasonable return for the time 
it would probably take with my ignorance 
of the escapement was about-to give agree- 
ment when there came to me the sense of 
being a quitter-as’ I looked at the beautiful 
workmanship. 

The soft satiny gilding, the uniformly 
colored screws, the flat polished steel, the 
perfect chamfering of the three-quarter 
plate all gave a mute appeal as of housing 
something made by no ordinary workman. 
I said to him, “I will examine it and give 
you an estimate.” He seemed rather wist- 
ful and I contemplated that he would not 
be silent on my merits if I made him a sat- 
isfied customer. I had seen a cheap Amer- 
ican duplex escapement but never one like 
this and I realize that there was some pre- 
sumption and risk in attempting an escape- 
ment of which I had no knowledge. How- 
ever, I do not like to be content to do day 
by day only that which is-arr'old stary. I 
know the lever escapement fairly well and 
surely a little reasoning would tell. the 
story of what any escapement is expected 
to do in its various functionings. 


When I was alone of an evening I tackled - 


my problem. Removed from the. case, the 
hands and dial taken off,.it was, ready for 
examination. 


a terrible accident with a pocket chronom- 
eter from having taken the balance out with 
the power on. The main spring in this watch 
is enclosed in a barrel around which a 
delicate chain is wrapped leading to a con- 
ical drum where it winds into a spiral 
gtoove to equalize the decreasing force of 
the main spring as it runs down. This 
conical wheel or fusee, as I have heard it 
talled, carries also the main wheel pitching 
into the centre pinion. I looked in vain for 
some way to let down the power from this 
fusee which is on the winding post. The 


I started to.remove the bal- . 
ance when a warning came to me in the * 
recollection of hearing a workman tell of » 


arbor of the barrel is squared on the lower 
end and fitted with a ratchet wheel held by 
a click or pawl. Had it projected through 
far enough to grip with a pin vise I could 
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let. down the spring, a key would be in 
danger of slipping off. - 

What I did was to whittle a slender strip 
of ‘pegwood and slip through the escape 


wheel, remove the balance and drawing out 
the brake let it run down, applying the 
pegwood to the fourth wheel to keep the 
escape wheel from going too fast. The 
chain was wrapped entirely around the bar- 
rel except the end attached to the fusee. By 
pressing the barrel slightly backward with 
the thumb, the chain was slacked so that 
with a pair of tweezers the hook could be 
removed from the fusee and the barrel 
released. I noted that the barrel made one 
turn when the chain was released. There 
was nothing broken about the watch and 
though the oil was dry the escapement: 
would function a few turns and step. _.~ 

While the fusee did not-have anything to 
do with the trouble, I was curious to know 
its construction and whether there was any 
way by which it could have been let down- 
I took it apart and found that the- barrel 
(shown at A) turns freely on the arbor 
which carries a collet to which the main 
spring is hooked and is stationary, being 
held by the ratchet-wheel and pawl. The 
chain has hooks on each end, shaped to 
swivel in the fusee and stand firm in the 
barrel. The winding arbor is attached 
firmly to the brass fusee. Below the»fusee 
is a thin steel wheel with ratchet teeth on 
its periphery and two pawls which engage 
a ratchet wheel in the lower part of the: 
fusee. The main wheel at the bottom is 
recessed and carries a spring, one:end of 
which is pinned fast to it and the other 
end free to move in the wheel but pinned 
to the steel ratchet wheel. There is a pawt 
pivoted. between the plates of the watch 
which engages the steel wheel. This com- 
plication is for. the same purpose as the 
maintaining power in a clock, to keep power 
on the train during winding. _. ' ‘ 
As the arbor is wound. (left hand wise) 


‘the steel wheel remains ,stationary, resisting 
‘turning because of the outside pawl. When! 


the winding:is* completed; the chain all? 


’ wrapped around: the ifusee and the spring 


pulling, the »fusee,, by mearis of interna? 
pawls, turns -the steel: wheel. which gives’: 
power to the main wheel through the curved. 
spring recessed in the wheel. This spring 
is in tension all the time and it will be 
seen will give power to the main wheel for 
the short time required to wind. 

The teeth of the escape wheel were bent 
at the point and it-is not unlikely that 
the accident I had escaped had previously” 
befallen the movement. A new escape wheel 
might be necessary but it was worth while 
to try repairing the damaged one. An 
estimate of ten dollars satisfied the owner 
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BLACK SHIELD 
MAINSPRINGS 


That they are the finest quality 

—that their measurements are 
minutely accurate 

—and that they possess an 
even high temper 

are all proven to you by the 

fact that more than two-million 

American and Swiss Watches 

are kept going daily with Black 

Shield Mainsprings. 


Per Dozen . . . $ 2.00 
Per Gross . . . . 21.60 


Write for our Mainspring Booklet, 
Man at the Bench” 


SWARTCHILD & CO. 


29 EAST MADISON STREET 
CHICAGO 
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and I. set to work. I ground the face of 

a stake tool to the angle of the escape wheel 

tooth and carefully straightened the teeth 

ints in the staking tool. The movement 

cleaned and set up was ready for study. 
The balance staff carries at its lower end 
a ruby hollow cylinder with a longitudinal 
notch, and an impulse pallet. The pointed 
teeth rest on this cylinder until the notch 
js presented, drop into it and escape. The 
impulse arm simultaneously swings in front 
of one of the vertical pins on the escape 
wheel which in escaping delivers the impulse 
to the balance through the impulse 
pallet. 

Reference to Fig. 1 will make this clear. 
In A the locking tooth has fallen into the 
notch shown in elevation in B. In C the 
locking tooth is about to escape and shows 
a considerable drop for the impulse tooth to 
strike the pallet. In D the next locking 
tooth is riding on a ruby cylinder during 
the excursion of the balance. Moving the 
balance slowly, with the balance spring re- 
moved, showed two things: first, that the 
drop was excessive and second, that it was 
unequal for different teeth. This might 
mean that the teeth were of unequal length 
or of unequal spacing. As all of them 
worked smoothly through the notch, it was 
apparent that none of them were too long. 
With a depthing tool as a gauge and the 
staking tool to stretch them, I made them 
all the same length, stoning the points which 
were stretched too much. Back again in 
the movement the drop was more equal but 
about four teeth showed unequal drop. 
These I improved by bending slightly with 
the tweezers. I did not have a dividing 
plate of 15 divisions which would have made 
the process much quicker. To lessen the 
drop I tried twisting the impulse pallet but 
it was tighter than the balance arm. I then 
heated a pair of tweezers to a point where 
they would soften shellac and with 
one blade over the notch, carefully twisted 
the ruby cylinder to increase the angle 
between the impulse arm and_ the 
notch. 

Reduced drop developed error in the 
teeth which I corrected with careful stoning, 
It seemed desirable to reduce the drop to 
the utmost so that the balance would get 
all the power which the escape wheel could 
give, that is, make the contact begin as 
soon: as possible after the pointed tooth had 
dropped out of the notch. Right here I 
discovered something which may be of value 
to others who have not observed it. There 
is of course some side shake of the balance 
pivots and if the drop is set too delicate, the 
escapement will work in a horizontal posi- 
tion but not in the vertical where the weight 
of the balance acts to reduce the centre 
distances between the balance staff and 
escape wheel arbor. Had the pivots been 
worn so as to give perceptible side shake, 
the correction would obviously have been 
smaller hole jewels. 

To put the watch in beat it would seem 
desirable to have the impulse pallet at rest 
near the middle of impulse contact. Exper- 
iment, however, seemed to give the best 
motion with the impulse pallet set about half 
way between beginning of impulse and the 
line of centres. 


motion and is giving its owner great satis- 
faction. 
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The watch took a good 
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New Electric Clock in Boston 





THE electric clock system, just completed 

for the Webster and Atlas National 
Bank, Boston, Mass., has for its crowning 
feature a three-dial specially designed 
bracket clock, which is so distinctive and 
unusual that a brief description may be of 
interest. The heart of the system is the 
mahogany-cased master clock in the direc- 
tor’s room in the bank ticking off with pre- 
cision the fast flying seconds. 

The movement is fitted with what is 
known as a minute contact, which electri- 
cally closes a circuit every 60 seconds, 
causing the hands of the large outside dials 
to move forward one minute. The three 
outside dials are of best quality plate-glass, 
three and one-half feet in diameter, cov- 
ered by polished plate protection glasses. A 
circuit of wires in metal conduit go from 
the master clock to the three secondary 














MASSIVE ELECTRIC CLOCK JUST ERECTED 
IN BOSTON 


movements of the outside clock, and the 
dial works and bearings of the hands are 
fastened to the large plate-glass dials. 

The electric. impulse, which is transmit- 
ted every minute, is supplied by a storage 
battery connected with a charging panel 
containing switches, indicators and register- 
ing instruments The special outside clock 
was designed by Hawley W. Morton and 
executed under his direction. 

The structure, which is attached to the 
corner of the building, weighs just about a 
ton. In fact, with the polished plate pro- 
tection glasses and the plate-glass dials and 
movements, with the three sets of hands 
and dial works, it weighs about 2,200 
pounds. It is fastened to the building in a 
most substantial manner, with the approval 
of city officials for every detail of the work. 

The interior of the bracket is arranged 
for electric illumination by twelve 25-watt 
incandescent lamps mounted on specially de- 
signed supports. The angle irons and cross- 
beams, required by the city building depart- 
ment, presented a most difficult problem as 
to how to illuminate the dials without hav- 
ing their shadows on the glass. The prob- 
lem has been solved in a satisfactory man- 
ner, and the illumination of the dials is ad- 
mirable, 

Each of the three large dials is surround- 
ed by a metal circle, having the name 
“Webster and Atlas National Bank” cast 
in relief, and finished with the best 
quality of gold leaf. At the bottom of 
the special bracket is a hinged door, with 
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Yale lock and key, the purpose of which is 
to make convenient the changing of the in- 
candescent lamps. 





When Quare Tried to Patent His 
Repeating Mechanism 





W HEN Daniel Quare brought his inven- 

tion of repeating work before the pub- 
lic it somehow occurred to Edward Barlow, 
a clergyman, that he had invented the 
same thing twenty years before and 
he immediately made application to James 
II for letters patent for the sole right 
to make repeating watches. The Quaker 
showed fight and being gallantly assisted 
by the Clockmakers’ Company, he finally 
worsted his reverend antagonist and obtained 
a patent. 

To enable King James to get a proper 
understanding of the mechanism and see 
the thing in its proper light, Friend 
Quare presented him with a repeating 
watch that is described as of pure gold. 
embossed with the King’s head in medal-' 
lion under which, on the right, was Fame“ 
in the clouds, with a trumpet at her 
mouth which is held by her left hand, in 
her right is a wreath which she holds as 
if to crown him. On the left are two 
winged boys supporting the royal crown, 
and under them a tower and fortification 
on which a flag is flying. The sea is 
breaking against the fort and. a ship pass- 
ing under full sail. The sides are beauti- 
fully engraved and pierced with scroll 
work, ornamented with cannon, mortars, 
shot, shells; kettle drums,. colors and 
trophies of war, with crowns, sceptres 
and emblems of Royalty. 

The face is of gold. with black Roman 
letters for the hours and figures for the 
minutes. In the centre of the dial is a 
monogram of the letters J.R:R.J. in gold 
upon a blue steel ground. 

It is needless to add that King James 
saw the point and granted the patent 
without hesitation. 

Quare afterward presented a similar 
watch to William III, and both of them 
are still in existence. In presenting these 
pictorial emblems of war and bloodshed, 
Quare seems to have quite forgotten the 
principles laid down by George Fox. 

We would not be dispensing equal jus- 
tice did we not give credit to Parson 
Barlow for an idea of a repeating work, 
but it required two push pieces, was 
crude in its conception and far from 
being a practical working machine like 
friend Quare’s. 





The attorney for the gas company was 
making a popular address. 

“Think of the good the gas company has 
done!” he cried. “If I were permitted to’ 
pun, I would say, in the words of the 
immortal poet, ‘Honor the Light Brigade.’” 

Voice of Consumer (from the audience) : 
“Oh, what a charge they made!” 

e 4.9 

“Here’s a drug store.” 

“What makes you think so?” 

“They are serving sandwiches and drinks ; 
and there’s shoe polish, tea, coffee, and gen- 
eral merchandise.”—Exchange. 





138 THE JEWELERS’ 








Refiners 


Gold 
Silver 
Platinum 











HANDY & HARMAN 


31 Geld St., New York City | Bridgeport, Conn. 


SHIP TO EITHER PLANT 
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Flexible Block Bracelets 


BEST MADE OF AMERICAN PLATINUM BOXES 
ONE-PIECE 





Joined in style illustrated or made with plain sides or ends cut out 
for ANY manner of connection. 


EIGHT SIZES—TWO HEIGHTS—THREE WEIGHTS 


Also made in gold—with or without platinum tops. 
For more detail ask for Catalog BS-10. 


AMERICAN PLATINUM WORKS 
225 N. J. R. R. Ave., Newark, N. J.; 30 Church St., N. Y. 























Bracelet Clasp 
AS (A) 


1473 
AND 


PARTS FOR NECKLACE SNAP 
™O 


474 1474 


MMOLE § WITHOUTHOLE 


MADE IN WHITE, GREEN AND 
REGULAR GOLD 
ALSO IN PLATINUM 


HERPERS BROS. 


18 CRAWFORD ST. NEWARK, N. J. 


ESTABLISHED 1865 
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Established 1858 


Refiners 


Gold 
Silver 
Platinum 


Smelting of Sweeps our Specialty | 
Filings, scrap, plated scrap and bench sweep 








Fine gold, silver, platinum in any degree : 
of hardness 
Gold, silver and platinum anodes 


L. LELONG & BRO. || 


Halsey, Marshall and Nevada Sts, 
NEWARK, N. J. 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 











UNITED STATES PATENTS 





Issue of April 26, 1921 


1,375,774. BELT-BUCKLE. Hersert J. Bucuspaum, 
Chicago. Filed May 8, 1920. Serial 379,852. 
10 Claims. 

A device of the character described comprising 
a front plate, a clamping element swingingly asso- 
ciated with said front plate and having means for 
securing a belt extremity in ‘position in said front 





plate, and a second clamping element mounted upon 
said front plate and adapted when in clamping 
positian to clamp the free belt extremity between 
said second clamping element and said first clamp- 
ing element. 
1,375,880. BUCKLE. Warren E. Writtis, North 
Attleboro, Mass., assignee to E. I. Franklin 
& Co., North Attleboro, Mass. Filed Feb. 7, 
1921. Serial 442,966. 4 Claims. 
In.a buckle, a body part; a clamping member 
having a relatively short bearing for a pintle adja- 


B i x 
yy, 5 4S 
w 


cent the clamping jaw; a flexible pintle engaging 

the relatively short bearing and the body part to 

connect the two parts with capacity for rotative 
and reciprocative relative movement, substantially 
as described. 

1,376,075. CUFF-LINK. Rupoitr BrettNner, New- 
ark, N. J. Filed June 19, 1919. Serial 305,- 
320. 6 Claims, , y 

In a.device ofthe character described, the com- 

bination of a hollow: post, a rod therein, having a 


ae 





branch section, a spring adapted to normally press 
the said rod outward, a link flexibly secured at the 
base of the hollow post: and adapted to detachably 
engage the branch section of the rod substantially 
as shown and described. 
1,376,078. RECOIL-FAWL. Knut S. Caristrom, 
Waltham, Mass, assignor of one-half to Joseph 





H. Studholme, Waltham, Mass. 
8, 1918. Serial 238,838. 1 Claim. 
In a watch, the combination with a plate having 
4 crown-wheel-receiving recess, of a crown wheel 


Filed June 
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rotatably mounted in the recess, a ratchet wheel 
meshing with the crown wheel, a stop member in- 
terposed between the crown wheel and the bottom 
of the recess and having sufficient frictional en- 
gagement with the crown wheel to be turned 
thereby as the wheel rctates, said stop member 
permitting free rotation of said wheel in a forward 
direction, and being provided with an arm situated 
to be carried into engagement with the _ inter- 
meshing teeth of said wheels at their point of 
intermeshing by a backward rctaticn of the crown 
wheel. 

1,376,372. SOFT-COLLAR HOLDER. Earte N. 
FontnEAu, Attleboro, Mass. Filed Aug. 12, 
1920. Serial 403,166. 4 Claims. 

A soft collar holder composed of a pair of rela- 
tively wide strips having their inner ends inter- 





connected and slidable for adjustment and having 
their outer ends twisted and inclined-to form wide 
button shanks, and button heads soldered to the 
outer free end edges of the strips. 


Designs 


57,638. SCARFPIN OR SIMILAR ARTICLE OF 
JEWELRY. Rosert J. Green, St. Louis, Mo. 





Filed Oct. 30, 1920. 
of patent 7 years. 
57,657. FINGER-RING. Jacop A. Jacoss, St. 

Louis, Mo., assignor to Eisenstadt Mfg. Co., 


Serial 420,822. Term 
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St. Louis, Mo. Filed Dec. 8, 1920. Serial 
. 429,291. Term of patent 14 years. is 
57,660, COLLAR-HOLDER. Wits EwcENE 
Kennison, Providence, R. I. Filed Oct. 25, 
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1920. 
years. 


Serial 419,541. Term of patent 14 
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57,681. WEDDING-RING. Myer H. Lesott, Chi- 
cago, Ill., assignor to Lebolt & Co., Chicago. 





Filed Nov. 26, 1920. Serial 426,653. Term of 
patent 14 years. 

57,694. COLLAR--HOLDER. Ratpw K. MAKER 
and Frep S. Maker, Providence, R. I. Filed 
Sept. 15, 1920. Serial 410,568. Term of 


patent 14 years. 


57,702. BRACELET. Epwarp H. Mitier, New 





York. Filed Oct. 11, 
Term of patent 7 years. 


57,711. COLLAR-HOLDER. ALFrep J. NewTon, 
esse” 


Frovidence, R, I. Filed Oct. 18, 1920. Serial 
417,844. Term .of, patent.3%4 years. 


57,704. CLASS PIN OR EMBLEM. Joun Curr- 


1920. Serial 416,321. 











ForD Miter, Cincinnati, O. Filed June 8, 


1920. Serial 387,466. Term of patent 14 
years. 
57,728. RING. Morris Rossein, Brooklyn, N. Y. 





Filed Sept. 20, 1920. Term 
of patent 14 years. 


57,747. DISPLAY-BOX FOR BEAD NECK- 


Serial 411,670. 
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Honesty Kilgallon & Company Ability 
’ Refiners and Assayers 

31 N. State St. Chicago, Ill. 
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REFINERS OF 


Anything Containing Precious Metal 








BUYERS OF 
noomaey Old Gold—Silver—Platinum Service 


























Dealers in 


GOLD, SILVER and PLATINUM 


REFINERS and SWEEP SMELTERS | 


MAIN OFFICES SMELTING WORKS: 


24 John Street 32-40 Flushing Avenue, BROOKLYN 
NEW YORK 280-290 Chestnut Street, NEWARK 








Watch Case Repairing || 


Key-Wind Cases remodeled to Stem-Wind,—New Backs, Caps, Bezels, etc., 
(in gold, silver and electro plate). Regular Cases changed into Wrist Watch 
Cases, etc., etc. 





N. J. FELIX & SONS 


(Established 56 Years) 





51 Maiden Lane New York, N. Y. 
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LACES. Oscar Wm. TritscH, Whitestone, 





N. Y. Filed March 20, 1919. Serial 283,940. 
Term of patent 7 years. 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb, 20, 
1905, and are published in compliance with Sec- 
tion 6 of said Act.] 





Trade-Marks Published April 26, 1921 


Ser. 149,696. (CLASS 28. JEWELRY AND FPRE- 
CIOUS-METAL. WARE.) Travs Mre. Co., 
Detroit, Mich. Filed Dec. 6, 1920. 


ORANGE 
BLOSSOM 


Particular description of goods.—Finger-Rings. 
Claims use since September, 1915. 


Trade Mark Registrations Granted April 
26, 1921 
141,561. BRACELETS, BROOCHES, AND FIN- 


GER-RINGS OF PRECIOUS METAL. Tue 
GotpMaNn-Kotser Co. Inc., New York. 


Filed July 16, 1920. Serial 135,041. PUB- 
‘LISHED DECEMBER 14, 1920. 
41,588. WATCH-CRYSTALS. Kownisu1 Kora- 


xupo & Co., New York. 
Filed January 3, 1920. Serial 126,774. FUB- 

LISHED DECEMBER 28, 1920. 

141,599. WATCHCASES. Rosert J. Macuer, 
New York, 

Filed February 6, 1920. Serial 128,046. PUB- 

LISHED DECEMBER 28, 1920. 

141,638. JEWELRY FOR PERSONAL WEAR, 
NOT INCLUDING WATCHES. Pets-Jonzs, 
New York. 

Filed April 7, 1920. Serial 130,772. - PUB- 

LISHED DECEMBER 28, 1920. 

141,667. GOLD ALLOY. Arnotp Scuroetter & 
Co., New York. 

Filed October 21, 1920. Serial 138,654. PUB- 

LISHED DECEMBER 28, 1920. 


Trade-Mark Registrations Granted April 
26, 1921 
(Act of March 19, 1920, Sec. 1 B.) 


(CLASS 28. JEWELRY AND PRE- 
THe Barr & 
Filed Jan. 22, 


141,730. 


CIOUS-METAL WARE.) 
Wipe Co., Attleboro, Mass. 
Serial 142,584. 


1921, 





Particular description of goods.—Cuff-Buttons. 
Claims use since January, 1914. 


(CLASS 28. JEWELRY AND PRE- 


141,816, 
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CIOUS-METAL WARE.) Warwick Novet- 
Ties Inc., Pawtucket, R. I, Filed Jan. 26, 
1921. Serial 142,820. 


WARWICK 


Particular description of goods.—Jewelry for Fer- 
sonal Adornment—Namely, Collar-Pins and Scarf- 
Pins Which are Made of or Plated with Frecious 
Metal. 

Claims use since November, 1919. 





Hartford, Conn. 





George W. Troop has been granted a 
patent for a buckle and has assigned his 
rights to the North & Judd Mfg. Co., of 
that city. 

Among the trade mark registrations at 
the patent office is that of the International 
Silver Co, of Meriden and Bridgeport, 
Conn., for silverplated flat and hollow table- 
ware. 

William S. Todd, of the optical depart- 
ment of Brown, Thomson & Co., has been 
appointed editor of the “Calendar” of the 
First Methodist Church, Mr. Todd leaves 
for Liverpool in June. 

The hours of the Sessions Clock Co., 
Forestville, Conn., which were recently 
changed to 7 and 11 o’clock and 12 to 4 
o’clock have been changed again so that 
the noon hour will be 12 to 1, continuing 
to start operations at 7 o’clock in the morn- 
ing. 

Frederick N. Manross, manufacturer of 
clock and watch springs, Forestville, Conn., 
who is also a member of the Fish and Game 
Commission of this State, has received a 
shipment of trout of the fingerling type and 
the consignment will be placed in the small 
brooks in the vicinity of Bristol. 

Announcement was made recently by 
President Merton W. Bassett of the M. W. 
Bassett Co., retail jewelers, 1005 Main St., 


‘that E. M, Thompson of this city has been 


admitted a member of the firm. Mr. 
Thompson is a man of experience in the 
jewelry business and is well known in Hart- 
ford. 

The E. Ingraham Co., manufacturer of 
clocks and watches, Bristol, Conn., 
posted a notice recently to the effect 
that the time schedule in the movement 
department of the concern will be two 
days a week, eight hours each day, in- 
stead of 25 hours a week, or five half 
days. 

W. T. Maloney, superintendent of the 
Waterbury, Conn., plant of Robert H. 
Ingersoll & Bro., has announced that the 
factory reopened on Monday, May 9, 
after being closed for several weeks on 
account of the business depression. 
About 500 employes were affected by the 
discontinuance of operations at the 
watch factory. 

Announcement was made recently that, 
beginning Monday of last week, the fac- 
tory of the William L. Gilbert Clock 
Co., Winsted, Conn., will be operated on 
a 27-hour a week schedule, or three days 
a week, The decrease is from 50 hours 
a week, which has been the plan for 
many weeks. About 600 employes are 
affected by the change. 

Notified that a young man had attempted 
to sell a watch in the retail jewelry store 
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of Joseph Pinsker, 204 Main St., Middle- 
town, Conn., a policeman visited the place 
and secured a description of the fellow, who 
proved to be Cyril K. Morrison, of South 
Boston, Mass., alleged to be connected with 
several burglaries in this city and Meriden. 
Morrison, it is claimed, had on several oc 
casions left a signed note “Dead Eye Jim” 
at some of the residences he entered. After 
his arrest the police went to his room in ° 
a local hotel, where about $1,000 worth of 
stolen jewelry was recovered, consisting of 
five gold watches, eight rings, five fountain 
pens, cuff links, gold pins of various de- 
scriptions, pen knives, broaches, a_ gold 
chain and some oil stock certificates. Some 
of the property had been identified ‘by 
Meriden owners. A 32 caliber revolver and 
a mask were also in the room. Morrison 
secured $2 for a watch in Pinsker’s jewelry 
store and the money was found in his 
clothes when he was searched at the police 
station. In the city police court, Morrison, 
who is 17 years of age, was bound over to 
the September term of the superior court 
under bonds of $1,000. 





Lancaster, Pa, 





Jewelers S. L. Dunple, Reading, paid 
Lancaster a business visit last week. 

Merritt R. Sutherland, of M. R. Suther- 
land & Co., visited Harrisburg last week 
on business. 

President Charles F. Miller, of the Hamil- 
ton Watch Co., -has been elected a vice- 
president of the Home for Friendless 
Children. 

William Shaud, a director of the Hamil- 
ton Watch Co., was last week appointed 
by the court a trustee of the Ann C. Witmer 
Home, Lancaster. it 

Louis Weber & Son furnished the silver 
loving cup presented last week-by the board 
of: directors of the Gap Natidnal Bank to 
a fellow member, Clinton Himes, on the 
occasion of his birthday. 

The J. F. Apple Co. has received orders 
for a large number of gold pins for the 1923 
class of the Reading Boys’ High School, 
and for gold medals for the athletic meet 
“t Hillsdale College, Hillsdale, Mich., May 
31. 

A meeting of the Lancaster Optometrical 
Society will be held June 13, when a dele- 
gate to the annual convention in New York 
on June 28, of the American Optometric 
Association will be elected. Several Lan- 
castrians expect to attend the convention. 

Leslie Kenyon, of Little Valley, N. Y., 
last week entered the Bowman Technical 
School as a student in watchmaking. He 
was accompanied to Lancaster by a brother, 
Brent Kenyon, with Jeweler Walter J. Yen- 
ney, East Pittsburgh, a former student of 
the school. Another brother was also a 
student there. Miss Callie E. Little, Alber- 
marle, N. C., has enrolled as a student in 
engraving. Er. Ralston, Weston, W. Va., 
has finished a special course in watchmaking 
and jewelry work and returned to his home 
to take a position with his father, Jeweler 
James Ralston. 








William C. Lorenz has opened a jewelry 
store at 310 N. Sycamore St., Santa Ana, 
Cal. 
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FOR TWENTY YEARS 


the record of 


FULCRUM OIL 


has been an unbroken period of success in the lubri- 
cation of 


WATCHES and CLOCKS | 


qe i Never Once Has It Fallen 


\ a sean 

mn. an, TN The most competent watch ex- 
perts in the world have acknowl- 
edged this. 

The highest authorities on lubri- 
cation for the United States gov- 
ernment, have attested to this fact. 

The favorable and continued use 
by the great majority of-watch re- 
pairers of this country has proven 
it. 

“If you are not using Fulcrum Oils, 
you are not using the best oils.” 


FULCRUM OIL COMPANY 


FRANKLIN, PA., U. S. A. 








What You Must Do 


To Succeed! 


A young man asked one of our big men in this 
country what he considered the secret of success, 
The big man said, “Know your work.” 

Bradley exists for the sole purpose of putting 
young men on their feet for life, of training them to 
know their work so well that they can hold their 
own anywhere, among the big men in the line. 

You would like to be able to hold down a first- 
class position in a first-class shop, drawing the salary 
of an expert watchmaker, jeweler and engraver, but 
can you deliver the goods? If not, let Bradley help 
you. Don’t put it off another day. A course at 
Bradley will make you the big man in your line. 

“A good trade is better than a bank account, for 
you cannot lose it.” 

Bradley has the men—instructors who for years 
have devoted their entire time, thought and energies 
to teaching watchwork, jewelrywork and engraving, 

At Bradley nothing is lacking that is necessary to 
make you an expert workman. 

Get our latest catalogue. Address 


Bradley Polytechnic Institute 


Horological Department C, Peoria, III. 
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Gpuellns & Refining Cop 


92 JOHN STREET 


Orap 
New York log 


PLATINUM—GOLD—SILVER 
SWEEPINGS 


wi™ 





20k White Gold 
14k White Gold 
White-Green Alloy 


Platinum Batdcee 
White Gold Solders 
Green Gold Solders 








IF YOU WANT . 
Anything in the Platinum Line You Will 
Find It if You 


“Look under the Sun” 


Branch Office: 803 Heyworth Bldg., Chicago, IIL 


Mr. Jobber 


We save you money on 


GENT’S RINGS 


EXCLUSIVELY 
In 10K and 14K Red, Green and White Gold 


Let us make you an estimate 


PROMPT SERVICE _ 
GOLDIN & DUNAY 


Manufacturing Jewelers 


121 Canal St. New York 














The New “Dorothy” Ribbon Bracelet rai.recne 


Safe, strong, inexpensive and 
well made in the finest of rolled 
gold plate. 


Se ie 


Write us for the name of a job- 
ber near you who has them for 
Fall delivery. 





R.A. Shaw & Co., Attleboro, Mass, Manufacturers of Emblem Ribbon 








ARTHUR JOHNSON MFG. CO., Inc. 


14-16 Chureh 8t., New York 
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